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Style Shall Not Pass 


of style in footwear. The sacrifices necessary 

for the winning of the war do not include 
the sacrifice of skill and carefulness in workmanship. 
There can be no law stultifying individuality. 

Far better would it be for the American public to 
revert to the barefoot stage than to give up its devel- 
opment of the arts of distinctive shoe manufacture 
which lead up to good taste in American footwear 
and apparel. This war cannot be won by so-called 
patriotic shabbiness for the spirit and incentive of the 
worker will be crushed thereby. 

We, in the shoe industry, who have watched the 
careful evolution of shoemaking and its recent eleva- 
tion to a high place in the arts of dress are loathe to 
believe that Government regulation in any form wishes 
to standardize on ugly lines the footwear of a great 
people. We feel assured that no matter what the 
regulations may be in leathers, materials and “‘man- 
pqwer-saving specifications” that there will be no 
limitation of the liberty of “design.” 

This one liberty of making the shoes on the indi- 
vidual cleverness of men in one thousand or more 
factories is the only thing that can keep the com- 
petitive spirit alive in America today. We want to 
see a liberty in patterns that will make the purchasing 
of shoes a pleasure to the individual customer and 


r YHERE is no war necessity for a degeneration 


not just the first step in destroying good taste in. 


American attire. The minute the shoe becomes an 
ugly thing it drags down with it the entire costume. 

There are processes in the making of shoes that can 
be eliminated to conserve man-power. It is not an 
absolute necessity that shoes be made in 137 opera- 
tions in the factory. We contend that many of them 
can be eliminated, thus releasing man-power. It 


may be in the finishing of bottoms, it may be in the 
extra flip of the heel polish, it may be in the double 
rows of stitches, and it may be in a hundred items 
that the elimination of some of which will reduce the 
number of workers on the shoe. 

But with all this wartime saving of working hours 
and hands there is no valid reason for the elimination 
of real style—not superficialities mistaken for style. 
Style is not an element of polish and finish and fin- 
nicky trimmings. It is a tangible and definite attrac- 
tiveness that differentiates the ugly-looking foot cov- 
ering and the attractive and pleasing foot covering. 
It is obtainable under the stress of war, under the 
stress of price fixing, under the stress of regulations 
and under any condition. 

It comes to the surface in the styles of those who 
have brains to create and it is the prime necessity for 
a competitive business life; therefore, STYLE SHALL 
NOT PASS should be made a business truism by 
every application in manufacturing and merchandis- 
ing just as the little Frenchwoman takes a piece of 
cloth (it may be the very cheapest in price) and bya 
stroke of cleverness creates from it an attractive and 
pleasing, stylish garment where another woman 
might spend $10,000 for silks, satins, embroidery in 
one dress, and produce ugliness. So, too, can the 
American shoe industry take the materials which it 
is given under wartime necessity and emulate the 
cleverness exemplified by the little Frenchwoman. 

You will find style in the shoes submitted this sea- 
son, and you will progress in business by the pur- 
chase and resale of them, and you will never forget 
that the one thing that brought the shoe industry out 
of its “‘close-to-bankruptcy”’ state to its present “real 
merchant”’ state is that one little essential STYLE.. 



































Official Interpretations 


Style Recommendations 
for Spring, 1919 


The ‘‘Recorder’s’’ Exclusive Compilation of Answers 
to Questions Asked of the Hide, Leather and 
Leather Goods Division of the War Industries Board 


An Invaluable and Authentic Guide tu Merchants and Makers of Boots, 
Shoes and Leather 


[June 28th Recommendations in Italics] 


Final Cutting Date October 1 


. These recommendations apply to all samples made for the Spring 
season of 1919. Manufacturers, however, may cut shoes for stock or 
shoes to fill orders now booked, or to fill orders taken after thts date, pro- 
vided such" shoes are cut on or before October 1, 1918. 


Rulings on ‘‘Orders’’ 


To further interpret this recommendation the Board rules that 
“No manufacturer should take orders as of the date (June 28th, 1918) 
that require material, color, height, construction, etc., not recommend- 
ed in the schedule of June 28th, 1918, which he cannot ship on or 
before October Ist, 1918. 

“Shoes cut on or before October Ist, 1918, and cut for the pur- 
pose of using the materials now on hand not recommended by the 
schedule of June 28th, 1918, should be fitted, bottomed and finished 
as soon after October Ist, 1918, as possible.” 


Ruling on Stock on Hand © 


“You are well within the letter and spirit of the rules of this section to show samples 
and sell any restricted stock that you may have on hand, but the section would not 
consider it fair for any shoe manufacturer to buy stock not recommended by this 
Board and cut it up into shoes that could not be completed before October 1. 

“In your letter of August 8, you stated that you had about enough of the leathers 
not recommended by this section to make about 600 cases of shoes and as you have 
already sold nearly enough to work this stock off and as soon as you have sold this 
stock that you now have on hand you will withdraw the samples, which will be in the 
near future. If these are the facts in the case, we would state that you are well 
within the letter and spirit of the recommendations. 
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On. Samples Made Up Now 

“All samples made for the Spring season of 1919, prior to the receipt of the proposed 
plan for conservation in the manufacture of shoes, may be shown if they are distinctly 
marked, as follows: ‘This sample was completed prior to receiving the plan for conserva- 
tion in the manufacture of shoes for the Spring season of 1919 issued by the Hide, t eather 
and Tanning Materials Section of the War Industries Board, and does not conform to 
these Recommendations, but is used as asample in order to conserve material and capital. 
However, in filling orders taken from this sample, the shoes will be constructed to con- 
form with the recommendations of the War Industries Board.’ 


Ruling on Marking of Samples 

‘‘We request that you mark all your samples which are not in accordance with the 
Recommendations, exactly as requested in our schedule, dated June 28, 1918. 

‘All shoes cut after October 1 and shown in the Spring, 1919, (samples which are 
not in accordance with the recommendations to shoe manufacturers, dated June 28, 
1918,) in order to conserve both capital and materials and reduce variety and style 
in leathers and shoes manufactured, should be marked strictly in accordance with the 
Recommendations. 

Ruling on Samples Displayed 

“Samples not in accordance with the style recommendations for Spring, 1919, 

should not be shown. 


Showing of Fancy Leather Samples for January Style Shoes 
Not Advised 
“In regard to the question put as to permission to cut after October 1 a few samples 
of fancy leathers to show inthe January style shows would say that it would be better 
not to do this. It is not desirable to create a desire in the minds of some women for 
these fancy features. 
Lace Boots, Eight-Inch Tops 
The maximum height of women’s shoes, both leather and fabric, should not exceed 
cight ieches, measured from breast of heel at side to center of top at side of finished shoe— 
size 5, width B, to be the standard. : 


Mountain or Hiking Boots Affected by Recommendations 
“These recommendations restrict the height of hiking or mountain boots which 
you refer to in your inquiry to 8 inches. (Hiking or mountain boots grading from 
ten inches to twelve inches in height.) 


Riding Boots Affected by Recommendations 


“In the ‘Schedule for Shoe Manufacturers,’ dated June 28, 1918, you will note 
that the height of women’s shoes is restricted to eight inches. It was the opinion of 
the Board that, with the conservation of leather in mind, during the war period, high 
boots for mountain climbing, outing and riding purposes could be dispensed with 
without causing any special hardship. ~ , 


Heights of Tops for Women’s Hiking or Mountain Boots 
“In reference to heights of tops for women’s hiking or mountain boots, would 
say that the recommendations restrict the heights of women’s boots not to exceed 
eight inches, measuring from the breast of heel at side to centre of top aside_of fin- 
ished shoe—size 5, width B, to be the standard. 
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Button Boots 6% Inches 


“The maximum height of button shoes for women should not exceed 6% inches, 
measured as above. No new styles should be introduced on button shoes. 

“The maximum height of misses’ shoes, sizes 11 to 2, should not exceed 61% inches, 
measured as above—size 13 to be the standard. 

“The maximum height of children’s shoes, sizes 84% to 11, should not exceed six 
inches, measured as above—size 10 to be the standard. 

“The maximum height of infants’ shoes, 4 to 8, should not exceed 5% inches, 
measured as above—size 7 to be the standard. 


Height of Women’s Button Shoes Interpreted 


“The maximum height of button shoes for women should not exceed 614 inches, 
measured from the breast of heel at side to center of top at side of finished shoe. 


No Restrictions on Height of Men’s and Boys’ Shoes 
“There have been no restrictions made affecting the height of men’s and boys’ 
shoes. 
Tops of Shoes 
‘We can see no objection to your making the patterns of the tops of your shoes 
with a slight tilt, as explained in your letter, as long as you keep within the restrictions 
regarding the heights of shoes as set forth in the Recommendations. 


Button Shoes for Misses and Children 


“There are no restrictions to the use of button shoes for misses and children 
The restrictions are confined to the height of the shoes. It was, however, recom- 
mended in the Recommendations of June 28 that no new styles be introduced in button 
shoes. 

Button Shoes Not Prohibited 

“Your interpretation is correct in that button shoes are not prohibited, but in 

women’s sizes the requirements are that no new styles shall be introduced. 


Children’s and Misses’ Sizes 


“The children’s’ shoes should run 8% to 11 and misses’ from 11% to 2. 

‘‘What is meant by taking a certain size as a standard is as you interpret it—all 
patterns naturally grade up and down from a middle size so that women’s shoes, 
taking No. 5 as a standard, the size below would naturally be lower than eight inches 
and the one above would be slightly higher, but the difference is so very slight that it is 
hardly noticeable. 

Overgaiters at Eight Inches 

“The maximum height of all overgaiters should not exceed eight inches, measured 
from breast of heel at side to center of top at side of overgaiters. The top of all overgaiters 
should be straight cut, thereby eliminating wave tops. 7 


The Accepted Colors for Spring 

“All shoes (men’s, women’s, boys’, youths’, misses’, children’s and infants’), both 
leather and fabric, including the outside facings and trimmings, should be restricted to 
black, white and two colors of tan. The two colors of tan to be a dark brown or tan and a 
medium brown or tan. The term “white” is used in its trade sense and does not include 
light gray, pearl, smoke, natural chrome, etc. These color restrictions do not apply to 
evening or house slippers or babies’ shoes made of fabrics. The use of “bronze” is per- 
mitted in oxfords, pumps and slippers. Patent leather is to be black only. 
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‘All shoes (men’s, women’s, boys’, youths’, misses’, children’s and infants) 
both leather and fabric, including the outside trimmings and facings, should be re- 
stricted to black, white and two colors of tan. The two colors of tan to be a dark 


brown or tan and a medium brown or tan. 
“You are restricted in the use of colors to those mentioned above. 


Colors of Dark Brown or Tan—Colors of Medium Brown or Tan 
No. 1.—Dark Brown or Tan No. 2.—Medium Brown or Tan 
For Calf and Side Leathers For Calf and Side Leathers 
No. 3.—Dark Brown or Tan No. 4.—Medium Brown or Tan 
For Goatskins For Goatskins 
No. 5.—Dark Brown or Tan No. .6.—Medium Brown or Tan 
For Ooze Leather For Ooze Leathers 


Color of Baby Shoes 


“The term ‘Baby’ shoes means shoes running in size from 00 or0 to6. Manufac- 
turers making these so-called ‘Baby’ shoes in the sizes specified above, made en- 
tirely from leather and cut from whole sides or skins, should use only the colors recom- 
mended in the schedule of June 28, 1918. 

“Where these baby shoes are made with the vamp, or the vamp and foxings of 
leather and quarters or tops of fabrics, the vamp and foxing should conform to the 
colors recommended, if cut from whole skins or sides, but the fabrics in quarters or 
tops are not restricted as to colors. 

“The schedule referred to above had in view leather in sides,or skins. Leather 
in the form of small pieces of ‘scrap’ would come within the recommendations ‘Cut 
on or after October 1,’ and any stock of this kind that you may have on hand after 


October 1, consisting of small pieces of ‘scrap,’ either leather or fabric, may be made 
into the baby shoes in the sizes specified above or used for inside trimmings on shoes 


of any character. 


- Elk Colored Leather 


‘There is no advantage in the water-shedding qualities of elk-colored leather over 
the colors set forth in our recommendations. All shoes cut by you after October 1 
should conform to the Recommendations, both as to color and otherwise, as set forth 
in the schedules. 

Colors of Fabrics Defined 

“The sample which you have submitted is not in accordance with the colors 
of fabrics for shoe top uppers or shoe tops. 

“We refer you to the Standard Color Card of America for colors listed under: 

SEAL—Cable Number 33-S3928, which represents Dark Brown or Tan. 

BROWN—Cable Number 32-S3925, which represents Medium Brown or Tan. 


Elastic Goring 


“You will note that there is no mention made of elastic goring in these recom- 
mendations. However, the colors should conform to the color recommendations for 


leathers. 
“Further than the question of colors, the material referred to does not come 


within the scope of the Board’s recommendations. 
Field Mouse Not Permitted 


“Field mouse, or any color bordering on that shade, will not be permitted to be 
cut after October 1, or be represented in the Spring lines of samples for the year,1919. 
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Natural Finish Leathers 


‘All shoes cut after October 1 and all samples made for the Spring season of 
1919 should conform to these colors. Cabarettas should be the same colors as kid. 
No colors should be used for shoes that do not conform to those specified in the Recom- 
mendations. This would eliminate all natural finish leathers. In other words, 
colors should be black, white and two colors of brown or tan, a medium brown or tan 
and a dark brown or tan. . 


Splits 


“In regard to colors of splits, we wish to state that the color Recommendations 


apply to colors used for shoes, either upper leather or fabrics. 
“If the splits which you refer to are to be used for other than boots and shoes, 
they would not come within the scope of the color recommendations issued to shoe 


manufacturers. 
The Term White Defined 
“The term ‘White’ is used in its trade sense only and does not include light gray, 
pearl, smoke, or natural chrome. 
“We have not officially approved any individual tanner’s color. 


Work and Service Shoes 


“Owing to the fact that it is not necessary to manufacture work and service 
shoes in white leathers, this section now recommends that all work and service shoes 
be confined to black and two colors of tan—medium and dark. 

“Manufacturers, who propose to conform with the Recommendations of this 
Board in making service shoes, should confine their leathers to black and two colors 
of tan. But, as you have been advised, manufacturers may dispose of what stock 
they have on hand of colors not recommended by this Board provided this stock is 
cut on or before October 1. It would not be within the Recommendations for any 
manufacturer to take orders or to cut any stock not recommended by this Board 
for any other purpose than to use up the stock on hand. 


Restricted Goods—Warning Against Creating Demand 

“The purpose of paragraph three in our letter of July 10, 1918, is to warn manu- 
facturers that we do not expect them to create a demand for colors, materials, etc., 
which are not in accordance with the recommendations for the Spring season, unless 
it is possible to ship shoes prior to October 1. 

“This was intended more as a warning to any individual manufacturer who 
might attempt to obtain an advantage over his competitors by having a large stock 
of gray shoes on hand. : 

Restrictions on Colors pi 

“The restrictions on colors refer only to the use of leather and fabrics used for 
the outside of shoes—outside facings and}trimmings and ball straps. 

“There are no color restrictions as far as sheepskins are concerned, when not 
used for the outside. 

“The same color restrictions apply to barefoot sandals, and we expect that all 
manufacturers of barefoot sandals will conform to the color recommendations 


issued. 
Finish of Leather 
“There are no recommendations regarding the kind of finish the leather should 
have as long as it conforms to the color and other recommendations made. 
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Restricted Materials on Hand 

“It is permissible for you to use up the large quantity of gray kid, gray caba- 
retta, field mouse kid and field mouse cabaretta—also fabrics to match these mate- 
rials—which you say you have on hand, provided they are cut on or before Octo- 
ber 1. It is expected that you will finish shoes as soon after this date as possible.- 

“We note the covert cloth which you are now using, sample of which you en- 
closed, and also that you have a stock of this on hand. Recommendations as issued 
stated that manufacturers may cut a stock which is not in accordance with the 
Recommendations up to October Ist. We hope that you will be able to dispose of 
this cloth which you have on hand prior to this date. 


No New-Style Lasts 


“Each shoe manufacturer is to confine himself to the lasts now in use in each of 
his individual factories, and not introduce, use or purchase any new-style lasts. By 
new-style lasts is*meant any styles of lasts which have not been generally used in the 
manufacture of shoes in the past. He may replenish his present stock to cover wastage 
or to meet his requirements in lasts that are now in general use in his factories. This 
is to be effective at once and to remain so for a period of six months from date hereof. 
Any firm or person having recently started, or who may start hereafter, in the manu- 
facture of shoes should submit their requirements to this section.” 


Adhering to Same—No New Lasts Introduced 


“Under the recommendations regarding lasts, shoe manufacturers should con- 
fine themselves to the styles which each individual manufacturer has used in 
the past season in his own plant. Of course there may be styles of lasts which a 
number of manufacturers are using which are not in an individual’shoe manufac- 
turer’s factory, and we do not expect him to install these lasts as we would consider 
that introducing a new style of last. Therefore no shoe manufacturer should pur- 
chase lasts from a new model designed especially for low-cuts, but with the same 
toe or general character as the boot last previously used by him on the theory that 
he is not introducing a new-style last. 

“It is the desire of this Board that no new-style lasts shall be introduced for the 
next six months, nor shall there be any used for the Spring, 1919, samples. 

“It would be contrary to the spirit and letter of recommendations sent to the 
shoe manufacturers under date of June 28th for you to order any new lasts. Shoe 
manufacturers should use the same lasts they have been making shoes on in the 
past. 

Ruling on Remodeling Lasts 
“Any shoe manufacturer may have an old last that he has discarded in his 
individual factory changed to conform to a last of a somewhat different form which 
is now in regular use and was in regular use in his individual factory prior to June 29, 
1918, provided this changing or remodeling is of such a character that no new style 
is created. A ruling covering the above feature has just been announced by the 
Hide, Leather and Tanning Materials Section of the War Industries Board. 

“By ‘new-style’ lasts is meant any styles of lasts which have not been generally 
used in the manufacture of shoes in the past. 

“The ruling states that the remodeled last must conform so nearly to the old- 
style last that the same upper leather patterns, the same insole patterns, etc., may 
be used. 

“In other words,’ the official announcements of the section reads, ‘a manufac- 
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turer is simply replenishing a last that is now in use and has been in general use in 
his factory prior to June 28, 1918, by “cobbling” an obsolete last. 

“ ‘Any remodeling of an old last into a new-style last is not permitted and no 
“cobbling” should be done by a shoe manufacturer that does not conform absolutely 
to.the above requirements. 

“¢Further note that no remodeling or “‘cobbling” of a boot last into an oxford 
last, or the remodeling or “cobbling” of an oxford last into a pump last is permitted, 
even if the general character and style is maintained.’ 


Alterations of Lasts 
“Concerning inquiry as to whether you would be permitted to alter this last to 
the style of last numbered XX5955 would state that under the Recommendations of 
this Board it would not be permissible for you to make any alterations. 

' “You will note it is stated in the Recommendations that shoe manufacturers 
should confine themselves to the styles which each individual manufacturer has used 
in the past season in his own plant. We would further state that it is the desire of 
this Board that no new-style lasts shall be introduced for the next six months, nor 
should there be any used for the Spring season, 1919, samples. 


Turns or Welts 


“We note that you wish to make turns where you have been making welts. Is 
it not possible for you to make turns over the same lasts on which you have been 


making welts? 
Order Taken on Misses’ Sample 

“Do we understand from your letter that you have been making a line of Mc- 
Kays m misses’ run of sizes and that you have not been making a run of children’s 
sizes 8% to 11, and that you want to put in a last in this smaller run of sizes to follow 
the misses’ run? 

“This Board would rule that if you have not heretofore made children’s shoes 
in sizes 81% to 11, you would be entitled to put in these sizes on a last that would 
follow the misses’, but if you have been making a line of children’s shoes in sizes 
8144 to 11, then you must conform to the last, otherwise this would be -con- 
sidered another last. 

Custom-Made Shoes 

“In view of the explanation that you are making custom-made shoes and that 
each customer has his own last, we will grant permission for you to order the lasts 
necessary. 

Lasts and Welts 

“We note that you say that you have been making for some time a line of boys’ 
and youths’ shoes, and that you now want to add little gents’ sizes to go with them; 
that they are McKay shoes and that you would be simply adding a few smaller 
sizes to the same last, and that it would not be a new-style last. This you would 
be entitled to do under the ruling of this section. 

“You also say that you would like to put in a line of Goodyear welts to go with 
the McKay. This would be a new line, and under the ruling of this Board a new 
style—that is to say, if you have made Goodyear welts in the past season. If you 
did not make Goodyear welts in the past season and want to add a welt last, and will 
submit to us a model of the last, we would take this matter up with you again, but 
this section would rule that if you had been making Goodyear welts in your factory 
and simply want to produce a welt last on your McKay model you have been using, 
this you should not do. , 
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New Concerns 
“Any new concerns just starting in business should submit to this section full 
detail and samples regarding the lasts which they wish to install for approval before 
placing their order. 
No Wing Tips and Ball Straps ° 


“Wing tips and ball straps should be eliminated; imitation tips are permitted. 


Suggestions for Conservation 

“In addition to the above, you are requested in so far as possible, or wherever 
practicable, to institute the following suggested methods of conservation: 

“To use skeleton form or full fabric linings in low shoes where good quality of 
sheepskins have heretofore been used. This is owing to the Government use of sheep- 
skins for jerkin leathers. 

Linings 

“In regard to linings of low-cuts, this Board has suggested to use skeleton or 
full fabric lining in low shoes whére a good quality of sheepskin has heretofore been 
used. This is owing to the Government’s use of sheepskins for jerkin leather. 

‘‘Manufacturers may use sheepskins in the linings of their low shoes wherever 
they consider it practicable and economical and where the same does not interfere 
with the use of sheepskins required for Government use. 

‘“‘We agree with you that low-cuts do not suffer any disadvantage due to the 
use of linings in skeleton form or in full fabric form; but, due to the Government’s 
demand for jerkin leather, a good grade of sheepskins is not available. However, 
there appears to be a liberal supply of lower grades, almost entirely black, and manu- 
facturers should make the linings of this low-grade sheepskin wherever they deem it 
practical and possible, if they make a medium or low-grade shoe. Manufacturers 
making a medium and high-grade shoe will, we believe, line their shoes in skeleton 
form or full fabric. 

“Shoe manufacturers may use in the lining of shoes, both high and low cuts, 
any grades of glazed kid that they deem economical and practicable in black, white 
and two colors of tan and brown. 

“Concerning lining of low-cuts this Board has recommended the use of skeleton 
form or full fabric lining in low shoes where a good quality of sheepskin has been 
heretofore used. This is owing to the Government use of sheepskin for jerkin leather. 
Concerning other leathers, such.as kid and calfskin, to which you refer, would state 
that in the recommendations of this Board manufacturers are asked to incorporate 
every possible economy in the spirit of the general plan for conservation in the indus- 
try. Therefore, where economical and practical, ve *and calf for lining would be 
permitted. 

“2. To use economical cutting patterns. 3. To co-operate with retailers and 
wholesalers to restrict the return of merchandise. 4. To reduce the number of new boot 
samples for women to be made for the Spring season of 1919. 5. To discourage the 
purchase or order of unnecessary sample pairs of shoes for future buying. 6. To en- 
courage the sale of low-cuts and low effects. 


Soles of Women’s Shoes 
“There has been a change in the rulings for the manufacture of women’s, 
misses’ and children’s turn shoes and slippers. You are now restricted to the use of 
8% iron and lighter instead of 8-iron soles.” 
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AN INDEX OF ECONOMIES 
Further Conservation “‘Up to Trade’’ 


“Accompanying the regulations as they go out to the trade will be a letter stating 
that in view of the vital necessity of conserving all materials and capital for the suc- 
cessful prosecution of the war, the Hide, Leather and Tanning Materials Section of 
the War Industries Board expects all concerns to not only carry out the specific items 
in the schedule, both in spirit and letter, but also to institute every possible economy 
in the spirit of the general plan for conservation in the industry. Leather manufac- 
turers, shoe wholesalers and retailers are to be asked to co-operate with the shoe manu- 
facturers in working out these economies, the letter states. 


Conservation Needed 
“In order to carry out a plan of conservation in so-far as the shoe industry is 
concerned, it is necessary to greatly reduce the number of styles and colors of shoes 
in order that the jobber and retailer can greatly curtail their stocks and operate 
their business on a lesser amount of capital. 


Manufacturers Not Acting in Accordance with 
Recommendations 
‘‘We gather from your letter that there are manufacturers who are now offering 
their samples for the Spring season of 1919 which are not in accordance with the 
specified points recommended and have not been tagged as requested. If our under- 
standing is correct, we request that you immediately send us full details regarding 


such manufacturers as have been called to your attention. We would like the name 
of the manufacturers, their salesmen and all other data that it is possible for you to 
furnish us. 
Buckles 

“We are not considering taking any immediate action in regard to buckles, as 
the time seems rather late. However, the matter will be considered, and we shall be 
glad to have you send us any further suggestions or recommendations for the elim- 
ination of unnecessary materials or styles that will aid in the conservation of materials 


and capital. 


Shoes for Army Officers and Red Cross Nurses 
“Ic is the purpose of this Board to make no restrictions or recommendations i is 
regard to boots or shoes worn by Army officers or Red Cross nurses. 
“For civilian purchases, adherence to schedule is required. 


Army Work—What It Includes 
“Shoes made for the use of soldiers and officers should be in accordance with 


Army requirements and specifications. 
“‘We do not consider employees of a nitrate plant as coming under the head of 


Army footwear users. 


Stocks of Retailers and :Jobbers 
“The stocks of shoes on hand which do not come within the Recommendations 
of this Board, and also shoes ordered previous to the issuance of the Recommenda- 
tions, are not covered by the Recommendations. These Recommendations have to 
do with the cutting and manufacturing of shoes, and do not apply to jobbers’ and 
retailers’ present stock or to shoes previously ordered.” 
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Advance Season Styles 
“Style Shall Not Pass” 


A New Style Spirit to Develop Economy of Mate- 
rials, Simplify Manufacture, Conserve Labor, 
Facilitate Production---to the End That 
the Public May Be the Ultimate Gainer 


OR the first time in trade history the National 
Government gives the keynote to Spring shoe 
styles. June 28, 1918, marked the end ofa 

period of extreme individualism and the beginning of 
a new era of style, with the War Industries Board as 
arbiter. 

Never before was it possible for the trade to plan on 
a known foundation to build shoe styles for the Spring 
season to come. On that date the Government pro- 
mulgated the style limitations that confined shoe pro- 
duction to a definite range of lasts, patterns and colors, 
with the result that all branches of the industry have 
united wholeheartedly in designing for Spring the 
styles that are assured of official and public—and trade 
—approval. 


Spring Program Is Stabilized 
Today the Industry Is a Cohesive Unit 


Whatever may come in the way of further regulation, 
the Spring program is stabilized. It is inconceivable 
that any manufacturer has departed or will depart from 
the program laid down. Indeed, the spirit of co- 
operation between manufacturers on this program has 
been so manifest as to justify a belief that official inter- 
vention has brought about a situation, welcome under 
present conditions, that even the most influential manu- 
facturing and retail trade leaders could not have 
achieved without public authority acting as a check- 
mate on certain ambitions and business rivalries. 


Today the trade is a unit, 
and retail distribution of aw 


the new offerings. Goodly portions of stocks now in 
stores can be offered at regular prices side by side with 
the new lines, if not previously disposed of. 

Continuity of style in its basic features is seen to be a 
factor in reducing style losses. The merchant’s greatest 
care should be to differentiate between the styles that 
may be safely carried over and those that are open to 
question. If a shoe is due for a markdown, have the 
courage to make it IN TIME. 


No Style Limitations 
on Your Present Stocks of Shoes 


However, do not be stampeded into unnecessary 
markdowns by the thought that any stock carried over 
which does not conform to the Spring style rulings can- 
not be sold in the Spring. The War Industries Board 
imposes no limitations in this respect. If the public 
will buy them, the merchant can sell them at any time 
as long as he owns them. Public demand is the mer- 
chant’s only limitation in the selling of styles owned 
before the Spring limitations became effective. If they 
move slowly, plan a special campaign, or make the price 


interesting, but DO IT IN TIME. 


Buy According to 
Style Recommendations 
“First things first.”” Consider stocks you own in the 
light of this review. Now consider stocks you are go- 
ing to buy from the new Spring samples. Turn to 
pages 26 to 34 in this issue 


and compare the lines offered 





shoes for the new season is 
less of a problem than for 
many seasons past. 


All Styles Salable 
Every Shoe in 

Your Stock “‘Alive”’ 

_A new and important fac- 
tor in Spring merchandising 
is that many present styles 
will not be made obsolete by ed 





On the preceding pages, in a 
border typifying the inter-rela- 
tionship of all branches of the 
industry, you get the official in- 
terpretations on the June 28 Rec- 
ommendations. 
pilation as a guide to your study of 
style development for Spring, 1919. 


Use this com- 


with the official Spring style 
limitations published. Your 
obligation is to buy according 
to these limitations, as it is 
the salesman’s duty to offer 
such styles as conform to 
this policy. You will not 
look this season for novelty 
combinations or colors, nor 
for le dernier cri in lasts, nor 
5e for patterns, however attrac- 
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New pump for Spring, 1919, with plug 
throat—best in one color, black, brown 
or white, but can be made as contrast 
colors in browns, or with ooze plug. 


tive, that are notable chiefly for their expensiveness in 
cutting. You will look for officially approved features 
in shoemaking. 


Complete Lines— 
Restricted in Variety 

You will see sample lines complete in themselves, yet 
restricted in variety. As a rule, there will be fewer 
boots and more low-cuts in the lines, as a part of the 
program “to encourage the sale of low-cuts and low 
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All leather upper, the blucher effect 
being an overlay effect in same color 
leather, or it could be in contrast. 


effects.” Inasmuch as fabric tops come within the 
color limitations, contrasting color combinations will 
not be seen. Harmony, not contrast, will be the color 
feature in boot samples, whether all leather, or fabric 
and leather. Present lasts asa rule will continue. 
Remodeling, or the reintroduction of old lasts will not 
seriously affect the popularity of long vamps and pointed 
toes in women’s lines. Remodeling will be a factor 
principally in bringing the toes of old lasts into con- 
formity with the present vogue. 


Advance Styles for Women 
“Style Shall Not Pass” 


Look for Distinction 
in the Patterns of Spring Shoes 

The novelty in Spring samples is seen largely in 
patterns, and this principally from a shoemaking point 
of view. The merchant will find them an interesting 
study; the public will be attracted by the general effect. 


Clever Patterns 
to Win 

Spring patterns are decidedly attractive, with 
economy in cutting as the keynote; not jig-saw designs 
such as necessity has made popular in Paris and all 
France, but patterns which allow a reasonable amount 
of piecing cleverly minimized. 


Development 
of Style 

Style is like a flower. When it buds, merchants 
prepare for the time when it blooms into full popularity. 


Then comes a period when it takes on attributes of the 
things about it. In shoes we have seen the staple 
low heel oxford gradually develop a high Cuban heel, 
then a leather Louis-Cuban heel, then a full Louis cov- 
ered wood heel; then it blossomed into turn sole con- 
struction, and finally we saw it as an all patent or kid 
full Louis covered wood heel, turn oxford. This is a 
recent example of the course of a style. 

Henceforth there will be less of the fanciful, more of 
the practical. Patent leather, which is recognized in 
the conservation program, will hold its proper place, 
without exceeding customary bounds by invading new 
fields in footwear. Fewer turn boots and oxfords will 
be offered; in the good grades the tendency is towards 
a return to the Goodyear welt method, although in 
their recognized field turns will of course retain their 


popularity. 


Heels, too, will generally be in accord with the type 
of footwear offered. 
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Dull calf pump with wood Louis heels, 
by C. P. Ford & Co., Rochester. 


There is a distinct trend in favor of the 17-8 height 
in Louis heels (despite some regulating desires to de- 
crease the demand) and 15-8 in the Cuban type. In 
sample lines for the metropolitan trade is seen a greater 
emphasis on Cuban heels than heretofore, in 13-8 and 
15-8 heights; custom effects dominate; and the trend 
as a whole is toward the serviceable types for general 


wear. 


Fewer Boots for Spring 
More Low-cuts—Pumps and Oxfords 

In the details of Spring shoemaking two factors are 
involved. Fewer boot samples, more low-cuts, and 
the substitution of full fabric or skeleton linings in place 
of good sheepskin will be seen as a result of official 
recommendations. Other economies have been worked 
out wherever possible by manufacturers to meet indus- 
trial and economic conditions. 


Shoes Costing Less 
“by the Year’’ 

If conditions preclude offering shoes to the public for 
less by the pair, there is a general tendency to see what can 
be done towards making them cost less by the year. For 
example, the full Louis covered wood heel, except where 
essential in certain models, is superseded in some lines 
by the leather Louis heel. Again the limitation of the 
weight of soles, together with the greater demand for 
service, is bringing fibre soles into growing favor with 
makers of women’s shoes. 


For Early 
Spring 

In metropolitan centers quick delivery is specified to 
meet the Palm Beach or Southern resort demand for the 
new white lines in kid, buck or fabric. With ball 
straps eliminated from sport or outing footwear, the 
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Patent leather turn pump, with flat 
buckle with patent inlay around throat, 
by Emery-Marshall Co., Haverhill. 


standard white will take best with touches gained prin- 
cipally in black and white combinations, and perforated 
underlay effects are also noted, but only in a very 
limited degree. Rivaling these lines in their appeal is 
the comparatively new product of some rubber shoe fac- 
tories in vulcanized sole, canvas boots and low-cuts of 
real distinction. This development of vulcanized 
fabric footwear has been a tremendous innovation this 


year. 


Boots Will Sell Till Easter, April 30 
Then the Logical and Seasonable Low Shoes 


Spring will be emphatically a low-cut season, accord- 
ing to present indications, and a late Easter (April 30) 
seems unlikely to retard the opening of the Spring 
demand, which may be stimulated by early showing of 
the new boot lines. Aside from this stimulus to the 
movement of selected carried-over stock, this policy 
is favored by some retail trade leaders because it is 
seasonable, and will enable both trade and public to 
concentrate on the low-cut lines in due season. Janu- 
ary shipment of boots and February shipment of low- 
cuts is looked upon as safe retail policy for Spring. 


Return of the Colonial 
Ornamented by Leather Buckles Principally 

The feature of Spring low-cut styles is the return of 
the Colonial, modified and refined, as the logical “‘in 
between” selection for oxford or pump wearers. With 
low-cut stocks in retail stores at perhaps their lowest ebb 
in recent years, the Colonial is due fot an unusual share 
on the order sheet. This seems particularly indicated 
in Western centers, where the Colonial has always been 
a winner on the least sign of returning to fashion. 
Geography seemingly takes a hand in Colonial shoe 
popularity, for the demand is likely to be sectional, not 
general, and where it goes, it goes big! Nevertheless, 
it is well not to dismiss the Colonial pump offhand, 
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Medium tan Colonial pump with slashed 
throat effect in a three-quarter vamp. 


wherever you may be. * With the road cleared for low- 
cuts exclusively, the Colonial may well be a sweetener 
in lending variety to a limited range of styles. 


A Great Low-Season Ahead 
All Indications Show Conservutives Agree 
Oxfords, pumps, modified Colonials, a limited showing 
of boots, another good white season with canvas lines 
in favor—these are the indications for the new season, 
all laid out with full thought of conservation, and a 
keen eye to salability. England, with her “National 
Boots,” demonstrated what a failure could be made of 
shoes minus salability; America is unlikely to make a 
esimilar mistake. The “Recorder’s” slogan, “Style 
Shall Not Pass” is the watchword of the trade and the 
public. Individuality is expressed in footwear and 
apparel. The logical course is to adapt style to condi- 
tions, and this is what America’s shoe trade has done, 
with what success will be seen in the sample trays of 
our trade ambassadors—the traveling shoe salesmen. 


Authentic Color Guide in Cos- 
tumes for Spring 


How the Shoes of Black, Brown, and 
White Fit in the Color Scheme for 1919 





With a view to selecting in the highest degree of 
accuracy the colors in dress fabrics for the Spring 
and Summer seasons of next year, the “Recorder” has 
made careful investigations in Paris, Lyons, and in 
St. Etienne—the three chief dyeing centers in France. 

Carrying the investigation further afield, attention 
has been given to the color cards prepared by American 
and French authorities, and finally, notation has been 
made of the dyes now being prepared for next year by 
chemists who prepare the colors used by dyers, with 
the following results: 





Medium brown Russia calf Colonial, 
circular vamp, square edge welt, with all 
the appearances of a turn, by Thomas G. 
Plant Co., Boston. 


The color movement for the Spring and Summer 
seasons of next year in dress fabrics for street and 
general wear is to be simplicity intensified. 


Blues to Hold First Place 
Dark Brown Shoes to Match 


Blues will hold first place. The free selling shades 
will be med'um and dark navies—already familiar to 
the buying public. 

Japan blue will follow in order of popularity. 
Japan blue derives its name from the deep but rich 
blue used by the Japanese in most of their embroideries 
and occupies a middle ground in blues, seeing that it 
is the line of demarcation from navies to the less 
desirable green and purple blues. 

The components of Japan blue are first a primary 
blue, slightly softened by the addition of a touch of 
white and of gray. 

To the foregoing-may be added two shades of 
Copenhagen blue, medium and dark, as they are. in 
perfect sequence with Japan blue and differ only in 
having a larger admixture of white and of gray. 


Novelty Dress Color— 
Reddish Brown 


All natural leather shades are in perfect harmony 
with the foregoing, so tan and blue in combination 
will have general acceptance. Proof of this is found 
in the adaptation by dyers of a reddish brown as the 
high novelty color for Spring, 1919, in dress fabrics, 
millinery and trimmings. 

The reddish or henna brown is a favorite with 
Egyptian beauties in staining their nails and finger tips 
and is also used by Oriental dudes to color their beards. 

The adoption of a reddish brown as a novelty gives 
assurance that more practical browns, such as cham- 
pagne, beige, tan, beaver and tobacco browns will have 
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Dark brown calf pump with high throat 
effect, perforated line for ornamentation 
within the leather, by Hazen B. Goodrich 
& Co., Haverhill. 


second place with beaver and beige on the top wave 
of popularity, so far as colors in dress fabrics are 
concerned. 

Owing to the wide acceptance of taupe furs, shades 
of taupe will be retained for Spring wear in both 
silks and dress goods. 


White and Patent 
with Gray Clothes 

Shades of soft grays, which ousted the strong sport 
colors from first, position and paved the way for quieter 
and more refined colors will be retained. ; 

The novelty shades for thin materials, such as 
organdie and voiles, will be first a soft shadeeof maize— 
second, soft rose shades or old rose, somewhat in- 
tensified, and orchid. 


Black and Patent 
Shoes with Purples 


Purples will foot the list with prune the governing 
color. In fabrics, white has made a steady gait in 
popularity since the beginning of the present year. 
At Palm Beach, Florida, on January, last, white was 
the dominant favorite w:th the exclusives, supplanting 
in popularity sport colors and since that time has 
gained in favor elsewhere. 

Finally, it may be said black is rising into promi- 
nence, and that the proper combining color is maize, 
which will also have important representation in all 
sheer Summer dresses. 

This makes certain a vogue of maize dresses, worn 
with such an intensifying combination as black in the 
form of slippers, belts, hats and embroideries. 





Whenever you think a good thought, do a good 
deed or perform a little act of kindness, you uplift 
mankind. 
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Dark brown kid pump,’ in a welt by 
Lindner Shoe Co., Carlisle, Penn. 


Late Autumn Styles 
Often Set the Pace for Following Spring 


One of the most important style questions for Fall 
is the length of the skirt. Many of the noted coutu- 
riers of Paris are advocating a short skirt but the dress- 
makers over here are making skirts considerably longer. 
They are showing their patriotism, however, by 
economizing in material by making the skirts very 
narrow. In fact some are so extremely narrow that 
they do not admit of a good long step. It is confi- 
dently expected that the very narrow skirt will not 
meet with general approval as this is the season of sane 
and sensible styles and the very narrow skitt does 
not come under this heading. It is also expected that 
there will be a compromise between the very short 
skirts that are being launched by a few well known 
dressmakers, and the long ones that are being favored 
by equally well known style makers. 

The skirt that escapes the ground from about five to 
six inches will probably be accepted by women who are 
noted for their smartness of dress but who are wise 
enough not to go in for extremes, particularly at this 
time. 


Tailored Effects 
in Costumes 

In speaking to a Fifth Avenue tailor about the 
clothes for Fall he said tfat he was receiving many 
orders for strictly tailored suits, as so many of his 
customers were engaged in war work, and they wished 
their clothes to be made as simple as possible. Naturally 
with suits of this kind, the shoes will be of a strictly 
mannish type, made for comfort and service. 


Good Taste 
in Clothing 

Women who study clothes realize that it is bad form 
to wear a fancy shoe with the simple costume, and 
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Combination of the plug oxford and the 
high blucher—the advantages are the 
elimination of the “bite” in the. throat 
seam. 


therefore the Russian calf boot or the shoe with the 
dark vamp and slightly lighter or matching shade top, 
have been ordered from many of the smart boot makers 
for Fall. A number of black shoes have also been 
selected. Some of these have black patent leather 
vamps with vici kid tops. Others are. made entirely 
of patent kid. A number of ail black vici kid lace 
shoes on mannish lasts will be found in the shoe boxes 
of many of the smart women. Black satin dress boots 
are also in good taste and look well with some of the 


new costumes. 


Fall Spurts on 
Flexible Buckles 


For afternoon wear, black patent leather pumps con- 
tinue to find favor. In order to have a variety of 
pumps many different buckles are chosen to be worn 
with these shoes. Some are square, others oblong, a 
few oval and some round shapes. While cut steel has 
the preference, dull bronze, antique silver or gold and 
enamel buckles look very smart on the new pumps. 

Dark brown pumps, as well as oxfords, are being 
worn as much as ever, judging from the women who 
have been to the city recently. ‘ 


Note Black Satin Pumps and Oxfords 
in Regular Afternoon Wear 


With the dancing frocks, satin oxfords and pumps 
in matching shade seemed to have’ the preference, 
although many young girls seemed to prefer dancing 
shoes of cloth of silver or cloth of gold, sometimes the 
belt or sash being of cloth of silver or cloth of gold 
ribbon. With the dinner gowns slippers were also 
usually of satin in matching shade to the gown, but as 
many of these were in black many beautiful black 
slippers were noted on several occasions. Some of 
these slippers were beaded in jet, cut steel, silver or 
gold beads. Others were finished .off with a small 


Two eyelet tie as a development in a low 
shoe—Spring period. It can have a buckle 
over the laces if necessary. 


flat bow or with a handsome buckle in steel or rhine- 
stones. 





Utilization of Surplus “Small 
Area’’ Leather 


There Is Much Stock—Not of Army 
Weight and Substance—that Can Go 
Into Serviceable Shoes 


For the winning of the war, the main job of all 
patriotic Americans, as well as the main point of styles 
in the making, the chief matter is the providing of the 
best for the Army, and plenty of it. This is being done, 
and will continue to be done, and, to the present, there 
is plenty left for the civilian trade, albeit some grades 
are not as good as might be desired. But this is the 
war. 

Listen to this story of a plenty: 

“An accumulation of leather, of medium and low 
grades, have we on hand,” said a tanner of calf leather. 
“Ttis stock that could be made up advantageously into 
popular lines of shoes, at moderate prices, if shoe men 
would use small area patterns. 


The Accumulation of 
“‘Offal Leather’’ 


“Our accumulation of leather comes about in this 
way,” he continued. “Our raw skins are from 40 to 60 
per cent of inferior grades, because farmers do not take 
proper care of their calves and skins. Slaughter cuts 
are plenty in the skins. Before the war, when we 
handled only the best imported skins, only 20 per cent 
of them were of the inferior grades. 

‘We have to handle a large number of skins in order 
to get enough of the best grades of skins, which we sup- 
ply to the Government. That leaves us an abnormally 
large number of inferior grade skins. Now if these 
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Plug oxford for women. The plug feature 
is one of style possibility not fully used 
this season in all sections of the country. 


skins could be cut up into shoes as good in point of 
service and looks as can the higher grade skins, provid- 
ing that manufacturers used small area patterns, blucher 


oxfords, and vamps and quarters in place of seamless 


vamps. They could'sell these shoes under the prices 
charged for shoes cut from the finer grades of skins. 
“But the demand for the lower grades of shoes is 
small these days, because everybody is working, and is 
buying the finer grades of shoes. Yet we have on hand 
these second and third grade skins, which must be 
moved, before they become a menace to the market.” 


It’s the Same with 
Shoe Bottoms 

Similarly, the Army is getting the best of the sole 
leather, and the civilian trade has what is left, and there 
is a plenty for the civilian trade, though of not the same 
grade as was formerly used on civilian shoes. : 

Sole cutters sort out all their prime heavy weight 
soles for Army shoes. That leaves the light soles, and 
the offal, for the civilian trade. To a firm, light sole 
may be attached a sole, or tap, cut from offal, making a 
two-piece sole, which can be sewed, or nailed, through 
and through, when it is attached to the bottom of the 
shoes. Uncle Sam recommends these two-piece soles, 
as Conservation Soles, essential to the winning of the 
war, and they are already among styles in the making. 

Likewise is it with cowhide leather. The Army is 
taking the best grain side leather. That leaves the 
splits for the civilian trade. Split leather may sound 
coarse to dealers in fine shoes.. But some pretty fine 
split leather is being made these days, and it will be 
seen in styles now in the making. 


In Kid 
Leather, Tov 

Kid leather, too, is in circumstances somewhat sim- 
ilar, for the run on kid is on the higher grades, and'there 
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Vamp and upper effect—three-quarter 
inch seam—and a Cuban heel. This 
hee! is returning in favor. 


are some accumulations of the lower grades. Yet it 
is not certain that a drive could be madeonthem. Pro- 
duction of kid in this country has dropped from 20,000 
to 8,500 dozen a day, because few skins are coming in, 
and if the embargo on kidskins, caused by the lack 
of ships, is prolonged, then kid leather will become a 
scarce article. 

With sheep leather, it is the same story over again. 
The best sheepskins are for the army. They are being 
made into jerkins, or leather coats, for soldiers. That 
leaves the lower grade skin, such as those impaired by 
rough grain, slaughter cuts, or insect bites, for the civil- 
ian trade. Incidentally, one concern alone has 20,000 
pounds of remnants of jerkin leather, which it will cut 
up for shoe trimmings. Real conservation it is, to use 
waste materials for styles in the making. 





Service, Conservation and 
Economy 
The Three Essentials in Men’s 
Shoemaking 


Millions of men are putting:on shoes for serving the 
nation, on land, sea and in air, and military order is 
everywhere. It will influence, perhaps even guide styles 
in the making for a period of years. It will lead to styles 
built for real service, shoes that will stand the test of 
severe work; also shoes that prove conservation in men, 
materials and money, for conservation is necessary to 
the turning of goods from the civilian to the Army trade, 
and economy is necessary to the paying of the tremen- 
dous costs of war. 

As the shoe buyers of the land settle down to even 
more serious views of the war, as they will during the 
period of the war, they will judge a style, not by its 
sole and edge finish but by its usefulness, attractive- 
ness and real service. 
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Black kid, plain toe, lace oxford for com- 
fort, by Ault-Williamson Shoe Co., 
Auburn, Maine. 


Officers’ Footwear for Officers 
Only 

A recent order issued by the Quartermaster General’s 
office makes it obligatory upon the part of the retail 
merchant to sell regulation Army officers’ dress boots 
and shoes to officers only. 

In order to buy these goods, the merchant must 
make the following affidavit and have it sworn to before 
a Notary Public. 








State of 
County of SS 
City of 





being duly sworn deposes 
and says that he is ———————— of the 

—————— doing business at in 
state of ———————_. 











the city of 

That the now sells and 
intends to continue the sale of Army officers’ boots and 
shoes, manufactured by 








and that the 
said agrees to sell these 
boots and shoes only to officers of the United States Army. 











Subscribed and sworn to 
before me this day 
of —_———————— 1918 











This order includes, both calf and cordovan, dress 
boots and shoes, as well as the heavier service officers’ 
footwear. 

The Government specifications for these boots and 
shoes call for outsoles of Government quality and 
heavier in weight than outsoles allowed on civilian 
shoes—hence the order. 


No civilian, except possibly the man who still loves 





Black calf—or truthfully rich leather— 
oxford with Cuban heel. Ornamentation 
in perforations, in circular foxing and tip. 


his saddle horse, would want the officers’ dress boot, 
anyway. 

The type of plain toe dress shoe, worn by Army 
officers, has gained quite an extensive place on the 
shelves of many retail merchants, especially those in the 
towns that are contiguous to Army cantonments. 

Nothing in the regulations prevents these merchants 
from having plain toe dress shoes for their civilian 
trade, just so long as the soles of these shoes are made to 
conform with Government recommendations. 

There has been no limit placed on the height of men’s 
heavy shoes, so a merchant is at liberty to have 12, 14, 
and 16-inch boots for his civilian trade, so long as the 
colors and soles do not conflict with the recommenda- 
tions of the War Industries Board. 





Skill, the Essential of Service 
Real Style and Real Footwear Needed 


Skill is the essential factor of styles in the making, 
and of styles in the selecting, too. Phrased another 
way, the skill of the buyer in selecting shoes for next 
Spring and Summer for real service value will be his 
biggest asset in business. 

Regulations of footwear by the Conservation Board 
has robbed footwear of its camouflage of ridiculous 
patterns and fussiness, and should reveal the real merit 
there is in shoes, providing the buyer has the skilled 
eye, or the trained hand, to tell the real merit that should 
be in shoes. 

In other words, the shoe man whois skilful in selecting 
real salable shoes helps to win the war, as well as to 
maintain safe and secure his reputation as a shoe mer- 
chant and his sales. 





Walking is the cheapest transportation; exercises the 
legs, lungs and heart; promotes digestion; clears the 
brain; fits a man to help win the war. 

Wear our regular walking shoes, and walk, and help 
win the war. (So should run your advertising now.) 
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Brown Russia calf, long English last, 
square throat and square cut vamp, by 
Rice & Hutchins, Inc., Boston. 
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Dark brown Russia, circular vamp on 
medium toe, by Fiske Shoe & Leather 
Company, Boston. 


Advance Styles for Men 


“Style Shall Not Pass” 


Throughout the factories making men’s shoes the 
spirit of co-ordination to the recommendations of the 
War Industries Board is the predominating thought. 
These manufacturers show tendency to “go the whole 
distance” in their desire to uphold the Government 
recommendations. 

As one prominent manufacturer put it, “We are 
first of all, American.” 

They are making beautiful, attractive shoes and no 
man need feel alarmed at the quality, service and 
workmanship in the shoes that will be laid before him 
to supply his wardrobe for next Spring and Summer. 


Square 
Throats Popular 


There will of course be no new last and nothing ex- 
treme in the way of patterns although one idea that 
seems to predominate in the better lines is the square 
throat, circular vamp which extends well back toward 
the heel and cuts square down at the side instead of the 
circular throat which has prevailed heretofore. 


Simplicity the 
Rule 

There is a conspicuous absence of all fancy stitching, 
perforations, pinking and other gewgaws that have 
been prominent features in men’s low shoes in some 
previous season. The shoes are in fact attractive on 
account of their simplicity and plainness. The medium 
toe English last, is very prominent and will no doubt 
be the leading seller although there is a strong tend- 
ency toward the wider toe, straight line last usually 


characterized as “gentlemen’s shoes” of a decade or 
sO ago. 


Selling to 
Conservative Men 

This style trend is being brought about by so many 
young men who ordinarily would buy the fancier and 
narrow toed last being called into Government service 
and so leaving the merchant dependent upon the 
middle-aged and more conservative element for his 
business next season. 


Still a Demand 
for High Toes 

In some sections of the country the high toe last 
and blucher patterns will have the big call in the 
medium and lower grade lines. 


Colors in 
Men’s Shoes 

The colors are being held firmly to the dark brown 
and medium brown in calf leathers, and corresponding 
shades in kid leathers. General opinion is that of 
these shades the dark brown will be by far the greatest 
seller. Men’s white canvas both with leather soles and 
fibre or rubber soles are being shown quite extensively 
and are expected to prove even more popular than 
heretofore for Midsummer wear. 


‘ 


Plain Toes 
on Increase 


In both boots and oxfords a medium plain toe both 
in Blucher and Bal pattern is being shown quite ex- 
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Dark Russia, circular vamp, recede toe 
oxford, by Regal Shoe Co., Boston. 


tensively in the medium and high-grade lines. The 
demand for this particular shoe which reflects the 
Army officers’ dress shoe is steadily growing, some of 
the factories expressing the opinion that it will be 
among the biggest sellers for next season. 

While boots in the regular height are being shown 
in all grades and on all lasts, the opinion seems to 
prevail that oxfords will be sold more largely than in 
any previous season both on account of the conserva- 
tion of leather and on account of its being a dressy, 
warm weather shoe. 

As the salesmen are leaving the factories to meet 
the merchants in their respective territories they are 
up on their toes in anticipation of a good season’s 
business and feel that they will meet a warm reception, 
as they come in contact with the merchants of the 


country. 


Service Shoes First and Foremost 


There Is Style in Service Shoes of the 
New Order 

With shoes, too, it is the same story as with leather— 
the Army first, the civilian trade after. Army shoes 
are built for service, and service becomes the keynote 
of styles in the making. To make a right noble Army 
millions more men may be called‘ to service, and those 
who remain at home must work with might and main 
to uphold the industries of the country. 

Six million more pairs of boots is Uncle Sam buying 
for his soldiers and sailors this very month, and they 
will be the best Army shoes in the world; as perfect in 
workmanship, and as strong in service, as human skill 
can make them. 

Watch the next year, and see how the firm foot, in the 
broad shoe of the military man striding along the street, 
is copied by the civilian trade. Listen and hear the 
Army men praise the comfortable fit of the Army shoe 
to their friends. It is the forerunner of the greatest 
demand for proper fitting shoes the country ever knew. 











Medium brown calf plain toe, officers’ 
type last, by Norman & Bennett, Boston. 


More Men in 
Manual Labor 

Observe, too, that men are working as never before. 
Even the slacker is drafted for work. Men are pro- 
ducing more, and are earning more, and in their pros- 
perity are commanding better shoes. 

Millions of women are working, too, in many new 
employments. Many are doing a man’s work, and are 
getting a man’s pay. They, too, want better shoes, 
especially shoes that will serve them in their daily tasks. 





Conservation to an Extreme 


Shoe on Hire and Sold Only on Permit in 
Germany 


To conserve footwear may go against the grain of 
Americans used to getting shoes from a shoe horn of 
plenty. But, once in a while comes a story from 
abroad that makes conservation look easy. For in- 
stance, a cable from Germany to the New York Times 
tells of customers waiting in line to get a government 
permit to buy shoes, and then waiting in line before 
the store to get a chance to buy shoes. It also says 
that some Berlin storekeepers refuse to sell their few 
remaining goods, lest they have no stock at all. 

“Shoes wanted on hire,” is the latest advertisement 
to appear in the German papers. Some of these ad- 
vertisements are inserted by “gentlemen wishing to 
hire shoes for a certain period, owing to the necessity 
of going out of town on business trips.” These men 
go on to say that the success of their trip would be 
doomed were they to appear in clogs or sandals. They 
offer from one to three dollars a week, according to 
the age of the shoes. 

It seems as if nothing like this could happen in 
America. But the dispatches of earlier stages of the 
war told of the great plenty of goods of all sorts in 
Germany. War has aterrible appetite. It consumes 
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A boarded calf boot in dark brown, plain 
toe, finger foxed and side seam, by 
Charles A. Eaton Co., Brockton, Mass. 


goods as a fire consumes oil. And America is in the 
war, to the last man, the last dollar and the last shoes. 
It is easier to conserve now, than it would be later. The 
time to save is when the saving is good, and the warnings 
of scarcity are posted. It.is dollars to doughnuts those 
Berliners wished they had been more saving of shoes, 
when they had shoes in the store to save. And a similar 
bet can be placed on the American shoe trade now up 
against a big early Fall demand for pretty shoes. 





Some Sole Leather Cheaper 
Stock Not Suitable for Army Use 


A condition has arisen in the sole leather field by the 
tremendous demands of the Government for prime sole 
leather stock, 8% iron and up. It is this: prime bend 
stock has gone up in price, because in cutting best 
quality Army regulation iron stock is requisitioned by 
the Government and the cut sole men have on hand 
the balance without a market for it. The result is that 
this accumulation of under 84 iron stock stands him a 
loss unless he can dispose of it. It can safely be said 
that the cut soles furnished the Government on the last 
orders were not profitable to the cutsole manufacturers, 
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Dark brown cordovan bal—on a recede 
last, by J. P. Smith Shoe Co., Chicago. 


in view of the amount of offal leather left on their hands 
without takers. ; 

It is, therefore, reasonable to expect that the cut sole 
men will ask higher prices for Government stock, but 
there is some question as to whether or not he will get 
them. 

If by the use of slip soles the civiliag trade of this 
country can consume much of this leather, it will mean 
better weight shoes at an. advantageous lower price for 
bottom stock. 

It would be well to bear in mind in this connection 
that a light iron sole is not always a sole of inferior 
quality. 





The Trend of Heels 


In the development of styles, we note a logical trend 
toward the Cuban heel. There seems to be logic in the 
use of the Cuban heel on welt and McKay footwear that 
cannot be gainsaid. The use of the Louis Heel of wood 
is logical and proper in turn footwear. If the thoughts 
of Washington are directed toward the regulation of 
heels it might be well for them to consider both of these 


angles. 
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Industry Shoes for Industrious Women 


One woman industrial worker to every two men. This is the 
percentage that now maintains in England and it is the. percentage 
that must maintain in America if the war is to be brought to a 
successful and speedy conclusion. 

American women are responding nobly to the call of industry. 
In every branch of retail merchandising women are employed to 
a far greater extent than ever before. And where training and 











Proper types of footwear for women workers are just as essential 
as for men workers. 

We here illustrate three distinct styles—every one a winner in 
its class. 

Number one is a black vici kid, 3-4 fox; medium narrow toe; 
close trimmed edge welt. A neat, dressy, comfortable shoe for 
house wear or other indoor usage. 








No. 1 


instruction have been given them they are proving themselves 
both efficient and capable. 

Many factories in every line of industry have fitted up day 
nurseries where the best of care and entertainment are accorded 
the children while the,mothers work. In many instances special 
clothing has been provided to increase efficiency and reduce the 
hazard of contact with machines. 

Yet with the widening of the draft age limits and thereby calling 
approximately ten million more men into actual service, the need 
of industrious industrial workers will be far greater than ever 


before. 


No. 3 


Number two is a dark brown boarded calf, soft finish; whole 
quarter blucher; fibre sole, welt, medium extension edge; 12-8 
military heel. An industry shoe through and through. And, 
by the way, a type much sought after by the average college girl, 

Number three, in general outline is a parallel of the men’s 
Army shoe. A blucher-bal made. of black boarded side leather. 
Built on a modified Munson last; broad toe with wide tread and an 
abundance of ball room; soft box; welt sole with rather full ex- 
tension edge extending well back to the shank. 12-8 broad mili- 
tary heel. A shoe designed for the woman doing a heavier class 
of outside work or standingglong hours on her feet. 
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The Ruling on Price Fixing 
Basis for Coming Regulations at Retail 


The War Industries Board authorizes the following: At a 
recent meeting of the Price Fixing Committee, the following 
resolution was passed: “BE IT RESOLVED, that where 
prices are stated to be fixed for the Ungted States Government, 
the governments associated with it in this war, and the public 
(or primary civilian sales) the said prices are hereby declared to 
extend to the Government and civilians of the United States 
(including civilians of its territories‘ and insular possessions) 
and to the following governments, 7. ¢. Great Britain, France, 
Italy, Belgium and Japan. AND BE IT FURTHER RE- 
SOLVED, that these maximum prices shall not extend to pur- 
chases made by the civilians of the latter mentioned allied 
nations nor to the Governments or civilians or nations other 
than those above enumerated.” 





Price Fixing and Conservation 
To Stabilize Prices in All Industries 


Barnard M. Baruch, chairman of the War Industries Board, 
in his weekly conference with newspaper correspondents held 
last week, stated that he had been in conference with the shoe 
manufacturers relative to the question of price fixing and of 
standardizing their output to conserve -material. and labor. 
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Mr. Baruch said that the manufacturers agreed to cut out as 
many lines of styles of shoes as possible and get down to a 
limited number of fashions. The matter of price fixing at that 
tithe was still open. It was explained that the effort to stabilize 
prices of shoes is not made with the idea that the shoemakers 
are profiteering, but the shoe industry is the first to be taken 
up in this way. Other industries it is expected will be similarly 
treated. Mr. Baruch stated in his talk that he wished to stabilize 
the price of shoes and still allow a fair and reasonable profit 
to all concerned. 





Upper Leather for Army Shoes 


The Hide and Leather Control Board has sent word to upper 
leather tanners asking them not to produce any more bark 
tanned upper leather for army shoes until further notice. The 
matter of using some bark tanned leather for the new army 
shoe order has been re-cabled to General Pershing and all of 
the shoe awards will not be made until answer is received in 
this matter. 





A big man in industry recently said: “I keep a life-size picture 
of Abraham Lincoln hanging over my desk from where he 
looks down upon me when I work. He has done more for me 
than any other man living or dead. He taught me humanity 
and salesmanship.” 
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The Democracy of Mediocrity 
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FEindura Cloth 


A topping fabric constructed by sci- 
entific blending of materials which 
produces maximum appearance and 
wearing qualities with minimum use 
of needed material. 


A companion conservation fabric of 
the popular 


live Cloth 


Both cloths should be in your line. 
They will be big’ sellers for the Fall 
and Spring. 


/ fo, 


FARNSWORTH-HOY,Ta.CO:BOSTON 


MAKERS. 
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Women at the Fitting Stool—in Weinstock & Lubin Store, Sacramento, California 


The New Woman At the Fitting Stool » 


Women “Salesmen” an Innovation on the Coast---A Distinctive 
Dress in the Use of Divided Skirts , 


REVIOUS to the war, women “salesmen” were an un- 
Pp known quantity in Pacific Coast Shoe Stores. Even in 
women’s and children’s departments the selling was all 

done by men. 

With the entrance of the United States into the war, the 
Pacific Coast merchants like those of the rest of the country 
began to feel the shortage of help. Meetings of merchants were 
held and the problem discussed. Finally, it was decided by 
some of them to try out women salespeople, although the plan 
was not generally looked upon with much favor. 


Taught in “Shoe 
Fitting Schools”’ 

However, these Coast merchants went at the new project in 
the right way. Before putting them on the floor to sell shoes, 
they opened schools in their stores and taught the girls what 
shoes really are; how they are made; what is signified by the 
terms welt, turn, McKay, vamp, foxing, counter, shank, etc. 
They were taught how to keep. stock; how to read sizes and by 
practicing on each other how to fit shoes and how to sell them. 
As a consequence of this training many of these girls have become 
very apt in both the art of selling and fitting. 

‘ 
What One 
Girl Sells 


A Pacific Coast merchant recently told of one of the girls in 
his store who is selling on an average of $1400 worth-of misses’ 


i 


and children’s shoes a week. Her salary is based on $65 per month 
and in addition to the regular base salary this store pays a com- 
mission of 214 per cent besides P.M.’s. When you consider 
that this girl averages about $7 extra on P.M.’s:it is readily seen 
that she is earning pretty good money. : 


Bloomers and 
Divided Skirts 

Another Pacific Coast innovation is bloomers and divided 
skirts for the women “‘salesmen.” Some stores: use one and 
some the other. 


The bloomers and divided skirts have been found to overcome 
two serious faults possessed by the ordinary skirts, One of the 
great drawbacks to women in a shoe store has been the difficulty 
encountered in climbing the ladders. Divided skirts solve this 
trouble. 

Another trouble has been that the saleswoman has had to sit 
sideways on the fitting stool which is tiresome and inconvenient 
and prevents her from working with as much speed as a 
man. 

The bloomers and divided skirts enable her to sit astride the 
fitting stool, take the customer’s boot in her lap and so add 
greatly to her efficiency. 

All hail to the divided skirt costumed saleswoma~' 


Why not make the idea of general use? 
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All Bids Rejected on Army Shoes 


A Little Bit of “Dictating of Prices” by the Buying Division of 
the Quartermaster Corps 


Washington, D. C., August 31. 

LL of the bids submitted yesterday for furnishing field 

and marching shoes to the Army were rejected last 

Friday by the Shoes, Leather and Rubber Goods Branch, 
of the Quartermaster Corps, because of being too high, and the 
manufacturers were requested to furnish the field shoes at 
$7.15 and the marching shoes at $6.45, sizes to No. 12, and 
$9.05 and $8.45, respectively, for sizes 1214 to 15. 

The proposals were opened and later considered by George 
R. Harsh, chief, and H. D. Sheppard and H. L. Nunn, of the 
shoe branch. Before the opening was completed: Mr. Harsh 
intimated that this action would be taken and asked that the 
manufacturers present remain over a day for a discussion of 
the problem. 


Prices Arrived At 
by Government 

Mr. Harsh intimated that the prices submitted were unfair 
to the Government—he stated that in arriving at the prices 
named above the shoe branch had endeavored to be fair to the 
Government and to the manufacturers, tanners and sole cutters. 
He stated that they had estimated prices on upper leather, cut 
soles and other bottom stock and then arrived at what they 
considered the shoes should be bought for. Where the manu- 
facturers cut their own soles, heels, etc., a larger profit would 
be obtainable, but at any event there would be a fair profit 
for all contracting to furnish shoes at these figures. 


To Furnish 
Material Sources 

That the manufacturers will be able to get the materials at 
the prices named, he said, there was no doubt for the reason 
that there is an oversupply and he suggested that where diffi- 
culty was encountered in this respect, the Shoes, Leather and 
Rubber Goods Branch would use its influence to remedy un- 
desirable situations. The prices for stock were outlined by Mr. 
Nunn, as follows: 

Mr. Nunn stated that it will require 104 feet of leather for 
the marching shoes to twenty-four pairs. This will be tannery 
run, chrome retanned, cropped leather. The field shoe for 
twenty-four pairs will require 104 feet. It was estimated that 
this upper leather should be obtainable at 47 cents per foot. 

The other estimates on the marching shoe include out and 
middle soles at $1.84; insole, 55c; heel, 24c; top lift, 18¢; 
counter, 15c. 

The estimates on the marching shoe include tap, 66c; middle 
sole, 87c; top sole, 76c; insole, 60c; heel, 16c; top lift,*12c; and 
conuter, 15 M%c. 


Immediate 
Shipments Needed 

These prices are, of course, subject to the usual trade dis- 
counts. Mr. Harsh stated that delivery of the shoes was wanted 
between October and December, exclusive, and asked the manu- 
facturers present to get in their replies showing how many 
pairs they will undertake to make under the prices fixed, by 
Friday, September 6. He appealed to them in a patriotic way 
to accept these prices, and from the attitude of some of the men, 
it is very likely this will be done, especially in view of the fact 
that the requirements have now been cut down to a million 
pairs of each kind of shoe. 


May Use ‘“‘Pressure’’ 
on Manufacturers 


From the remarks of Mr. Harsh on the subject of congestion 
it looks very much as though the Middle West will come in for 
the larger part of the business and it may be that if the manu- 
facturers there located do not come forward with tenders, 
some will have the business placed with them on an Army order 
and if these manufacturers feel so inclined they can seek extra 
money, representing the difference between the prices named 
and what they want for the shoes, through the courts. Rail 
congestion and coal shortages will be considered when the time 
comes for placing the business, and the speaker remarked that 
none of the manufacturers should feel surprised or disappointed 
at the final action taken by the shoe branch, because they 
would keep the rail and fuel situation in mind. 


An Idea of 
Bidding 

It is interesting to note the difference in the prices offered 
by the manufacturers and those set by the Shoes, Leather and 
Rubber Goods Branch, the list of bidders and their bids being 
as follows: 

Field Shoe, Specifications No. 1351: 

Charles A. Eaton Company, Brockton, 300,000 pairs at 
$7.52; alternate bid at $7.90. 

Thompson Shoe Company, St. Paul, Minn., 25,000 pairs 
at $8; alternate bid at $8.40. 

Fred F. Field Company, Brockton, Mass., 210,000 pairs at 
$7.99; alternate bid at $8.45. Sizes 12% to 15, $9.23; alternate 
bid, $9.80. 

Rice and Hutchins, Curtis Factory, Marlboro, Mass., 175,000 
pairs at $7.54; alternate bids at $7.64, $7.93 and, $8.06 respect- 
tively. 

A. J. Bates & Company, Webster, Mass., 50,000 pairs at 
$8.13; alternate bids, $8.21, $8.79 and $8.64 respectively.’ 

Bona Allen Shoe Company, Buford, Ga., 10,000 pairs at $7.15. 

Brown Shoe, Co., St. Louis, Mo., 200,000 pairs at $8.045; 
alternate bids, $8.525—200,000 pairs additional, $8.175; alter- 
nate bid, $8.65, or 400,000 pairs at $8.105, alternate bid, $8.585. 
Large sizes, not more than 20,000 nor less than .10,000 pairs 
at $10.45; alternate bid, $11.05: 

B. A. Corbin & Son Company, Webster, Mass., 200,000 
pairs at $7.13. alternate bids at $7.68 and $7.63; an additional 
300,000 at $7.27, alternate bids at $7.82 and $7.77 
additional 200,000 at $7.34, alternate bids, $7.89 and $7.84. 
Large sizes (1244 to 15), 10,000 pairs at $9.09, alternate bids 
at $9.36 and 9.32. 

Diamond Shoe Company, Montello, Mass., 20,000 pairs at 
$7.7891, alternate bid,. $8.3997. 

Emerson Shoe Company, Rockland, Mass., 125,000 pairs 
at $7.564, alternate bid, $8.048. 

Endicott, Johnson & Company, Endicott, N. Y., 120,000 
pairs at $7.425. 

Excelsior Shoe Company, Portsmouth, Ohio, 50,000 pairs 
at $8.31, alternate bid, $8.88. Large sizes,’ $11.65, alternate 
bid, $12.30. 

C. Gotzian & Company, St. Paul, 15,000 pairs at $8. 

Hamilton Brown Shoe Company, St. Louis, 100,000 pairs 
at $8.0571. 

(Continued on page 55) 
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OMEN all over America are now DEMANDING 
U1 the HOLD-SHAPE “TAILORED” Shoe and can- 
-" not be “switched off.” This “TAILORED” feature 

has captivated thousands with its elegance of 


styling—snuggling-like fit, unheard of comfort and 
surplus service. 
The “TAILORED” feature gives Dealers a 


talking Point that is NEW; consequently— 
a “steady following.” 

















We invite correspondence from a 
limited number of dealers in open 
territory. 


COLONIAL PATTERN PUMP KK 7-4 | 


Bright Steel-Beaded Buckle 











y : y = UA) = y) —_- y, 
The Wise. Shaw © Feder Co. VRP TUN TAN 
i , 


Cincinnati, Ohio l 



































Colonial. in patent leather 





Havana brown kid 


Regal salesmen are now showing a complete line 
of Spring samples 

















Military Model 





Brown Cordovan 


Write to have our salesmen call 
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Our designers have not 
om ome strict 
tod he USGovernme 
regulations, but have- 
oduced a line for- 
pring that will pre: 
dominate in its quiet 


refinement and in- 


dividuality—~ ~ 
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R. P. Hazzard Company, Gardiner, Maine, 110,000 pairs at 
$7.52. 

Joseph M. Herman & Company, Boston, Mass., 75,000 
pairs at $7.79, with an additional 75,000 pairs at $7.88. 

F. M. Hoyt Shoe Company, Manchester, N. H., 250,000 
pairs at $7.885, alternate bid, $8.29. 

George E. Keith Company, Campello, Mass., 250,000 pairs 
at $7.89, alternate bid, $8.25. 

International Shoe Company, St. Louis, Mo., 225,000 pairs 
at $7.64. 

W. H. McElwain Company, Boston, Mass., 300,000 pairs 
or more at $7.70, alternate bids, $7.76, $8.26 and $8.19, re- 
spectively. Large sizes, $9.33, alternate bids, $9.40, $10.06 
and $9.98, respectively. 

Merriam Shoe Company, 30,000 pairs at $8.2475. 

F. Mayer Boot & Shoe Company, Milwaukee, Wis., 60,000 
pairs at $7.62. Large sizes, 10,000 pairs at $9.69. 

Joseph Miller Shoe Company, Racine, Wis., 30,000 pairs at 
$8.04. 

J. D. Murphy, 150,000 pairs at $7.64, alternate bid, $7.97. 

Nunn, Bush & Weldon Shoe Company, Milwaukee, Wis., 
60,000 pairs at $7.74, alternate bid, $8.16. 

C. J. O’Keefe Shoe Company, Marlboro, Mass., 50,000 pairs 
at $7.74, alternate bid, $8.11. 

Isaac Prouty, Spencer, Mass., 100,000 pairs at $7.77, alternate 
bid, $8.24. 

Rosenwasser Bros., Brooklyn, N. Y., 200,000 pairs at $7.79, 
alternate bid, $8.59. Large sizes, $9.915; alternate bid, $10.89. 

E. E. Taylor Company, Brockton, Mass., 216,000 pairs at 
$7.84, alternate bid, $8.25, and 96,000 pairs at $7.93, alternate 
bid, $8.34. 

E. W. Warren & Company, Somersworth, N. H., 100,000 pairs 
$7.79, alternate bid, $8.23. 

Albert H. Weinbrenner Company, Milmsubes, Wis., 20,000 
pairs at $8.18. 

E. Wright & Company, Inc., Rockland, Mass. ., 150,000 pairs 
at $7.852, alternate bid, $8.252. 

Farmington Shoe Mfg. Company, Devic, N. H., 190,000 
pairs at $7.68, alternate bids, $7.83, ” 28 and $8.13 Weipectively, 


On ’ Marching 
Shoe 

The following proposals were received for the new marching 
shoe, specifications No. 1352: 

Excelsior Shoe Company, Portsmouth, Ohio, 50,000 pairs 
at $7.67. Large sizes, $11.42. 

C. Gotzian & Company, St. Paul, Minn., 15,000 pairs at $7.10. 

Graham Baumgartner Company, Parkersburg, W. Va., 
stated they would be willing to furnish 14,000 pairs at average 
price, they not having received invitation to bid in time to 
figure prices. 

Hamilton Brown Shoe Company, St. Louis, Mo., 100,000 
pairs at $7.0464. 

R. P. Hazzard & Company, Gardiner, Maine, 20,000 pairs 
at $7.09. ‘ 

Joseph M. Herman Shoe Company, Boston, Mass., 150,000 
pairs at $7.275. 

Howard & Foster Company, Brockton, Mass., 50,000 pairs 
at $7.473. 

Huntington Shoe and Leather Company, Huntington, Ind., 
35,000 pairs at $6.98. 

International Shoe Company, St. Louis, Mo., 225,000 pairs 
at $6.87. 

Charles P. Keighley, Vineland, N. J., 100,000 pairs at $7.05. 
Large sizes, $9.00. : 

Preston B. Keith Shoe Company, Brockton, Mass., 100,000 
pairs at $7.375. 

Luedke, Schaefer, Buttles Company, Milwaukee, Wis., 20,000 
pairs at $7.17. 
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W. H. McElwain Company, Boston, Mass., 100,000 pairs 
at $7.19. Large sizes, $9.45. 

Marion Shoe. Company, Marion, Ind., 40,000 pairs at $7.1975. 

F. Mayer Boot & Shoe Company, Milwaukee, Wis., 70,000 
pairs at $6.75. Large sizes, 15,000 pairs at. $8.71. 

Joseph Miller Shoe Company, 50,000 pairs at $7.02. 

Milwaukee Shoe Company, 35,000 pairs at $6.88. 

J. D. Murphy Shoe Company, 190,000 pairs at $7.90. 

Nunn, Bush & Weldon Shoe Company, Milwaukee, Wis., 


60,000 pairs at $6.84. 


C. J. O’Keefe Shoe Company, Marlboro, Mass., 25,000 
pairs at $7.14. 

Isaac Prouty Company, Spencer, Mass., 30,000 pairs at $7.41. 

Rosenwasser Bros., Long Island City, N.Y., 200,000 pairs at 
$7.36. Large sizes, $9.485. 

Sheboygan Shoe Company, Sheboygan, Wis., 20,000 pairs 
at $7.44. 

E. E. Taylor Company, Brockton, Mass., 88,000 pairs at 
$7.29. 

Watsontown Boot & Shoe Company, Watsontown, Pa., 
18,000 pairs at $7.25. ‘ 








Divided Skirt and Bloomers for the Retail Saleswoman 





Albert H. Weinbrenner Company, Milwaukee, Wis., 25,000 
pairs at $7.05. 

J. E. and W. G. Wesson, Worcester, Mass., 10,000 pairs at 
$7.50. 

Weyenberg Shoe Manufacturing Company, Milwaukee, Wis., 
100,000 pairs at $6.76. 

Wisconsin Shoe Company, Milwaukee, Wis., 240,000 pairs 
at $6.94. 

Farmington Shoe Company, Dover, N. H., 190,000 pairs 
at $7.20. 

E. T. Wright & Company, Rockland, Mass., 150,000 pairs 
at $7.3989. 

In many cases it was the intention of the bidders to limit their 
tender to the number of pairs represented by pither the field 
shoe or the marching shoe and not to furnish the e two. 
For instance, manufacturers bidding for 50,000 field 8 ‘and 
50,000 marching shoes were desirous of furnishing one ‘or the 
other, or a combination. of the two, in no event.to the extent of 
more than 50;000 pairs. 
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T scarcely seems necessary for to wonder if Government restric- 
us to say that Bates Shoes tions upon leathers, lasts and pat- 
for Spring, 1919, will have terns might possibly form a bar 
excellent style. to “snap” in next Spring’s Bates 
styles, please bear in mind this: 
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Bates dealers are accustomed 


to take a thing like this as a Excellence of style in good shoes 
matter of course. | for sensible men never automatically 
To build character into Bates required a complete change of lasts and 
Shoes, along with high value at a patterns and leathers each season. 
moderate price, is fundamental in New, ingenious, artistic’ combination 
the Bates business. And our prod- of suitable, staple leathers with lasts 
uct for the coming Spring season of proven fitting/qualities has produced 


will stick to its fundamentals! more real style in men’s footwear than 
; mere introduction of novelty shapes and 


If your casual thought has been fancy patterns ever did! 
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The Bates Factory Staff have wel- problems which the War has unavoid- 
comed the Government’s war-time “re- ably thrust into the shoe manufacturing 
quests’’—because those so-called restric- business. 
tions have put our Staff upon their 
mettle and given them another oppor- 
tunity to prove the keen resourcefulness 
and all-round efficiency of the Bates 
Way of producing good shoes for men 
who practice wise economies in buying. 


Retail dealers owe it to themselves 
to see the Bates Spring line and dis- 
cover how strongly it meets and 
justifies the rapidly spreading de- 
mand for SENSIBLY-priced shoes 
jor Men. 
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“The conclusive proof of the indi- 

viduality, the desirability and the sala- Bates salesmen are now on their 
bility of Bates Shoes for Spring, 1919, is trips with their Spring samples. 
at hand—in the shoes themselves. They Wouldn’t it be well for you to get 
show how well we have solved the little ‘ into touch with us? 
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‘‘Nationally Advertised” 


A. J. BATES COMPANY 


FACTORIES AND . CENTRAL DISTRIBUTING HOUSES 
GENERAL OFFICES 328 W. MONROE STREET 


WEBSTER, MASS. CHICAGO, ILL. 
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Neolin Soles 


lark Reg. U. S. 


he repair shop 

that specializes 
on Nedlin Soles is 
freed from concern 
about its source of 
supply —is assured 
of its customers’ 
satisfaction and the 
maintenance of its 
own reputation for 
good values and 
good goods. 








| these same 
reasons it 1s well 
to specialize on 
Wingfoot Heels, 
too. They are guar- 
anteed to outwear 
all other heels, 
leather or rubber, 
and they havea firm 
restlience which 
makes them supe- 
rior in cushioning 
capacity. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 
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A Splendid Seller in the — 
“E & M” Line of Quality 


Georgia Turn Pump. Patent leath- 
er. Metal Buckle and Full Louis 
heel. On the popular 73 last. 


Retails for $6.00 


Emery & Marshall Company 
Haverhill, Mass. 


New York Office, 47 West 35th Street, Room 1008 ORLANDO N. DANA 
Boston Office, 183 Essex Street, Room 508 W. H. TUCKER 
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No. 8494 
Patent Leather Ogford 


We Can Take Care 
of Your Orders 


Wholesalers buying our Flexible Single Sole 
Welted and McKay Footwear for Women 
are in a Most Favorable Position to Secure 


Trade. 


Styles for Spring, while being made up in 
harmony with the War Industries Board 
requirements, show qualities of modishness 
which are sure to win favor everywhere. 


Popular Prices Prevail 


Cushman & Hebert 


Haverhill, Mass. 


BOSTON OFFICE 60 SOUTH STREET, ROOM 25 
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“ 
‘ ak a Cifek LANG 
“Here am I, cozy asa dove, and delightfully fitted with a pair of 


perfect Walk Croft, Pumps.” 
“Just a few minutes in a Walk Croft, agency, an instantaneous fit, 


a reasonable price and my shoe problem is solved for the season.” 
“Tsn’t that a perfect cinch?” 

‘Why not be one of the retailers who share this perfect cinch?” 

‘A cinch to buy, a cinch to sell, and a handsome profit in between.” 


P. S. Salesmen are now on the road. 
_ Wire or write for appointment. 





BANCROFT WALKER COMPANY 


FACTORY t) 
HAGTORY SMART LADIES’ Mc KAYS oe ee 
MASS, RICE BUILDING 


Famous for Clean Shoes 
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| Just a Suggestion of the Many 
Attractive Styles We Are 
Showing for Spring 











Priscilla Colonial 
of Patent Leather 
Fall Louis Wood 
Heel. 





“DAINTY 


TURN S 


FOR DAINTY 
LADIES” 








White Reignskin Pump Mahogany Calf Oxford 
Full Louis Wood Heel Full Louis Wood Heel 











Our complete Spring line is shown as follows: South, Henry 
Long; New York State, Ohio, Pennsylvania, Indiana and Mich- 
igan, Frank Law; New York City, Philadelphia, Pittsburg and 
Newark, Frank Harris ; Middle West, C. W. Newhall. If inter- 


ested write and ask our salesman to call. 


F. E. ADAMS SHOE CO. 


FACTORIES AT 


18 GRANITE STREET HAVERHILL Massacuusetts | 


And SEABROOK, N. H. 
Boston Office, 215 Essex Street Address all mail to Haverhill 
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PLANS FOR BiG FALL BUSINESS 


THE RETAIL TRADE BUYS FROM MANUFACTURERS’ 
STOCK AS NEVER BEFORE. OUR ‘COMPANY IS READY 
TO SUPPLY ALL COMERS WITH MEN’S UNION MADE SHOES 





Big Assortment of High Value 
Shoes at Reasonable Prices 





Stock No. Description 


1753 
1754 
1755 
1722 
1725 
1743 
1751 
1742 
1804 


se “ee ee 


Mahogany Horse Bal 
Blucher 
Gun Metal Bal. . 


iT) 


is Metal Blucher 
(% D. S. Wingfoot Heel) 
Gun Metal Blucher 


Mahageng Side Bal 


Gun Metal Block D's 
Mahogany Titan Bal 

Blucher 
Tan Br’d Chrome “ 
Gun Metal Blucher 


Tan Br’ 4 Chen . 


OUR NEW FALL CATALOGUE SENT ON REQUEST 


WHITCOMB aavernict, mass. 


picnidbinahesnchubsietaladaek ne take nama 
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RNAI NAR NGR NE AG Ae eH 3e23C: 
\ SALESMEN ARE ON THE WAY! 12 


\ Women’s 


Boots, Oxfords, 
Straps, Pumps, 
Colonials. 


Less styles but none the 
less stylish 


The line fully maintains 
its high reputation for 
style excellence. 








| 


W. A. RAMSDELL 
Michigan, Chicago, Wis- 
consin, Minnesota, North 
and South Da kota, Iowa, 
Nebraska, New Engla nd. 


FRANK W. “es 
Illinois, Indiana Mis- 
souri, Kansas. 


F. A. MONTGOMERY 
Pacific Coast and Rocky 
Mountain Region. 


J. E. STEVENS 
Canada, New York State, 
Ohio, Pe mnsylvania, At- 
lantic Coast Cities, New 
England. 





M. COLBURN | 


FRANK 
Southern States. 





The new samples represent some of the most pleasing and convincing styles our concern, in its long line 
of successes, has ever produced. If interested, and our salesman does not call regularly, drop usa line. 


HAZEN B. GOODRICH & CO., Haverhill, Mass. 


CAAT ALAS IRINININIS 








iF 
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No. 0930 
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Beet ets arte te 
a 


Heel 


A “Wingate” Turn 


Light Brown Nubuck 
Colonial 


17-8 Full Louis Covered 


Turn Sole 
An up-to-date Style 


Wi ngate nee Corp. 


‘Haverhill |. - 


Boston Office, 183 Essex Street, Room 303 


. Mass. 


New York Office, 435 Marbridge Building 
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BASS STANDARD SCREW 
SERVICE SHOES 


Built for Comfort and Wear 





The War Department has recognized the 

superiority of the standard screw process 

and specified it ‘for the Pershing Boot. 
G.H.BASS & CO. 
= SHOEMAKERS * 
WILTON, MAINE 


BASS SHOES. 


FOR HARD SERVICE 





Brown Kangaroo — Blucher, made 
on Munson Last. Tip; full bellows 
ton ue; nickel Klondike eyelets and 
hooks; three soles, fair stitched, stand- 
ard screw process. Sizes 5 to 12 E; to 
order, 5 to 12 EE. 

















Brown Rengeree Grain Blucher, 10- Tan Waterproof Grain Blucher, made 
inch, > bellows split tongue, on Munson Last. ‘Tip; half-bellows 
nickel Klondike eyelets, double sole, joi . alate’ Needy hh Sa fale 
pee etitctied, standard screw, Munson Pd 5 owt By. eee Sa 
stitched, standard screw process. Sizes, 


las 
Stock, 5 to 12 E, to order, 5 to 12 EE. 5 to 12 E; to order, 5 to 12 EE. 




















Our complete new catalog showing 24 different 
lines is now ready for your mailing request 


G. H. BASS & COMPANY 


Shoemakers 


WILTON, : MAINE 




















A Large Supply 


to meet the demands of the coming 
season, is now in process 


Deliveries can begin at once 
with 


New Process White 
Backing 


guaranteed to stick and not show 
dark through the face 


The White Shoe Cloth Par Excellence 


Whiton tne 


" Bostom ~Mass. 
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Save Leather and Still 
Make Solid Shoes .... 


Mr. Patriotic Dealer, you can do much to help along the con- 
servation movement by specifying **Du-Flex’’ bottoms on 
the shoes you order. The new ideas introduced at the Boston 
Style Show, if endorsed by you, will do much to assure suc- 
cess of the war-winning conservation plans. 


66 Fle *s 


TRADE 
MARK 


is a tough, strong fibre material made into soles of any thickness 
desired, (surpassing leather in many respects) which can be 
made to appear like leather in all respects, when on the shoe. 
Whole soles, half soles, slip soles, and heels, are all made of 
‘‘Du-Flex’’—styles and sizes for every type of shoe—so you ~-. 
are not restricted in your opportunities to save leather and 
still have solid shoes made for you. 


Is ‘‘Du-Flex’’ liked ? 
Ask those to whom you sell shoes bottomed 
with “Du-Flex.”’ 


AVON SOLE COMPANY 


AVON, MASS., U. S. A. 


Pioneer Manufacturers of Fibre Soles 
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FOR LITTLE TOTS 











LINE of infants’ and children’s footwear 

that we know is well made, because it 

is of our own manufacture. 

FAIRY 88—Infants’ Button, 

No Heel, 90 Last Tip. D. 1 
5 $1.65 


It carries style as well as service, 
FAIRY’ 51—Infants’ Button. ar 
and it is 


FAIRY 288—Children’s But- 
ton, Extension Wheel Edge, 
Spring Heel, 91 Last Te, & 


ee i) ere 


when we say it is. FAIRY 588—Infants’ Button, 
Ly 1 91 Last eee D. 


FAIRY 188—Children’s But- 


We can receive and ship orders immediately 
on the shoes listed here. 


The Fall Catalog of Stock Styles Now Ready—Send for It 


Grieb Shoe Mfg. Co., 531 Market Street. Philadelphia, Pa. 


now available from stock are increasing in value 
and to figure out your requirements and order 
now means a distinct saving for your customers. 
BUTTON 
C and D Widths 
8% F40—Pat... } 


LACE 
D Width Only 


F41—Dull. . 
F43—Tan... 8 


WILLIAMS, HOYT & CO. 


Exclusive Manufacturers 


ROCHESTER, N. Y. 











« 


We can put you in touch with the big European Buyers 


of Leather and Shoe Supplies. It will pay you to investi- 
gate this business and the information and service which 


we can render you. 


Address Boot and Shoe Recorder, 207 South St., Boston. 


PU 


















WHAT KIND OF WEAR- 
DO YOUR SOLES GIVE? 


Are they the “belly”? or “‘bend’’ type? 


The kind of wear is as im- : . 











portant as the length of wear 





The shoes shown below — 








were both made 
by 


the SAME shoe 
manufacturer 


on the SAME last 











They were worn under 
the SAME conditions 


by the SAME man 


on the SAME foot 


for the SAME length 
of time 











The Soles Alone 
Were Different 


Not Loxsol Look at the Edges! Loxsol 































What a Difference in Service 


Loxsol does not spread. It is 
firm and does not hurt the foot 


H. E. LOCKE & CO.., Inc. 


99 Chauncy Street, Boston, Mass. 


Milwaukee Philadelphia Cincinnati 
St. Paul Rochester St. Louis 










New York 
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aieel- Sally Jar 


FALL STYLES 
THAT ARE RIGHT 


IN STOCK _ IN STOCK 











No. 642 
WELT 


8-inch Lace Boot, All 
Burgundy Brown Side 
Leather, Imt. Str. Perf. 
Tip, Lea. Welt Sole, 12- 
8 Military Heel. No. 
135 Last. 
In Stock 
A,4 to7 
3, 3% to7 
C, 244 to7 
D, 2% to7 
Code Name: Ginger 
Price $4.75 
No. 672-3 
WELT 


Imt. Str. Tip, Seal Brown Calf Oxford. Leather 
Welt Sole, 12-8 Military Heel, No. 135 Last. 
In Stock 
A,4 toT7 
B, 3% to7 
C, 2% to7 
D, 2% to7 
Code Name: Arrow 
Price $4.50 


No. 181-44 No. 611-7 
TURN =: WELT 
8-inch Havana Brown, Dressy Kid Boot, Plain AT-ONCE 
Toe, 16-8 Full Breasted Lea. Louis Heel, Van- ; i 
Pt ° 8-inch 3-4 Foxed Sport Bal, Black Side Vam 
ity, No. 170 Last. DELIVERY and Mat Top, Stock Tip, 8-8 Military Heel, 
In Stock Last 115. 
A,4 to7 
B, 3% to7 
C, 2% to7 
D, 24% to7 
Code Name: Auburn 
Price $6.25 ice $4.25 
Same in Black Kid, 181-45 ' Same in All Tan Side, 611-49 
Code Name: Canteen Code Name: Cabaret 
ice Price $4.50 




















LUNN & SWEET SHOE CO. MANUFACTURERS AUBURN, MAINE 
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OLSCV!i | LC 
VE shoes and shppers 


FELT SLIPPERS IN WHICH 
STYLE, QUALITY AND SERVICE 
PREDOMINATE 
REMEMBER THE NAME 
“DOLGEVILLE’’ 
Felt Slippers that Feel Good 


TbheNew 
EZ Rosebud 
Kel Slipp er 


(PATENTED) 


DOLGEVILLE FELT SHOE COMPANY | 


DOLGEVILLE, N. Y. 
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The Season’s Most Popular Styles 
Ready to Ship At Once 


478—Black Kid, 8}4-in. Lace, Kid Top, White Welting, Cuban Heel. AtoD............. $5.00 
467—Havana Brown Kid, 9-in. Lace, Louis Heel, Welt. Ato D:........................ 5.25 
466—Havana Brown Kid, 9-in. Lace, Military Heel, Welt. Ato D...................... 5.25 
470—Havana Brown Kid, 9-in. Lace, Louis Heel. A to D..................0..00000 0000 4.75 
471—Havana Brown Kid, 9-in. Lace, Military Heel. Ato D........................... 4.75 
260—Havana Brown Kid, 9-in. Lace, Louis Heel. BtoD......................-.0.-44. 4.25 
261—Havana Brown Kid, 9-in. Lace, Military Heel. B to D.. is 0 ts oe ale nyo 
449—Havana Brown Kid, 9-in. Lace, Brown Cloth Top, Louis Heel. A to D. ee pe 3.75 
Se FD TI icka so. 56 cen adend da cecnsees cdcbcuadcbepaewecteer sks 3.75 
453—Battleship Gray Kid, 9-in. Lace, Gray Cloth Top, Louis Heel. A to D.. 
Ne Te ED BIE cicciesesccdesndsnccccéiesdode ews eek ceabie ove tthe ahs ee 3.75 
496—Black Kid, 9-in. Lace, Gray Cloth Top, Louis Heel, Welt. Bto D.................. 4.00 
FR eee ee Fe eet Fee Cr eee ey ee ¥ 
438—Dove Gray Suede Lace, Covered Louis Heel. Ato D..................2.00.00000. v 
439—Ivory Suede Lace, Covered Louis Heel. A to D...............22.0000cc cece cee ¥ 
426—Dark Gray Suede Lace, Covered Louis Heel, Turn. Bto D........................ 4e 
404—White Kid Lace, Covered Louis Heel. A to D............0000 ccc ccc cece eee 5.00 


These are just a few of our In-Stock Styles 


Send for Illustrated Circular and Price List of the Largest Stock of Novelty 
Shoes in Boston 


THE BOARDMAN SHOEYCO. 
564 ATLANTIC AVENUE - -- BOSTON, MASS. 








The E-Z WALK FELT SLIPPERS 
and BOUDOIRS for Your Holiday Trade 


These are practical, salable and at- 
tractive. They will make the strongest appeal 
to feminine taste, the colors are right, the 
patterns exclusive. 


Order the E-Z Walk from your jobber. 
A Word of Warning— 


While we are not soliciting business from the retail trade direct we do want to 
advise them, to cover their needs while they can, not wait until they need the merchan- 
dise. Just now we are supplying our distributors with wanted styles, but felt and 
labor conditions are uncertain and unsatisfactory. So we advise—BUY NOW. 


The E-Z Walk Mfg. Co. Inc. °,Nul"%. 
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100 YEARS OF GOOD SHOEMAKING 100 
“TIME ALWAYS TELLS THE TRUTH” 




















SERVICEABLE SCHOOL SHOES 
Now In Stock 







WELTS ONLY 


Stock No. 73. Chocolate Elk Blucher, Unlined 


Bean G0 M.A 8 es Se co css SR $2.85 
OP OO eae ce cee 3.25 
Rees. WE GO 2. OO ioe ees ce 


Stock No. 83. Chocolate Elk Bal 






















MO GN Gs na ois Boog RG os os sae CS $3.75 
Stock No. 93. Chocolate Elk Pony Bal 
No. 73 ees: 6006. CW E::..., 2.5.2... a $2.95 
5 Cieeceento ll. CtoB: .. os ..57..065.. 3.40 
Chocolate Elk Blucher Misses’. 1114 to2. BtoD................ 4.00 






Goodyear Welt 





ta NOW READY FOR IMMEDIATE SHIPMENT 
















L. B. EVANS’ SON CO. -- WAKEFIELD, MASS. 
BOSTON OFFICE -- 110 SUMMER STREET 





















‘Shoes That Don’t Look Attractive 
ain “Passed Up” 


N your window displays, in The force of your display de- 
your shoe case displays, wher- pends on the appearance of your 
ever about the store you have — display, and appearance can be 

footwear revealed for inspection, improved 100 per cent by using - 


there you want to feature shoes ; p 
containing Mayhew’s Invisible Mayhew’s Invisible Top Trees. 


Top Tree. 

















NOTHING WILL SO EMPHASIZE THE GOOD 
LINES OF YOUR FALL SHOES AS MAYHEW’S 
INVISIBLE TOP TREES 

























Mayhew’s Invisible Top Trees are adjust- ORDER BY NUMBERS 
able to all heights of shoes—lace or button. No. 8 For Open Form or No Form. 
Sold by jobbers or direct. Three numbers— No: $ For Mona Shece Only. 
8—6—4. ; FREE SAMPLES ON REQUEST 







James N. Mayhew Company, (Manufacturers) 
Minneapolis, Minnesota, U. S. A. 




















School Dew Are 
Billiken Days 


Thousands of happy children all over this broad land of ours shod in 
comfortable Billiken shoes will respond to the tap of the school bell. 


Billikens are joy-generators for the new generation and revenue- 
producers for the retailer. 


Buy Billikens for the kiddies in school and you will get the good 


will of your vicinity. 
illiken 


— 

NY N 
N 

A 


MS 


_ Shoe Company 
1517 Washington Ave., St. 

















HOLTERSHDES 


MITHOATASHBETHYY 





bd 


CT? 


HATIAUESUAUNRLIVENOT ORAL 








FOR SPRING 
NINETEEN-NINETEEN 


are now being shown by our salesmen 





{ 


{ The line comprises really 
smart looking footwear, es- 
pecially designed for the pur- 
pose of pleasing women who 
are particular, yet insist on 
comfort and service. 


{{ Notwithstanding this, they 
come within the requirements 
of government conservation. 


NCLCA EOTOTOTET 








{| Please reserve your orders un- 
til our man calls. 


THRE 


HOLTERS COMPANY 
CINCINNATI 





RAVE LSAUATETHOTRCRUCCOTERTUCTRVILOTUNTTOTELIET 
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. 18-FT. GOODYEAR SHOE REPAIR OUTFIT 


OVER 


300,000,000! 


is said to be the volume of the shoe repairing 
business of the United States. 


ARE YOU GETTING YOUR SHARE OF IT? 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be 
interested to know what others are doing. 


United Shoe Repairing Machine Company 


BOSTON, MASSACHUSETTS 
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Will You Wait? 


“The Best Answer 
Is to Comply with 
the Request” 


(LATS why we. 

request you to 
wait until our sales- 
man calls before you 
buy all the women's 
shoes you.need for 
next Spring. 


He will show you a 
line of 


Turns and Welts 


right up to the mo- 
ment as to style and 
pleasing as to price. 


Just wait and see. 
Reserve a portion of 
your orders--you will 
not be sorry. 


Tell Your Customer Hts An 


HM) 


And The Sale is Half Made 


Helming - McKenzie 


Cincinnati 


lish-yery stylish 
Speclel Sumte for 
Quick Delivery. 
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LET THIS SOLE MAKE 
GOOD FOR YOU! 


It has the wear, tested by thousands of pairs; it has the spring that no 
sole leather could ever have; it has the toughness that makes close stitching 
easy to accomplish; it has an _ finish that is the equal of any leather sdle 


—and it will wear, wear, wear 


GOOD FOR SUMMER SHOES - GOOD FOR WINTER SHOES 
GOOD FOR MEN’S, WOMEN’S AND CHILDREN’S SHOES 


TYER RUBBER CO. ANDOVER, MASS. 


Sole Selling Agents 
THE BROWNRIDGE CO. 170 Summer St., BOSTON, MASS. 





Meme Minnie Tinniin 


Oo) 


TMMMeMMMLeMIeiiiiiieiiiiitreimmreliiesiitimne tiiiiiel Mire nitIi ellinlnellninn 
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Note how this Brown Shaping Last 
supports the completed arch of the 
foot, in a graceful curve—a change 
that takes place gradually in each 
succeeding size until maturity. 


Sell Shoes—Plus Service 


6 Basses are two kinds of shoe service--(1) wearing 
qualities, and (2) health protection. Both are 


found in *“‘Buster Brown Shoes.”’ 


These shoes combine good leathers, good shoemaking, 
Government standard oak-tanned soles, plus the prin- 
ciple of the Brown Shaping Lasts that prevent future 
foot troubles. These two forms of genuine service to 
customers are found only in “Buster Brown Shoes.”’ 


By impressing upon your customers that your store 
sells these two forms of service for children, you will 
be building trade that no one can take from you. 


“Buster Brown Shoes” are manufactured exclusively 
by the Brown Shoe Company, St. Louis, U. S. A., and 
represent a real asset for the store that sells them. 


Buster Brown SHOES 


For Boys—For Girls 
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For Every Buyer 


The retailer who wishes the trade of the buying public 
must handle shoes bearing the Union Stamp. 


Union Stamp footwear alone appeals to one hundred 
per cent of the buying public. 


Union Stamp footwear may be secured in all grades and 
all prices, for every member of the family, and we will 
gladly send you, on request, a list of manufacturers of 
Union Stamp shoes. 


Boot and Shoe Workers’ Union 


Affiliated with the American Federation of Labor’ 
246 SUMMER STREET - - - BOSTON, MASS. 
JOHN F. TOBIN, Gen’l President CHAS. L. BAINE, Gen’l Sec’y-Treas. 


<p & SHOR 
WORKE RS UNION 
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The Law of Compensation 


has worked out a result, which we believe you 
will acknowledge as a most fortunate situation. 
The previous panicky fear that Government re- 

- strictions would stifle creative workmanship 
and prevent pleasing selling qualities has been 
supplanted by the universal feeling of satisfac- 
tion with the possibilities in hand. 


With the elimination of frills and needless noy- 
elties, as well as the reduction of excess material 
combinations, more time and effort have been 
spent in perfecting construction and the smart 
employment of available materials. We are 
positive that our Spring and Summer, 1919, 
line will more than meet the usual expectation 
of good shoes plus something new. 


IN THIS SHOE 


Gun Metal Calf Bal, 
Whole Quarter 
Speedway Last 

Widths: A, B, C, D 
Sizes: 51% to 10 

Made Up on Order 


Also in Stock as No. 753 
See New Catalogue 
It will be of 
Special Interest 
To Progressive Merchants 


Our representatives have one of the many types that we adapted to the requirements of good appear- 
ances and sound wearing qualities. 


The Government’s wishes have been adhered to religiously. But your needs have been splendidly 


provided. for. 
ment that is more convenient for you. 


The man in your territory is now out to prove it. Wait for him or write for an appoint- 
For temporary needs try our stock service. 


Diamond HhwEC- 


Factories 
BROCKTON, MASS. 


Salesrooms 
NEW YORK CITY 











es = 
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MITH BRISCOE styles for 
Spring and Summer 1919 
are as reasonably priced as 

they are especially smart in 
style. 


You get the benefit of our fore- 
sight in supplying ourselves with 
fine materials which now make 
our shoes more surprising values 
than ever. 


Drop a line to the factory and 
let a salesman show you the new 
line—wholly. at our risk. 


Sznith raga Shoe Ge Inc. 
Makers Good Shoes for /fen 
Lynch ne rginia Stratford Last 


il li Oli im mn mm Mm mm 0m mn mn I mr Mi Mm Mm) Mm Mr Mm lm Ol) 0) mn Imm Imm I lm mm Ml TU TSN UU Ut ie 


SELL MORE SHOES ra 


rer More Customers! 


Art Glass Window Valance Signs and 
Chipped Gold or Silver Plate Glass Window 
Base or Column Signs are the powerful arms 
of magnetism that stretch out and draw 
trade to your windows that would other- 
wise pass the store unnoticed. 


: , 
a?) A Ts Me Me GE OM Mt st sn ss = 


<4 


ee Tee) Oe 











Here are signs that are artistic, deco- 
rative and full of sparkle! Cannot tarnish 
or fade. Always remain bright and new— 
glittering with life. No dead-looking store 
front when R & E Glass Signs are in- 
stalled! 


Our catalog is filled with up-to-date ideas 


Store of J. W. Mullen, Moberly, Mo., equi with Art Glass on window decorations. Send for free copy 
Window eae Signs and Chipped Gold ate Glass Window t | y. 


RAWSON & EVANS COMPANY 


710, 711, 712 W. Washington Blvd. CHICAGO 




















Seventy-Five Per Cent 





An investigation in five cities brought out this 
fact—which is interesting to manufacturers and 
retailers in so far as it indicates the repeat 
value of Nedlin-soled shoes: Among the 
consumers in these five cities who bought 
Nedlin-soled shoes, those who demonstrated 
their satisfaction by repeating thé purchase were 
75% of the entire group of original buyers. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


~Neolin Soles 


Mark Reg. U. S. Pa 
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Havana Brown Vici Bal 
Panama Last 
1 inch broad heel 
























































































Barr 
Teor 


N footwear quality is the first de- 
mand—dquality in material—quality 
in workmanship. 





In Barry Shoes the quality value ranks 
high. Augmented by Textan Soles, 
Barry Shoes will prove the liveliest 
sellers in your shoe section. They'll 
speed up turn-over—build satisfac- 
tory and lasting business. 


Barry Shoes with Textan Soles indi- 
cate wide-awake merchandisirig—the 


secret of modern business success. 


T. D. BARRY CO. 
_ BROCKTON, MASS. 
Boston Office: 
183 Essex Street, Room 204 


New York Office: 
200 Fifth Avenue 
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IN STOCK — IMMEDIATE DELIVERY 
Fall Boots—In Demand Right Now 


4950 
Dark Tan Calf 
9-inch Top 
Imitation Tip 
14-8 Leather Heel 
Goodyear Welt 
AA, A, B,C 
$6.25 


4952—As above 
814-inch Top 
Imt. Wing Tip 
AA toC 

$6.00 

























4878 

Black Kid 

9-inch Top 

18-8 Leather Louis 
Heel 

Aluminum Plate 

Goodyear Welt 

AA, A, B, C, D 

$5.00 
































4862 
Brown Kid 
9-inch. Top 
17-8 Leather Louis 
Heel 
Aluminum Plate 
McKay 
AA, A,B,C 
$5.50 


4863 

Field Mouse Kid, 
as above 

AA toC 

$6.50 


. 4853 
Gray Kid 
84-inch Top 
Imitation Tip 
14-8 Leather Heel 
Mc Kay 
A, B, C, D 

$6.00 


4810X 
Havana Brown Kid 
as above 


AtoD 
$5.00 





4852—Gray Kid as above, 17-8 Leather 
Louis Heel. A to D. 00 


JAMES CLARK LEATHER CO. 


St. Louis, Mo. 


85 
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TURNS THAT SATISFY 


“CONSTANT COMFORT” salesmen are now 
showing FALL and SPRING styles. 


Wait for this popular line of specialties and you 
will buy CORRECT styles at RIGHT prices. 


Samples or Salesman on Request 


AULT - WILLIAMSON SHOE CO. 


AUBURN, MAINE 


New York Office, 127 Duane Street 














eee 
RECOGNITION 


The Credit Clearing House, 
440 Fourth Avenue, 
New York City, N. Y. 


Gentlemen— 
We have for the past two or three years received a communica- 
Py bee rth was some’ sort af an ageney similar 
the wnpression it was some sort of an agency similar to 
sconcuesenenente Gl déegdinsiceinaa we did nol see any 
scatan really, why we choukd glte cap stademanh te fo anethe? apenay. 
But upon learning the nature of your institution and its objects, 
wae — S25 clei amer aa. 
ment, which was made February 1st of this year, that being the 
close of our fiscal year. 
We pared yon 0 Uist of «fire pane af some of Be number 
of houses that we buy from. If more should you can 


Trusting that this may be of mutual benefit, we remain, 
Very truly yours, 





The Credit Clearing House 
“Builder of Better Credits” 











Offices in all important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 





THE ADVANTAGES OF 


© 


r erfection 






Circlettes 


2) 


With the Sharp Shoulder and Broad Wear- 
ing Surface 
They don’t scratch floors They do protect 


They don’t wear slippery They do stop uneven wear 
They don’t drop out The do prevent runover heel 


PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., 23", 
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‘“FORWARD”’ 


“Forward” is the watchword 
of our boys “‘over there.’”’ And 
‘“‘Forward’’ to better shoes and 
bigc-r values is our consistent 
aim and record. 


LUND-MAULDIN Co. 


MANUFACTURERS 


St. Louis U.S.A. 
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ARE YOU RUNNING TOO 
MANY “SIDE SHOWS”? 


The war has taught the allies one big thing: 


Cut out the “‘side shows” and stick to the job of 
beating the Hun on the Western Front. 


In other words, concentrate to.win the war. 





Many a shoe merchant has too many “side shows,” too many 
lines of which he has bought a few pairs each, to ‘‘fill out”’ his 
lines, as he says. 

The result is that he scatters his money and time over many 
lines, both in buying and selling and stockkeeping, and he 
makes little or no progress on any line. | 





Here is the answer to more profit in the shoe business—Concentrate—cut 
out the “‘side shows.” 
Get a line that is big enough in price and style range to make “filling 


‘ out” unnecessary. This alone is a big help. 


And if that line sells faster than other lines—so much the better. That 
kind of a combination makes real success sure. 





The Red Cross Line covers every reasonable demand for price and style, 
quality considered. A representative selection of Red Cross Shoes makes 
a complete stock in this grade of shoe for any store. 

And it is “The Most Salable Shoe in America.” Hundreds of thousands 
of dollars spent in advertising for the benefit of Red Cross Shoe Accred- 
ited Agencies have made this shoe the leader in salability among American 


women’s shoes. 





We should like the opportunity to show you concretely why a representa- 
tive line of Red Cross Shoes in your store will cut down your investment 
in stock and enable you to do a bigger business. Write us today. No 


obligation on your part. 


The Krohn-Fechheimer Co. 


629 Dandridge Street .°. Cincinnati, Ohio 


























Model No. 544 


This very dark 
brown kid oxford 
with its sensible 
Cuban heel, per- 
forated tip and 
vamp line, is in- 
deed charming. 





Model No. 521 
An oxford built on 
the wonderfully 
comfortable snug- 
heel-and-little- 
wider-ball last. In 
soft glazed kid. 








HESE attractive Red 

Cross Shoe models 
for Spring, 1919, are 
made in accordance 
with request of 


The Economy Section 
of The War Indus- 
tries Board 


They will be featured 
in the national maga- 
zines read by the wom- 
en in every dealer’s 
community. 











Model No. 533 


Fashioned of gold- 
en-brown kid in 
studied simplicity. 
Also comes in black 
glazed kid. 


**Bends with your foot” 
Trade Mark 





- gn Unerca—TODAY! 





Model No. 528 
The charm of ex- 


treme simplicity is - 


found in this pretty 
model of gleaming 
patent. 





Model No. 464 
The_ perforations 
around the top add 
greatly to the re- 
finement of _ this 
very simple patent 
pump. 
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FIRST IN GUARANTEED 






















































































































































































SERVICE 








FIRST WITH THE 
FIRST IN QUALITY 
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GALLUN LEATHERS 

















GALLUN’S 
QUALITY 
LEATHERS 


VIKING CALF 


A winter leather, favorably known and universally used 
by the best shoe manufacturers. A leather that for fall 
and winter shoes has no superior. Weather resisting, 
strong, it takes a brilliant polish. 


AZTEC CALF 


A summer leather, cool on the feet, light and pliable. 
Known as the best by retailers who are particular con- 
cerning the leather that goes into their shoes. 


A. F. GALLUN & SONS 


MILWAUKEE, WISCONSIN 
H. A. ELY, Manager - - 11 East Street, Boston 























BEST FOR ALL WEATHERS 

















SHEEPSKIN pas 
MOCCASINS 


Made of wool sheepskin with the 


wool on the inside. Suitable for No. 100 
$9.75 per dozen, less 2% 


\ wear in all kinds of rubber foot- al Mee gp 
: wear and overshoes. Very light : 
and neat. Thoroughly rein- 
forced. The qual- _ 
ity is good for this | Yim pcos f 
class of merchandise. 3B _ a 


Order Today 


No. 400 Pp 
$10.75 per dozen, less 2% = ‘ saange 
All sizes ‘ Se 22) Ship- 


No. 200 
$9.75 per dozen, less 2% 


MDF ments All sizes 


AMERICAN SHEEP PELT COMPANY, ®4i2 JSb4Np AVE 


Manufacturers to the Jobbing Trade 








Stop Experimenting — Get Our Samples} 7 m-. 


| iy you require a good looking, serviceable leather substitute of quality, Insoles, 
then you need Meritas Leather Cloth. Bindings, 
Vamps, 


Hundreds of manufacturers find this leading leather substitute the best for Uppers, 
their various purposes. Sock Lining, 


We make Meritas Leather Cloth in every weight, grain, finish and color to suit Bes Tee 


the needs of boot, shoe and slipper manufacturers. Lining, 
Toe Tips, 


The genuine Meritas Leather Cloth always has the trademark stamped on the | Facings and 
back of the goods. Trimmings. 
SAMPLES ON REQUEST 


The Standard Oil Cloth Co., Inc. 


320 Broadway . Dept. L. New York 











The Leading Leather Substitute. 
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Wet Pavements Hold No Terror 
For Wearers of These Heels 


HE recessed non-skid bars create a 
vacuum as the weight of the body is 
placed on the heel, effectually preventin3, 
slippage. Being recessed into the rubber 
instead of raised on the surface they do 
not wear off. Their efficiency lasts 


throughout the life of the heel. “¢ 


Tread Surface of 
Heel, Showin, 
Non-Skid Bars 
























HN 





Non- Skid Rubber Heels 


Rive a new sensation in walking, a cush- 
ioning, effect which can be likened to 
walking,on sod. This is produced by the 
natural resiliency of the rubber and the 
Firestone Air-Cushion Chamber between 
the heel and the shoe. It absorbs the 
jolt and jar of every step. 






VUUUATANA AL ADEATALATALAM OE 















Firestone Non-Skid Rubber Heels are made in 
men’s and women’s sizes and have a mathemat- 
ically correct concave on the fitting, surface which 
saves time in your repair department. They 
provide a sure, non-slipping, footing, on slippery 
pavement and an easy walking, contact between 
foot and pavement which will win you customer 
satisfaction and good will. 











ACUUNUHI CUE AAALAC NTU UOTE TTT 










FIRESTONE TIRE & RUBBER COMPANY 
FIRESTONE PARK AKRON, OHIO 
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There are definite manufacturing principles behind 
every pair of BEALS-PRATT Shoes that have made them 
popular sellers in hundreds of good stores. 

High standards of quality—of value and of work- 
manship—recommend them as the most desir- 

able shoes for every store to sell. 


BEALS-PRATT Shoes are noteworthy 
because of rapid sales which make for larger 
profits—and worth-while dividends every season. 


BEALS-PRATT SHOE MFG. CO. 


Milwaukee, Wisconsin 





1031——-Gun Metal 





The loledo Udy @ |. SAMPLE CASES 
Button Machine Co. 


Doing business at 
the old stand 


Now as in the past 
dealing with our 
customers on the 
square. 


Machine and Service 
Guaranteed 


The “Toledo”. with Rust- 
Proof White Wire for 
12,000 operations, $70.00 


f. o. b. Toledo, or $5.00 per \ a - ‘ 

month for 15 months The Globe-Wernicke Co. 
91-93 Federal Street, Boston 

DESKS, CHAIRS and FILING CABINETS 


The Toledo Button Machine Co., Toledo, 0. 
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the Product— 


Kalt-Zimmers Quality is the outgrowth of big factory production. The underlying 
principles that govern this organization’s high standard of quality are.based upon many 
years of specialization in the manufacture of a high-grade children’s shoe that provides 


recognized merchandising possibilities for the dealer and 
converts the future generation into a lingering, ever-reliant 
customer. 

The merchant who denies himself the opportunity in 
this day to impress upon his trade the importance of quality 
is operating against modern forces. QUALITY—such as 
is embraced in K-Z QUALITY CHILDREN’S SHOES— 
is the safety valve of the farseeing and wide-awake shoe 
dealer. 


The Kalt-Zimmers Mfg. Co. 
Milwaukee, Wis. 


No. 435 


Child’s Patent colt, mat kid top, 
Goodyear welt. uffer, ure 
Last, No. 16. Sizes 5 to 8; 8% to 11 


K-Z QUALITY 
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Advertising— 
the Soul ot ‘Trade 


Hon. W. B. COLVER 


CHAIRMAN 
Federal Trade Commission 


places advertising as a prime essential in the main- 
tenance and development of American business 


[THIS IS WHAT HE SAYS:] 


To Curtail Advertising ‘Discontinuance or even sharp curtailment of adver- 

Is to Arrest Development tising because of temporary war conditions would seem 
to imperil the most valuable asset that any business has—namely, its good will. 
No more faulty logic can be found than that which would impel a manufacturer to 
cease building for the future by means of advertising, simply because the output of 
his factory is for the time being restricted; or because diversion of his facilities to 
war work has operated to withhold his goods from accustomed markets. In 
modern business there can be no ‘sufficient unto the day’ policy. 


Building Up the Spir- “In advertising the business man has built up the intangible 
itual Side of Business or spiritual side of his business, if such it may be designated, 
as distinct from the material side. -It is the spiritual side as represented by the 
good will that is slower of growth and that is the more seriously jeopardized by 
neglect—neglect which could take no more disastrous form than an interruption 


to advertising. 


Good Will the Most ‘Good will in my estimation 1s far more valuable than the phys- 

Valuable of All Assets ical property with which it 1s linked. 
‘“‘The manufacturer who has converted his factory to war work and has there- 
fore interrupted the production of his original line, does not tear down and dis- 
card his expensive machinery to save the insurance premiums or other similar 
expenses. It would be just as sensible for a manufacturer whose commercial 
integrity is founded upon advertising to abandon his advertising campaign in 
order to save the carrying charge upon his greatest asset, good will. 


Have YOUR Good Will ‘‘They told me when I was a youngster that ‘even the Lord 

Trained to the Minute can’t make a two-year-old calf in a minute.’ Big adver- 
tising spreads after the war will meet equally big spreads. Business will bid for 
public attention and interest on a bull market. The purpose will be to put a 
punch in good will which has gone flabby. The man who goes into that contest 
with a public attention and interest which he has never allowed to relax will go in 
with his good will trained to the minute. 


“HE WILL WIN.” 
Boot and Shoe Recorder Pub. Co. 


Boston Massachusetts 
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Improved Cushion Shoe 
DR. A. REED Patented 1901-2-4 


This is not the Original DR. A. REED 
Cushion Shoe previously patented, but 
his latest invention. 


A Sure Cure for Tender Feet 









STOCK NO. 3001 





STOCK NO. 3005 







Women’s Kid Oxford Imita- Women’s Kid Polish, Kid Top, 
tion Straight Tip, 80 Last, 80 Last, 1%-inch Heel, 7-inch 
Rubber Krome Sole, Cat’s Top. 

Paw Rubber Heel. Price $5.50 






Price $4.50 













STYLES ARE ALSO MADE WITH EIGHT INCH 
TOPS ON STYLISH LASTS 


OUR 80 LAST IS A “COMBINATION”’—WIDE IN 
THE BALL, WITH CLOSE FITTING IN-STEP 

























Women engaged in war work or any occupation where 
they have to stand for long periods will welcome the comfort 
of these shoes. 





MADE BY 


A. H. BERRY SHOE CO. 
PORTLAND, MAINE 
Boston Office, 428-30 Albany Building 












E-EMINENTAS A 
SHOE azo’ LEA’ 
center of: the West 








is embraced in 
MENS, BOYS, LITTLE GENTS, 
WORK SHOES, DRESS SHOES 
WOMENS MEDIUM and 
DRESS SHOES,CHILDRENS 
SHOES, LEATHERS 
FINEST QUALITY 





| om ten oe 
LEATHERS ¥ 



























PRINCIPLE CONFIDENCE 


The man who gains and holds your confidence 
is the man of Principle. 


The shoe that gains and holds the confidence 
of the consumer is the shoe of Principle built 
up of honest leather and honest workman- 
ship. 

*‘Principle products” is the foundation on 
which these Milwaukee Manufacturers have 
built their business. 

BRADLEY & METCALF CO. NUNN & BUSH SHOE CO. 


Men’s and Boys’ Work and Men’s and Boys’ Work and 
Dress Shoes Theses Sheen 
F. MAYER BOOT & SHOE 
MR weep od sac ss OGDEN SHOE COMPANY 
Makers of Honorbilt Shoes . 
Ga line, Games al Ce Fine Welted Shoes for Men 
dren ALBERT TROSTEL & SONS 
THE MENZIES SHOE CO. COMPANY 
Men’s _ Boys’ Dress and Fine and Service Leathers 
Work Sh 
nonhggrapee WEYENBERG SHOE MFG. 
PFISTER & VOGEL COMPANY 
LEATHER Co. ‘ 


Shoe Upper, Sole, Harness Men’s and Boys’ Work and 
and Glove Leather Dress Shoes 
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Stock No. 2620 
Tailor Last 
In Stock 






FINE WELTED SHOES FOR MEN 
Fall and Spring 1918-19 


Now our salesmen are heading forth your way with advance 
spring styles of men’s fine welted sho2s that any far-sighted mer- 
chant can convert into worth-while profits and prestige. 















KIS 


The Ogden Line has long been a favored one by merchants who 
desire to extend the utmost in style and quality in men’s shoe 
values. This season it has been augmented to the point where 
every desirable feature of shoe service is offered the trade—com- 
bined by a factory backing of substantial proportions. 








\ 





\ 


Be sure---for your own profitable curiosity---to watch for and accord due 
attention to the Ogden Line for Spring 


OGDEN SHOE COMPANY 


MILWAUKEE, WIS. 
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SHOE REPAIRING AT THE FRONT 





SPRING AND BUCKLE STYLE 
Genuine horse hide. Deep, rich mahogany 
en’s sizes, 14 to 17. 
sizes. Price $5.50. Carried in stock. H 
stitching on straps. 





STYLE S-127. ORIGINAL 
“BOY,SCOUTS” — 
Chrome elk uppers and outer- 
soles. Goodyear welt. Carried 


chocolate. Prices furnished 
upon request. 





‘Excelsior’ sales will be frequent, 
steady and satisfactory. The 
merits of ‘‘Excelsior’’ shoes are 
passed along. The building up 
of permanent, profitable trade 


is easy work. Your customer is 
a big booster for you. Once get ‘‘Excel- 
sior’ in your store and you will never be 
without them. Your salesmen can sell 
them as fast as they can fit them. The 
“Excelsior” army last shoe shown here, 
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That’ s What You'll}: 
Start Selling!’ 





The Excelsior 


Portsmouth 
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MONEY” 





11}Say When You 


1g |‘ Excelsior” Shoes 














STYLE 1922. TAN ARMY 
GRAIN BLUCHER 


Goodyear welt. Army Munson 
last. Carried in stock. Men’s 
sizes only. Widths C, D and E. 
Other styles in McKay Welt 
rocess in Little Gents’ and 
ys’ sizes. Write for prices 
and particulars. 


has made a lasting impression. Big hit 
with the little fellows, who have the mak- 
ing of big soldiers. In stock, of course, 
and shipped out the day your order is 
received, in first class shape. When you 
get them they will open up right. | 


r| Shoe Company 
Ohio 














MAKING READY FOR HEEL PLATES 





STRAP AND BUCKLE STYLE 
Price $5.50 net. Genuine horse hide. Hand 
. stitching on straps. 
Boys’ leather eogmgs sizes 12 to 14, t 


ll inches. Price, ‘net. Dark brown S 
— Meng leather > gies 9 to 12. 
eight inches. ice. <A net. 
4 4 ee in tock. 





















Tee%e, 
Sola 


Feasao 
wre: ° 


ssi 


539 


—~—*t 








29399. 


<> 


os 


"e@y*, 
yD 
So 


6c: 


OSS 


—, 


CS 


AU RU 


4 










(e 





BOOT AND SHOE RECORDER 





The Season’s Best Sellers 
Ready to Ship 


Get our new folder just issued 
of over fifty snappy styles 
in stock. 

















6037. Brown Kid Cloth Top, 9-inch 


Welt, A to D. 
PRICE, $4.75 


6039. All Brown Kid, 9-inch Welt, 


A to D. 
PRICE, $5.50 
5055. Mouse Brown Cloth Top, 


White Ivory Welt, A to D. 
PRICE, $5.25 


5054. Grey —— Top, White 


Ivory Welt, A to D. 
PRICE, $5.25 


5096. Brown Kid Cloth Top, White 


Ivory Welt, A to D. 
PRICE, $5.25 


“She 
Whitney- Roth Shoe 


Compan 

Footwear ‘Specialties 

1251 West Sixth Street 
Cleveland Ohio 
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E are in a position to 

accept orders for Black 
Overgaiters, Machine Knit 
Slippers, Bathing Suits for 
1919, Spiral Spats, for 
Women. 


Send for prices and quantity 


needed. 


Order at once for 
Early Fall Delivery 


Wiley-Bickford-Sweet Co. 


Factories at 


Worcester, Mass. Hartford, Conn. 























_——————— 
MAKE BUYERS 
OUT OF PASSERS BY 


Hugh Lyons’ fixtures help eliminate 
the flat sameness of shoe displays. 

They aid in making displays distinctive 
and highly profitable sales-starters. 

Hugh Lyons’ fixtures add to the at- 
tractiveness of merchandise. 


HuGH LYONS & COMPANY 
MAKE BUYERS OUT OF PASSERSBY 


LANSING - MICHIGAN 
NEW YORK SA ESR Om CHIGACO Ss 
35 w 5 STREET 234 5S 


SALESRO Na 
FRANKLIN ST 
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CHICAGO-MADE 


FINE 





Men’s Factory, Corner Chicago Avenue 
W i ( ; TS and Green Street 


SPRING LINE 


HE 40 Carter salesmen are leaving Chicago to call on the trade 


with a line of men’s fine welted shoes that are destined for big 
sales next season. 


We urge all merchants in all parts of the country to give special 
attention to the new Carter line. These shoes are representative of 
Chicago’s high standard of men’s shoe quality. Increased manu- 
facturing facilities and a closely-knit organization insure the dealer 
of fullest possible consideration in value and service. 


Try Carter’s Co-operation 


J. W. CARTER CHICAGO COMPANY 
CHICAGO, ILL. 
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A MARK 


“EXTAN SOLED 
footwear is found 
mg the better class 
‘both men’s and 
aen’s footwear. 
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EXTAI 


SOLES 


AQUALITY FEATURE 
FOR DAILY WEAR 


EXTAN SOLES co-operate with the skilled shoe- 
maker in creating practical sport style footwear of 
the most modern type. 





Instead of the sole being the contrary of the upper, foot- 
wear with Textan Soles is in full accord with what the 
shoemaker wished to develop when he designed the styles. 


Textan soling is pliant—it acts with the uppers in each movement of 
the foot. It helps in the security of tread as well as in sincerity of 
fashion. 


Manufacturers are finding that when they use Textan Soles their 
fashion effects are uniformly complete in addition to being modern. 


The prosperity of this soling, however, is not vague—it is definite and 
you should see that you get the definite Textan trade mark on the 
footwear that you buy. 


THE B.F. GOODRICH 
RUBBER COMPANY 


Aj. roe: De. ORS 
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“Honest Wear @) iin. AE ae For Boys 
CAS URE O 

a EAI oS |i S and 

Little Men 


Im 


Every Pair’’ 














The quality will bring you the boys business. 
See latest styles before placing your orders. 
Salesmen now out. 


MARSTON & BROOKS CO. 


HALLOWELL, MAINE 


BLACK and TWO SHADES of TAN 


THAT’S THE ORDER OF THE WAR INDUSTRIES BOARD 


Whittemore Has the Shoe Polishes that Are Best Adapted to 
the Leathers Selected 


itemores 


Shoe Polishes 


QUALITY VARIETY 





Sold in the Market Places of the World 





Whittemore’s Shoe Polishes Having a World-Wide Sale NOBBY BROWN 





Certainly Deserve and Receive Greatest Recognition in GOMBINATION | A 

this old for 

BOSTONIAN CREAM the Domestic Market cleaning and polishing 

‘The ideal cleaner for kid py poe Py Be me mg 

and calf. You'll need a . The leader for years. 

stock of the brown T ¢ Yes, you can also get 

ind eho any ¢ i WHI EMORE BROS ORP age for Red 0 Ox. 

and mahogany calf— ! for Red or Ox- 

also the cordo-tap for e e and in both sizes; 
cordovan leather. also, russet. 

Don’ : : Ss k 

a CAMBRIDGE, MASS. ae ay 


“Gilt Edge” 


“French Gloss” Ask your jobber salesman or write for complete catalogue 
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Sterling 
Americans 


SAMUEL FINLEY BREESE MORSE 
Born April 27. (791 - Died April 2.1872 


‘ tnvestor of The Electric Telegraph 


‘What Hath God Wrought.”—First Telegram 


sent by Samuel Finley Breese Morse, that Sterling American inventor, 
whose brilliant achievement in transmitting messages over a wire to any dis- 
tance, marks the beginning of the marvelous scientific and commercial devel- 
opment in this country. He perfected his discovery only through years of 
toil, and in the face of great discouragements. 

OUR STERLING PATENT COLT AND STERLING PATENT KID 
ARE LIKEWISE THE TRIUMPH OF UNREMITTING EFFORT TO 
PRODUCE THE BEST SHINY LEATHERS IN THE WORLD. 


Every manufacturer and retailer should appreciate the supreme importance 
of employing these leathers of quality. 


Sterliiy Galt Sterling Hid 


FOR MEN’S SHOES FOR WOMEN’S SHOES 
BRISTOL PATENT LEATHER COMPANY - BOSTON, MASSACHUSETTS 
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AFEW READY-TO-SHIP 
STYLES OF SHOES 
THAT SELL 


CARRYING ALL OF THE IMPOR- 
TANT FEATURES NECESSARY 
FOR QUICK SALES 


Dozens of Styles In Stock 


WRITE FOR 
OUR NEW 
FALL CATALOG 


The House of 
Popular Footwear 


TERMS 
2% 10 Days 30 Days Net 


STOCK No. 735 
Dark Tan Calf Lace 
Imitation St. Tip 
Toe Perf. 
Goodyear Welt 
Military Heel 
84-inch Height 
B, C and D 
PRICE $5.50 


as ‘ 
ha 


OOOOO 











— 


STOCK No. 550 

Vici Kid 
Nine-Inch Height 

18-8 Lea. Louis Heel 
Imitation St. Tip 
Flexible McKay 
B to E 
PRICE $4.25 


STOCK No. 706 
Gun Metal Lace 
84-inch Height 
Goodyear Welt 
Imitation Wing Tip 
Military Heel 
Ato E 
PRICE $4.50 


We may have that 
particular shoe 
you were unable 
to get elsewhere 


W. T. HOLMES CO. 


Specialists in Ladies’ Shoes 


FIFTEEN NORTH FOURTH STREET 


PHILADELPHIA 
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New York City 


OPENING THE 
FALL SEASON 


Stocks in Fairly Good Shape 
and Ready to Meet Demand 


The vacation season is over, the Labor 
holiday has ushered in the beginning of 
Fall activity and the retail trade is 
ready for the public’s footwear demands. 
Displays are being made, and openings 
have been held. Most of the retail people 
report that they are well supplied with 
the goods needed for the opening of the 
season, the result of placing orders well 
in advance, and while all lines are not 
complete, new goods are.coming in to 
the stores every day. 

The season just closing may be regarded 
as a generally successfu! one. 


Extending its Representation 
Personally Covering the Coast 


Leo Gordon, representing A. H. Ginz- 
berg Gordon Co., who has been for some 
time in the southwest, is now making a 
tour of the Pacific coast cities and reports 
that the business being developed is most 
satisfactory. The house has hitherto 
had an extensive mail order business 
through this territory but the addition of 
a personal representative makes for added 
service to the retail trade there. 


Shoe Dressing Manufacturers 
Face Shipping Difficulties 

There is a very active demand for shoe 
dressings, particularly brown and tan. 
Although the dressing people are not 
always in a position to promise deliveries 
absolutely on time, owing to restricted 
working forces, and difficulty in obtaining 
raw material they are none the less 
taking care of their orders in such manner 
as to permit the trade to get the goods 
that are really needed, although not per- 
haps in such quantities as to accumulate 
any considerable reserve. 

During the present month it is antici- 
pated that there will be an increase in 
immediate sales, owing to the desire of 


the retail people to have shipments made 
before freezing weather which will add 
further complications to the transportation 
situation. 


A Strong Sales Showing | 
in Spring Specialty Lines 

All of the traveling men of the Solo 
Shoe Co. are now out onthe road with 


their samples for the Spring season and 


in the short time that they have been 
presenting the line they have closed up 
about three times the amount of business 
that was shown for a similar period of last 
year. Mr. Spears of the house did not 
seem to*feel that this represented that 
much of an increase in business, but 
rather reflected the tendency of the retail 
trade to anticipate as much as possible 


*so as to be sure of getting their merchan- 


dise. There is, however, an evidently 
growing demand for stitchdown footwear, 
since it offers economies and this may 
also be having its effect on the advance 
order bookings. Orders received show a 
strong call for play oxfords, which lead 
the sandal business by a considerable 
margin. There is also a steadily increas- 
ing business in men’s ventilated oxfords. 
While few of these are seen on the street 
the sales are confined to no one locality, 
and local salesmen as well as those 
traveling in the west and south are all 
sending in orders for them. So far as 
sales are concerned the outlook for the 
Fall is excellent, but this very volume of 
business may increase the problems of 
manufacture and delivery later on. 


Overgaiters and 
the Wool Situation 
With the possible restriction of the 
general use of wool, overgaiter manu- 
facturers are devoting a good deal of 
attention to the possibility of other than 
wool fabrics for making overgaiters. In 
view of the fact that the business in over- 
gaiters promises to be _ exceptionally 
heavy this is a matter of great importance. 
One of the large producers in these lines 


stated to a “Recorder” representative a 
few days ago that they have discovered a 
fabric that will meet all requirements of 
service and appearance, which overcomes 
the wool difficulty, and it will soon be put 
on the market. All permitted colors in- 
cluding white, black, taupe, fawn and dusk 
will be shown, and with an appreciation 
on the part of the retail trade both of the 
value of the material and the necessity 
for the restriction of wool consumption, 
the trade and the public will be properly 
as well as patriotically served. 


Spring Lines of 
Boudoir Slippers Shown 


The traveling men of the E-Z Walk 
Mfg. Co., have now started out on their 
respective territories with the Spring 
sample line of boudoir slippers and novel- 
ties which together with their line of arch 
supports constitutes the output of the 
concern. 





The footwear line shows grosgrains, 
cretonnes, sport cloth and other fabrics 
in a number of new designs. 

The line has been somewhat reduced in 
size by the cutting out of unnecessary 
numbers but the selection remaining is 
pronounced one of the strongest that they 
have ever offered. 

In speaking of the prospects for the 
coming season Mr. Hershfield said that so 
far as the volume of business goes while it 
is a little early to form any judgment 
based on experience, they were satisfied 
that the showing would be excellent but 
the questions of manufacture, due to 
shortage of help is likely to continue a 
very pressing problem. 


Wholesale Activity 
Based on Production Prospects 


One of the things that will make for 
activity in the wholesale field, one of the 
people of that branch of the industry said 
a few days ago, is the fact that retail 
dealers are waiting to see just what they 
are going to get from the factories. Then 
when they know what they may expect 
and what lines will be delayed, or un- 
satisfactory in delivery, they will turn to 
available wholesale stocks to round out 
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P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 


OMEN’S 
ELTS 








Tober-Saifer Shoe Co. 


Creators of Novelty Shoes 
Oxfords and Pumps 
In Stock Ready to Ship 
Also Nifty Boots in All Lead- 

ing Shades 
Write for Samples 


1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 








Women’s McKay and Welt Shoes, Stylish 
at all times and valucs that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroum, 212 Essex St. 








1508 WASHINGTON AVE. 


St. Louis, Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 
Large “4 
Variety 


n 
Stock 


Welts 
and 
Turns 


mon CO) RT w= 
Lane Brothers Co. aciann® ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New York Office, 127 Duane St., Room 32 











The Line of 100 Grates 
of Comfort Shoe 
Jullets — Oxfords -— Bale 
— Polish—-Button—Theo 
Ties — Three Points — 
Gored | Front_ Oxfords — 


incesees—Sandals, etc, 

Women 's Flexible Welts 

ak McKa 8, and Warm 

en's Slippers 

"Tegnott BROS,, Inc, 
ston, Mass. 
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their own. On this basis he looks for a 
very big increase in activity in the whole- 
sale field within the next few weeks. 


Spring Trade Will 
Go Heavy on Low Cuts 

A big demand for low cuts in men’s 
shoes to meet the tendency of the times 
and the wishes of the Government for 
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leather conservation is looked for by the 
Diamond Shoe Co. in the business for 
the coming Spring season. All of the 
salesmen of the house have now started 
out on the road with their sample lines of 
the factory product and in the line the 
representation of low cut styles especially 
in the dark tan shades is particularly 


strong. 


Lynn 


Satin Shoes Shown 
in Season’s Styles 


Black satin shoes are among the styles 
in the making in the Mitchell-Caunt Co. 
factory. Satin pumps, with leather Louis 
heels, and imitation turn edge, and boots 
with patent leather vamps, and satin 
tops are among them. Saving of leather 
as well as new in style, are these shoes of 
satin, and they conform in all respects to 
the C. B. regulations. 

Colonial pumps, with cut off tongues, 
to save leather, and stag patterns, to save 
leather, also are among the Spring and 
Summer shoes of Mitchell-Caunt Co. 


Adjustable Buckle 
on a New Pump 


In styles in the making in the factory 
of Charles E. Wilson is a new pump, whose 
feature is a strap and buckle on the vamp 
step, that can be taken up, and let out, to 


adjust the ankle of the pump to the ankle. 


of the foot. 


All White Shoes 
in This Factory 


Styles in the making in the factory of 
T. J. Kiely & Co. are all white buck, from 
the cutting room to the packing room. 
The firm expects to keep on making white 
buck boots until next June. 


Shoe Man Off to War 
as Gas Engineer 


Styles in the making at the Bartlett, 
Somers Co. factory are made up chiefly 
of pumps and oxfords, and salesmen will 
soon start out with them. Phil Bartlett, 
of the firm, has completed a course in gas 
engine operation at Wentworth Institute, 
and has gone into the Army. 


Clever Styles 
and an 80 Per Cent Production 


New low cuts and eight-inch boots, 
with improved McKay bottoms, leveled 
like bottoms of welts, and as flexible as 
bottoms of turns, are among the styles in 
the making in the Allen-Foster-Bridgeo 
factory. Eighty per cent production is 
maintained by this firm, thanks to its 
superior organization. 


Lower Oxfords 
to Save Leather 


Low oxfords, with two eyelets, are 
among the styles in the making in one 
shop. They save eyelets, and allow the 
use of shorter laces, little details helpful 
in winning the war. 


Uniform Cartons 
for Conservation Shoes 


Lynn carton makers approve of this 
measure for a standard for cartons;— 

111% inches long; 5% inches wide, 344 
inches high. 

It is the size most commonly used in 
Lynn shoe trade. 

A smaller carton, which may be used 
for oxfords, measures;— 

1114 inches long, 5 ‘ales wide and 34 
inches high. 

Carton makers say they can increase 
their production 25 per cent, without 
increasing their equipment or employees, 
if cartons are standardized. 


The War Service 
of a Lynn Shoe Firm 


James Phelan & Sons, Lynn shoe manu- 
facturers, now doing war work chiefly, are 
employing 1000 workers. These 1000 
employees paraded the other day, and 
they carried a banner reading:— 

“We have-in the service of the United 
States two fathers, 19 husbands, 163 
brothers, and 85 sons; five of our boys 
have been killed in action. Our contri- 
bution to the War Chest for 1918 was 
$4,123.76; our total Liberty Loan pur- 
chase equals $32,750.” 


Fifty-seven Young Men 
Study Shoe Machinery 


Beverly Independent Industrial school 
now has 57 young men in training to 
acquire knowledge and skill in the making 
of shoe machinery. It takes at least two 
years’ preparatory study to start a young 
man as a maker of shoe machinery. Some 
idea of the skill expected from the young 
men may be had from the fact that they 
are required to measure machine parts as 
fine as one-ten-thousandth part of an 
inch. 
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Minister of Gospel 
Works in a Tannery 

Rev. Edward E. Small, pastor of Broad- 
way Methodist church, Lynn, works six 
days a week in Frank Allen’s tannery, 
running a glazing machine, and preaches 
on Sunday. He sought to do something 
practical towards helping.to win the war, 
and as the tanner wanted men to take the 
place of employees gone to war, he filled 
in. He is 50 years old. 


More War Work 
Says C. of C. Committee 
“The ever increasing size of our Army 
and Navy means that the Government 
must obtain an ever increasing supply of 
military and naval equipment of all 
kinds. Already, the capacity of the exist- 
ing manufacturing plants is taxed to the 
limit to produce war supplies, and it is 
obvious that provision must be made for 
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further production of war supplies in the 
future.” 

After so stating, the War Industries 
Committee of the Salem Chamber of 
Commerce recommends that manufac- 
turers of the North Shore district turn 
from civilian to war work. Edward T. 
Brown, of J. Brown & Sons, shoe manu- 
facturers, A. P. Thompson, of Helburn 
Thompson Co., and M. J. O’Keefe, of 
W. B. O’Keefe Leather Co., are members 
of this committee. 


Cut Sole Man 
Now Supervisor for Uncle Sam 


George S. Radcliffe, formerly of Boston 
& Lynn Cut Sole Co., Lynn, recently 
liquidated, is now commissioned captain 
in the U. S. Army, and is supervising the 
selection of cut soles for Army shoes, and 
the apportionment of soles for the civilian 
trade. 


Cincinnati 


RETAIL TRADE 
STARTS WELL 


With Indications Pointing 
to Good Business Season 


While there are still many people 
absent from the city on Summer trips, 
Fall business has begun to a sufficient 
extent to show the lines along which it 
will run during the season. In the wo- 
men’s department, kid boots in gray, 
field-mouse and the allowable shades of 
brown and tan are in the most active 
demand, with the first-named colors 
predominating in favor. Oxfords are for 
the time being in eclipse, although tans 
are doing fairly well, and may do better 
later on. However, it is beginning to 
look as though feminine customers of the 
retailers wanted a change from low shoes. 
Spats are beginning to sell well, to go with 
Oxfords bought during the Spring and 
Summer, a development which was plainly 
to be seen. The scarcity of business for 
dealers in men’s shoes, resulting from the 
departure of so many men for military 
service, is much in evidence, and dealers 
are not optimistic on the subject of im- 
provement, as they feel that the new draft 
law will, inevitably, have the effect of 
taking still more men away from the city. 
The only ray of comfort is seen in the fact 
that the men who are left are making 
plenty of money, and aré therefore able 
to pay good prices for footwear. 


Swindler in Uniform 
Only Moderately Successful 


The Gibson Boot Shop narrowly escaped 
being swindled to the extent of .$25 in 
money and merchandise through a bad 


check given by a man in uniform, who may 
or may not have been a real soldier. The 
man selected a handsome pair of boots, 
retailing at a trifle over $20, and tendered 
a $25 check in payment. The salesman 
in charge gave him change for the differ- 
ence, but was cautious enough to hold 
the boots, promising to deliver them later; 
and the man, seeing that he was sus- 
pected, did not press the matter, but went 


‘away two or three dollars to the good. 


Investigation later revealed that the 
check was worthless. 


Canton Shoe Store 
Suffers Heavy Fire Loss 

News received in Cincinnati last week 
indicates that the Nobil Shoe Co., opera- 
ting a shoe store at Canton, O., suffered 
a loss of about $30,000 in one of the worst 
fires experienced in Canton in several 
years. The total loss in the fire, according 
to press dispatches, was $1,500,000, with 
insurance of less than half that amount. 
Several large concerns suffered heavy 
damage, as the fire swept a block and a 
half in the heart of the business district. 


Salesmen All Out 
by September Tenth 

The traveling salesmen are beginning to 
leave the city for their Spring trips, repre- 
sentatives ef several houses having de- 
parted during the past week or so, while 
others, in still greater numbers, will leave 
during the current week, making it prob- 
able that the majority will be out of the 
city before September 10. The retailers 
have shown such eagerness to secure 
merchandise, both for immediate delivery 
and for Spring, that the salesmen feel 


111 


| ‘Yrrre To Bu Buy 
nites aoe 





| 





In-Stock 
(e} Style 
Specialiners 
0 
Women’s 


1400 Novelty 
ae, ee Shoes 








FOOTWEAR THAT APPEALS 
TO THE FEMININE FANCY 


We make a complete line of 
Women’s Medium and Hligh- 
Grade Welts 


IDEAL VOGUE SHOE CO. 
HAVERHILL, MASS. 
Boston Office, 207 Essex St... Room 218 











women's FINE SHOES IN-STOCK 


Summer St., Boston 








“Those Totally Different Shoe’ 





| Childrens: Shoes hoes. 








MONITOR SHOE CO. 
66-68 Reade St. 
New York. - - N 












SHOES 








—— no 
Makers 
Childrens 

Shoes 











A Wonderful Line for the Whole- 
saler All leather 3. -~¥ =P 
Canvas. ..2.7 

Also a line of Ladies 
Pump Straps in all 
styles and colors. 1 
piece and 2 piece, 
65c, and 75c, per dos, 


NU BARY SHOE CO., East Lynn, Mass. 






q 
| 
| 
g 
4 
f 
q 
a 
: 
% 








Tredlite Steppers 
for Boys and Girls 
GUARANTEED 
'. FOR 75 DAYS 
Write for Particulars 


HenryKleine& Co. 

















a ee 








112 


L ed 
a 


IS AT YOUR SERVICE 


THE STETSON SHOE Co.) 
SoutH WEYMOUTH,MASS. 




















HENRY LILLY CO. 
88-90 Reade Street - New York 
The Only Exclusive 
Shoe Auction House 


_ Trade Sales Every Wednesday 
and Fridav 








HERBERT FP GLEASON. GEORGE 0 a. EAsON. 





OFFICE ano FACTORY 
NEWARK.NS 
ew 























Gentlemen’s 


Shoes 


A.E. Nettleton Co. 


SYRACUSE, N. Y. 





MAKERS OF MEDIUM PRICE 
McKAYS and WELTS 
Specialty of Flexible Welts 

Factory WARD HILL, MASS. 


KNIPE BROS: 











1i6 — New York. © 


Men’s Welts 


UNBRANDED UNION MADE 


IN STOCK 
DIAMOND SHOE CO. 


Salesroom 
New York, N. Y. 


















r 
Factory 


The Shoe 
Above the Mark Brockton 





Bo HOE (oMPaNy 








BOOT AND SHOE RECORDER 


that the men first on the road will get 
the cream of the business. The manu- 
facturers who are later in sending their 
men out are not worrying over this feature, 
however, taking the logical ground that, 
with production as limited as it must be 
under present conditions, nobody will 
have any difficulty in selling shoes up to 
capacity, and that the trouble will be 
rather in meeting orders booked. 


Field Secretary Sloane 
Recovered from Recent Illness 


A. F. Sloane, of Oxford, O., field secre- 
tary of the National Shoe Retailers’ 
Association, was in Cincinnati last week 
visiting the trade, leaving for his trip to 
Denver, Colo., to attend the convention 
of the Mountain States shoe retailers. 
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_Mr. Sloane has fully recovered from the 


iliness from which he suffered during two 
or three weeks, and is ready for vigorous 
work among the retailers this Fall. 


Cincinnati Represented 
on the Liberty Shoe Question 


J. P. Orr, of the Potter Shoe Co., re- 
turned to Cincinnati last week after the 
Washington meeting at which shoe manu- 
facturers and others interested discussed 
the proposed Liberty shoe, and went 
back to Washington for further work on 
the subject later in the week. He is in 
close touch with developments on the 
subject, and his recommendations are 
probably having their weight in the 
Government’s consideration of the stand- 
ard shoe question. 


Philadelphia 


DARK TAN BOOTS 
WITH MILITARY HEELS 


Predominate as Best 


Fall Sellers 


Dark tan boots with the military heel 
predominating are regarded as probably 
the best of the early Fall season sellers, and 
stocks on hand show a very good propor- 
tion of these. The vacation period is now 
practically over and the store organizations 
are complete and ready to handle the bus- 
iness that is coming. 


LARGE INCREASES IN 
VOLUME OF BUSINESS 
DURING JULY AND AUGUST 


Caused by Early Shipments 
of Merchandise 


In speaking of the volume of business 
during the past month, the head of one of 
the women’s specialty houses in this city 
said that they noted a very large increase 
in business during July and August. 
This is in part due to the fact that many 
of their customers have requested early 
shipments of merchandise so as to over- 
come any delays that might be due to 
frieght congestion, or factory limitations, 
and as they have themselves anticipated 
along these lines, their stock has been in 
such shape that early shipments have been 
filled with reasonable completeness. This 
state of affairs is true of quite a number 
of the houses in this particular field of 
activity. 


Hallahan Salesmen Soon to Start 
with New Spring Line 


The salesmen of the house will start out 
in a very short time with the new Spring 
line, and this line will show a good number 
of striking styles, which, while conforming 


absolutely to the requirements of Govern- 
ment recommendations, nevertheless will 
have a great deal of individuality and will 
be most favorably received by their 
customers. 


WILLIAM BADHAM MAKES 
SEMI-ANNUAL TRIP 


North Carolina Representative 
of Weimer, Wright & Watkin 
Leaves for Territory 


William Badham, ghe North Carolina 
representative of Weimer, Wright & 
Watkin, has made his semi-annual visit 
to the home office, and has just left for his 
territory in North Carolina with a full 
sample line for the coming Spring season. 
He is anticipating a very successful season. 
Conditions he stated were never better in 
North Carolina in all of the years that he 
has been in that field. Employment is 
general and compensation is very large. 
Crops have been big, and have sold at big 
prices, so that there is a good deal of avail- 
able money in the territory, and the pur- 
chasing capacity of the people is very large. 


FACTORY OF HALLAHAN & SONS 
WORKING TO CAPACITY 


Stock Lines in 


Good Shape 


The factory of Hallahan & Sons is work- 
ing to capacity at the present time on 
Fall shoes, and those for their stock depart- 
ment, it was stated there a few days ago. 
They are looking for a very strong call for 
tan boots with military heels and both 
imitation and regular tips. Of course 
there is a good demand also for Louis heel 
types particularly in the dress models, but 
the military styles predominate. Their 
stock lines are in very good shape so they 
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are able to take care of the orders for those 
that are coming in to them right along in 
good numbers. 


NEW CATALOGUE 
OUT 
W. T. Holmes Presents 
Fall Styles to Trade 

The new catalogue of W. T. Holmes 
Company, which specializés in women’s 
shoes both novelty and staple, will be off 





BOOT AND SHOE RECORDER 


the press in a few days and will be sent out 
to their customers. It will show a very 
considerable variety of wanted styles for 
the present Fall season. This firm is in 
good shape at present to take care of those 
orders’that the catalogue will create. The 
prospect for the Fall business is decidedly 
good as far as volume is concerned, and 
they have orders placed in process of mak- 
ing far in excess of their requirements of 
the Fall season of last year. 


Sy Louis 


SALESMEN START 
ON TRIPS 


Attractive Footwear— 
30 Days’ Period of 
Credit Favorably Received 


The salesmen for the St. Louis whole- 
salers and manufacturers are. beginning to 
take to the road and are carrying with 
them such of the advance Spring samples 
as have been put through the designing 
departments since the Government recom- 
mendations were completely revised. Some 
very attractive footwear has been evolved 
within the limitations set and there is 
every expectation that the business done 
will be up to the capacity of the plants to 
handle within the time limits of the season. 
The factories are still working to their 
labor capacity on Fall and Winter goods 
and are making measurably satisfactory 
headway, considering the labor conditions. 
Deliveries will be reasonably within the 
limits of the order terms. Incidentally 
the more general adoption of the thirty 
days’ period of credit from the date of 
shipment is being favorably received by 
most retailers and little difficulty is an- 
ticipated in getting general acceptance of 
the conditions laid down. 


Local Bids on 
Military Footwear 


The action of the Government in turn- 
ing down the most recent bids for military 
footwear and offering a fixed price has not 
been thoroughly digested by the local 
manufacturers and in consequence opin- 
ions as to the result of the action are not 
generally available. Jackson Johnson, 
chairman of the Board of Directors of the 
International Shoe Company, said that 
he had not the full details, but he was of 
the opinion that a very good pair of shoes 
could be put out at the price offered by 
the Government, $6.45 for marching 
shoes for use in this country and $7.15 for 
field or trench shoes. The bids of the 
local companies were: Brown Shoe Com- 
pany, field shoes, 200,000 pairs at $8.04 
or 40,000 pairs at $8.1014; Hamilton 
Brown Shoe Company, 100,000 pairs at 


$8.0571; International Shoe Company, 
225,000 pairs at $7.64. On the marching 
shoes the proposals were: Brown Shoe 
Company, 200,000 pairs at $7.09; Hamil- 
ton Brown Shoe Company, 100,000 pairs 
at $7.0464 and the International Shoe 
Company, 225,000 pairs at $6.87. It is 
anticipated that the local manufacturers 
will fall in willingly with any general 
policy which may be adopted and utilize 
their capacity to the full. 


Survey for Best Method 
of Development of Foreign Trade 


St. Louis has been chosen as one of 
fifteen cities in which the Government will 
conduct a survey to determine the best 
methods for the development of foreign 
trade. The export possibilities of the 
city, together with the development of 
foreign trade courses in the city educa- 
tional institutions is contemplated in the 
survey which was arranged for by Glenn 
L. Swiggett, chairman of the Bureau of 
Commercial Education at Washington, 
while in St. Louis last week. The ques- 
tionnaire survey will cover export manu- 
facturers, comfhission merchants, . for- 


' warding agents and credit and banking 


firms. 


Exhibit of South American and 
Far-Eastern Shoes 


An exhibition of shoes collected in 
South America and the Far East by the 
United. States Government, for the pur- 
pose of aiding manufacturers to develop 
export business, which was had the past 
week at the offices of the Bureau of For- 
eign and Domestic Commerce was pro- 
ductive of much interest among shoe man- 
ufacturers of St. Louis, many of whom 
attended the display during the week and 
sought information regarding the peculi- 
arities of the various countries regarding 
the footwear required, the shipping re- 
quirements and the credit conditions pre- 
vailing. The exhibit. was particularly 
successful in, bringing home to present and 
prospective exporters the conditions under 
which business should be done to gain the 
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greatest success and give the best satis- 
faction to the foreign buyer. 


N.S. R. A. CONVENTION SPACE 
BEING RAPIDLY TAKEN 


C. E. Williams in Charge of 
Committee on Reservations 


With the coming of the Fall season and 
temperature the local organization of shoe 
retailers headed by President J. J. Sensen- 
brenner, who is also general chairman of 
the national convention, is making extra 
efforts in behalf of the National Shoe 
Retailers’ Convention to be held here in 
January next. The present activity is 
mostly centered in the exhibition space at 
the Statler Hotel, where the convention is 
to be held. This is being disposed of 
rapidly and is expected to be completely 
reserved within a short time. Practically 
seventy-five per cent of the space arranged 
for has been reserved, but there is still con- 
siderable desirable space to be had. C. E. 
Williams is chairman of the committee 
in charge of this work, although blue 
prints and rates for space can be had on 
application to President Sensenbrenner, 
who is handling his duties from his per- 
sonal office at Sixth and St. Charles Streets. 


A. A. Tilden of Belcher Last Co., 
Returns October 1 


During the absence at headquarters of 
A. A. Tilden, representing the Belcher 
Last Company, of Stoughton, Mass., G. J. 
Oberwinder of the Chicago office is looking 
after the St. Louis affairs of the concern. 
Mr. Tilden, who is president of the Shoe 
and Leather Club, expects to be in the 
East until October 1 and is planning to 
enjoy some vacation time at the shore 
resorts of. the New England coast. 
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Reid Shoe Company Reopens— 
Excellent Business Enjoyed 

The reopening of the Reid Shoe Com- 
pany, whose place of business was de- 
stroyed by fire, has been accompanied by 
an excellent business indicating that the 
policy of not offering any fire-sale bargains 
was a wise one and that it retained the 
good opinion of the clientele of the store, 
which has been a central figure in the retail 
district for many years. The entire store 
has been renovated and redecorated and 
entirely new stock installed. The men’s 
section is now on the west side, with the 
children’s section at the rear of the 
women’s section. The bargain section 
has been eliminated and odd lots will be 
disposed of by special methods in the 
regular sections. 


ADVANCE FALL DISPLAYS 
OF FOOTWEAR 
Good Season Predicted 
for Retail Shoe Men 

The advance Fall displays of footwear 
have brought forward a_ considerable 
business and the indications, according 
to the retail store and department man- 
agers, is fora good season. Prices asked 
are being freely paid and the call is chiefly 
for quality, the tendency toward economy 
being in the direction of getting mer- 
chandise that will wear, price being second- 
ary. The advance offerings were an- 
nounced through the newspapers in at- 
tractive displays with some special induce- 
ments for purchasing early. Larger space 
than usual was used by some of the depart- 
ment store managers with unusually ef- 
fective results. The lines offered were par- 
ticularly handsome and the styles were 
altogether within the Governmental 
restrictions. 


Chicago 


FALL BUSINESS 
OPENS WITH A RUSH 


And Down Town Dealers 
Almost Swamped with Trade 


All the merchants, both downtown and 
in the chief outlying buying communities 
are highly elated with the active reception 
that was accorded the displaying of Fall 
styles. During the past weeks, Tuesday, 
Wednesday, and other mid-week days 
resembled busy Saturday afternoons, all 
the stores being crowded and the ladies 
well provided with cash to exchange for 
the many attractive shoes that are every- 
where prominent. So soon did the public 
begin buying Fall footwear, and so big 
was the volume, that many of the retailers 
called upon the jobbers to size up their 
fast-going stocks, rather than wait for 


some slow-moving shipments from fac- 
tories. The public has been buying 
practically everything. Browns have 
been the leading sellers of the week, two- 
tone effects being called for more than 
solid shades. Brown vamps with cloth, 
buck and colored kid tops have been 
having a wide demand; also black. vamps 
with colored kid and colored cloth tops. 
Louis heels and low heels have divided 
honors in points of popularity, each having 
a. big call. Black satin boots and 
oxfords are having a surprising sale. 


School Shoes 
Prove Fast Sellers 


All the department stores have been 
featuring school shoes for boys and girls 
during the entire week, and from the 
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business that followed and that is still 
continuing it seems that all the children 
that return to school this Fall are going to 
be all “spruced up” as far as their feet are 
concerned. 


A Full Page to 
Announce Opening 

H. A. Meyer surprised the entire trade 
in Chicago in celebrating the opening of 
the new H. A. Meyer Shoe Company at 
Wabash Avenue and Monroe Street by 
running a full page advertisement in the 
Chicago Tribune. The ad., which was 
adorned by the picture of “Handsome 
Harry” himself, featured Bostonian Shoes. 
“The response was gratifying” says Mr. 
Meyer. 


Mandel’s New Three 
Floor Shoe Department 


Mandel Brothers have secured the 
agency for Buster Brown Shoes, and have 
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_ given over three beautifully arranged 


departments for their sale. On the first 
floor is the girl’s and children’s section; 
on the second floor, the boy’s section, and 
in the lower subway is the girl’s, boy’s and 
children’s department. Large space in all 
the newspapers was used to announce 
this event. An interesting note in the 
advertising was the statement that each 
child’s foot is fitted by a specialist. 


News Notes 
of Shoe Men 


Charles W. Dixon, formerly with Crad- 
dock-Terry Company, and H. Schreibstein 
have both joined the sales force of Azine 
Bros. Company, wholesalers of women’s 
novelty shoes. 


John O’Connor, president of the Na- 
tional Shoe Retailers’ Association and the 
Chicago Shoe Retailers’ Association, is at 
present in Washington on Government 
matters of interest to the shoe trade. 


Brockton 


ARMY SHOE 
BIDS REJECTED 


Figures Submitted Are 
Above Price Fixed 


Brockton shoe manufacturers, in com- 
mon with all others, who submitted 
competitive bids for 4,000,000 pairs of 
army shoes have had these bids rejected 
at Washington. The reason for this re- 
jection, as stated by the quartermaster’s 
department is that bids were too high 
and variable. An upset price of $7.16 
was established by the quartermaster 
general’s office on the Pershing shoe. 
A price of $6.45 was established as a 
maximum for the marching shoe. The 
prices submitted by Brockton manufac- 
turers ranged much higher than these 
figures. Unless Government plans are 
changed it will be difficult to meet- the 
prices fixed for two grades of army 
footwear, owing to the high cost of mate- 
rials and labors. 


Fixed Prices 
Will Prevail 

The Government’s decision to establish 
a fixed price for supplies purchased by 
the war department is reflected in the 
quartermaster general’s ruling regarding 
the bids on army shoes. This plan elim- 
inates the previous methods of awarding 
army footwear contracts on the basis of 
competitive bidding. The shoe pur- 
chased, instead of amounting to 4,000,000 
pairs, will, it is stated, be cut in. half. 
Brockton manufacturers say that the 
prices fixed by the quartermaster gen- 
eral’s office are practically impossible to 


meet on the basis of present cost of pro- 
duction. Bids on this forthcoming con- 
tract ranged from $6.68 to $7.89. {Charles 
A. Eaton Company, lowest in the Brock- 
ton district, bid $6.92 on the marching 
shoe. 


WILL REPRESENT 
MARSHALL LINE 


' Addition to 


Traveling Force 


Charles O. Miller of Chillicothe, Ohio, 
has been engaged by C. S. Marshall 
Company to carry the Marshall line the 
coming season. He will cover parts of 
New England and Ohio, also the states 
of Illinois, Indiana and Wisconsin. Mr. 
Miller is one of the best known salesmen 
traveling to the retail trade and has a 
large acquaintance in the territory which 
he is to cover. Mr. Miller’s popularity, 
coupled with the prestige of the Marshall 
line of men’s footwear, will ‘prove a*trade- 
winning proposition. 


BIG OUTPUT 
OF BOOTJACKS 


Making These Goods 
for Army Officers 


The O. A. Miller Treeing Machine Co. 
of this city is developing a hitherto small 
part of its business in a way which has 
already brought it to an important place 
in the factory output. Army officers’ 
bootjacks are the goods with which the 
Miller concern is now identified on a 
large scale. Advertising Manager Baxen- 
dale says on this point: ‘We have made, 


. I should say, up to the present time, fully 
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‘Phere To Buy 
Miscellaneous 








Quali Shoe 
ad for the Ms Manu- 
facturing T: 

Write for , 0 
and Prices. 


J.& B.SALES CO. 


470 Park Ave. 
Worcester - Mass. 











BENCH 
MADE 


Wm. Sumner Smith 


CHICAGO 


$1.50 













“UP TO THE MINUTE” 
Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 
66 Washington St. Haverhill, Mass. 
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100,000 of these officers’ ‘jacks,’ prin- 
cipally of the folding variety, these being 
most convenient for packing into small 
spaces. We are producing them at the 
rate of 1000 weekly, and the demand is 
steadily increasing. Bootjacks are an 
indispensable part of an army officer’s 
outfit. With a constantly increasing list 
of commissioned officers in the United 
States Army we look for a correspond- 
ingly large demand for bootjacks. We 
use only the best materials in wood and 
metal, thus insuring good results for the 
hard wear to which these ‘jacks’ must be 
subjected.” 


SALESMAN RECOVERS 
HEALTH 


Now on Road 
with Spring Line 

The many trade friends of W. K. Hopler, 
who resides in East Orange, N. J., and 
who covers the South Atlantic States 
for The Dalton Co., Inc., will be pleased 
to learn that he has completely recovered 
his health and is now on the road with the 
Spring line. Mr. Hopler was taken ill 
during the middle of last season and was 
unable to finish his trip. However, he 
is now in the pink of condition and will 
cover his entire territory with the Dalton 
line of welt footwear. 


here To Buy 


Shoe "Polishes ¢ 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 


67-69 Murray St. 
New York 




















Shoe Store Chairs, Settees, 
Fitting Stools, Screens, etc., 
Wood Window Display Fixtures 







Catolog 


on 
Request 





OSCAR Onsen Co. 








THE 
1141 W. 4th Se. +, Cincinnati, Ohio, U. S. A, 
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MERCHANTS 


BUYING FREELY 


Early Purchases of 
Spring Goods 


Salesmen representing Brockton shoe 
manufacturing houses and concerns in 


other towns in the South Shore district - 


are making favorable reports concerning 
business conditions in their respective 
territories. Almost without exception 
they say that merchants are ready and 
willing to buy both for immediate and 
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future needs; that stock department 
goods are wanted for replenishing dealers’ 
shelves; and that anticipation of another 
season’s needs is the rule everywhere. 
This is encouraging news for those sales- 
men who have not yet started and who 
are making preparations to go on the road. 
“IT never saw easier selling conditions 
since I have been traveling” is the testi- 
mony of one veteran salesman who wrote 
to the “Recorder” recently in reference 
to conditions during the first few days of 
his Spring trip. 


Haverhill 


SHOW SPRING 
STYLES 
Shoe Representatives 
On the Road 

Concerns which sell to the retail trade 
(and these today constitute a large. pro- 
portion of local shoe manufacturing 
houses) are now bringing before the mer- 
chants of the country their styles for the 
Spring of 1919. Conforming in every 
way to Government requirements, yet 
not sacrificing the attractiveness and good 
selling qualities for which “Haverhill 
made” footwear is justly famous, these 
Spring samples represent good business 
propositions for buyers. Conservation 
of leather, which is so important at the 
present time, has been well planned and 
worked out by Haverhill designers. Color 
schemes are limited by war conditions, 
yet ornamentations are much in evidence. 


Pumps, Colonials 
and Oxfords 

The best judgment of Haverhill manu- 
facturers is that the coming season will 
emphatically be a low-cut period. The 
great majority of samples are planned 
along this line. Oxfords and pumps in 
plain patterns are well contrasted by the 
Colonials in a great variety of ornamen- 
tations. These latter range from simple 
to elaborate designs. Buckles showing 
combinations of leather and steel, buckles 
of all steel, shapely tongues, etc., go to 
make up a pleasing variety of Colonial 
styles. That there will be a large sale of 
these goods in turns, McKays and welts 
is a foregone conclusion, judging from 
early buying. 


ANTICIPATING 
THEIR ORDERS 
Buyers Coming to 
This Market 

A Noticeable feature of early Spring 
season’s buying is the considerable num- 
ber of merchants who are coming to 


Boston and Haverhill from distant points | 


with the. plan of placing Spring orders 
in advance of salesmen’s calls. Several 


instances have occurred of late where 
merchants from the Western and Middle 
Western states have written or wired to 
local manufacturers and salesmen that 
they expected to be in the East within a 
short time for the purpose of looking at 
samples and placing their orders as far 
as possible for the Spring season. 


A Businesslike 
Plan 

Manufacturers are entirely in sympathy 
with this plan as one which will be of 
considerable assistance to them in getting 
orders into the “works” early. While 
uncertainty of costs makes it difficult to 
quote prices which will be permanent, 
yet they are doing the best they can in 
this regard, giving the buyers every 
possible advantage of their visits to this 
market. Salesmen who are now on the 
road make favorable reports concerning 
the disposition of buyers to get their 
Spring orders on the books and not to 
quibble over prices. In many instances 
orders are placed without prices being 
named, except in a tentative way. This 
is unusual, but nevertheless necessary, a 
fact of which merchants as well as manu- 
facturers are well aware. 


SHOWING THE 
ADAMS LINE 


Salesmen Representing a 
Local Concern 

F. E. Adams Shoe Company, of which 
Frank E. Adams is: chief executive, now 
has, in addition to the Haverhill factory, 
a new plant at Seabrook, N. H. This 
latter, recently finished, is in the heart 
of the turn shoe district, where highly 
skilled workmen have made their homes 
for generations. Traveling men will the 
coming season show to the retail trade the 
Adams’ “dainty turns for dainty ladies” 
as follows: Henry Long, South; Frank 
Law, New York State; Ohio, Pennsyl- 
vania, Indiana and Michigan; Frank 
Harris, New York City, Philadelphia, 
Pittsburgh and Newark; C. W. Newhall, 
Middle West. 




















Dark Brown Barefoot Sandals 





Dark Brown Play Oxford 







Gamminiend Chrome Soles Guaranteed Chrome Soles 
ae ay Ang ee Ce eS $1.30 
517, 81% a RO TEE 1.50 538, 5-8 ee $1.30 
518, 16 Fi RN OEE Seige 1.75 3 Fe | Sa are oer re mr 1.50 
534, same in Black WR RE Rs So ecb gio sigs Sao ese 1.75 





TRED- LITE STEPPERS 


Guaranteed for 75 Days 


The present-day children’s shoe—guaranteed to withstand the 
wear and tear that every active child gives it. 


A guarantee slip goes with every pair. TRED-LITE STEPPERS 
will win and_hold the big children’s trade for every merchant. 


The low styles shown are for Spring selling. The TRED-LITE 
line! includes?guaranteed shoes in all styles for boys and girls. ° 


See our samples. 95 per cent of our sample orders bring back 
RE-ORDERS.. 


Send for August Flyer, which shows complete line. 


‘}{enry Kleine & Co. 


208 .W. Eake Street 
CHICAGO | 
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Quality Leather for Good Shoes 


The observant shoe dealer looks to the materials going into his 
shoes more carefully now than ever before. He realizes that these 
are war times and that conservation may become substitution— 
and that substitution may prove dangerous. 


The Creese & Cook Co. products in fine calf leathers have not 
been changed except in conformance with the restrictions as 


to certain shades. The quality 





continues—and quality is as important today as it ever was or 
ever will be. Tony Spartan, smooth or boarded, and Brown 
Spartan, smooth or boarded, are the correct shades for 1919. 
They have been officially endorsed by the shoe committee of 


the War Trade Board. 


These are aniline dyed (not painted) fine calf leathers and are the 
leaders for Spring and Summer shoes. They represent the-best 
efforts of generations of tanners and are absolutely dependable. 
Be sure that you get what you want when placing your spring 


orders. 


Creese & Cook Company 


95 South. Street, Boston, Mass. 


Tanneries: Danversport, Mass. 


wuz 
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FALL ACTIVITY 
NOW MANIFEST 


Trade Starts Up 
with Fine Prospects 

A holiday the first of the week usually 
unsettles business for a day or two, but 
by Wednesday South Street assumed a 
decidedly busy aspect. Labor Day vir- 
tually ends the vacation season, and shoe 
manufacturers, having learned by past 
experience the diminishing capacity of 
their working force by calls to Army duty, 
are endeavoring to secure as large an out- 
put as possible previous to the next 
draft, which will still further deplete their 
force of workmen. Therefore many fac- 
tories, practically all, closed but for the 
two days, Sunday and Monday, and by 
Wednesday the stock buyers were more 
ready to buy than they have been for 
some time. Several sizable transactions, 
mainly in upper stock, have been closed 


this week, and this, with the demands for © 


the latest Government contracts, make the 
total transactions of the week count up 
to a considerably better figure than any 
of its recent predecessors. Besides, there 
are some calls for export which have in- 
terested the leading houses in Boston’s 
leather district. 


SOLE LEATHER 
IN GOOD CALL 
With Most Lines 
Held at Maximum 
The sole leather market has inddinly 
quickened under the stimulus of the 
Army contracts, and the present and pro- 
spective call has stiffened, to the extent 
that maximum prices are the regular quo- 
tations on all the best quality leathers, 
though some concessions are said to have 
been secured on sizable sales of lower 
grades. Some sales of leather for export 
have reduced stocks, so that higher fig- 
ures are quoted, and .the new specifica- 
tions for Army shoes make a better call 
for lightweight leather, which, not having 
been moved in proportion to medium and 
heavy, has tended towards accumulations. 
Hemlock dry hide is quoted at 50c for 
No. 1 heavy, with other qualities and 
weights ranging 46, 43 and 38c. Union 


The Lez 
Weekly 
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“ait geen 
Review of Leather 
Supplies and Prices 
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sole is moving well, with packer steer 
backs moving at 73c for heavy, and other 
weights 70, 67 and 64c. Oak sole suit- 
able for Army shoes sells steadily at 
maximum prices. No. 1 bends going 
quite freely at 90c. No. 1 heavy steer 
backs, 77c. Belting butts are now held 
at 96c for No. 1, and sales are recorded 
at that figure. No. 2 quoted at 93c, and 
extreme lights, 91c. 


UPPER LEATHER 
SELLING BETTER 


And Shoe Manufacturers 
Looking Ahead for Stock 


The quiet market of the last few weeks 
is in a fair way to change to material 
activity. Buying has started well since 
the holiday. The immense demands for 
the new Army and Navy contract call for 
immense amounts of special leathers, and 
the needs for civilian shoes must require 
about all the remaining available supply. 
The call for colored calf is now mainly 
confined to the two prescribed colors, 
and dealers having other shades on hand 
are offering some bargains, which are 
being snapped up by manufacturers, who 
will éndeavor to cut such stock previous 
to the first of next month. Suede calf 
selling well. In the standard shades 
prices run 72, 70, 68c. Blacks, 70, 68, 
65c. Navy shoe black ‘chrome and veal 
held firmly. Side upper leather selling 
well. Chrome retan strong, 52, 50 and 
48c. Chrome sides in pretty good call, 
more for browns than blacks, and white 
buck being called for. Wax splits dull, 
though there is a growing demand for 
ooze splits, and flexibles in improved call. 
Patent calf and colt in demand sufficient 
to absorb supply. Patent sides having 
fair export call, and domestic demand 
improvirg mainly in lighter weights for 
women’s wear. Glazed kid shows im- 
proved demand, with manufacturers un- 
able to work to more than one-quarter to 
one-half capacity, and prices therefore 
held extremely firm. Grays still selling, 
as well as browns. Sheepskins show good 
demand for better grades, especially white 
and colors, but blacks not much called 
for. 


119 





BUTT 


HIDE MARKETS 
SHOW MORE ACTIVITY 


And Prospects Are 
for Full Absorption 


The Boston hide market may be a little 
more active, but is far from satisfactory. 
Holders are-unwilling to sell extremes ex- 


‘cept in combination with buffs, and tan- 


ners are unwilling to trade on that basis, 
though some sales have been made. 

The Chicago packer hide market is 
quiet, mainly because packers have sold 
ahead the month’s take-off or are hold- 
ing for their own tanneries. Texas hides 
are about the only packer stock offered, 
and these have sold well at 28c for heav- 
ies, 27c for lights, and 24c for extremes. 
Other packer stock, if offered at all, is at 
fixed maximum prices. Naturally, with 
packer market thus closed, the demand 
for country hides is stimulated, and good 
trading at maximum is reported. The 
call for extremes has been taken advan- 
tage of to move more buffs, by insisting 
that sales shall include large proportions 
of them with extremes, and sales are re- 
ported of such combinations at 20, 204% 
and 21c. 

The Chicago calfskin market is 
active, with. few packer skins offered. 
With the prospective demand for Navy 
leather, tanners have been good buyers, 
and most packers are sold ahead to as 
great an extent as they are willing to con- 
tract, and all transactions are at full maxi- 
mum, namely, 44c for No. 1. City calf- 
skins also sold up at same figure. Outside 
city skins quoted 38 to 39c, and countries 
34 to 35c. The New York City calfskin 
market shows demand fully equal to sup- 
ply, sales made right along at $4.00, $5.00 
and $6.00. Outside city skins held at 25c 
under these figures and countries 50c 
below. New York City kips sold at $7.00 
and $7.50. 

The dry hide market shows no marked 
increase of activity, with all trades re- 
ported at maximum fixed prices. In wet 
salted more inquiry is noted, but actual 
trading is light. Some Sao Paulo frigo- 
rificos sold at 24c, though Venezuelan 
frigorificos are quoted around 22c. Pana- 
mas have sold at 2Ic. 
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BEACON SHOE 
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Might it not be a good time to look into the 


SPEEDWELL SHOE 


Proposition? 
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[ F-- MONT SHOE Co: 


MANCHESTER -N:H: 
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“NEWMADE” PATENT KIP 





SMALL SIDES 


A Leather of Fine Quality, Fine Texture and 100% Perfect 
Excellent Cutting Qualities 


Samples on Request 


BARNET LEATHER COMPANY | 
98 SOUTH STREET, BOSTON |} 
Tanneries at Little Falls, New York 


81 FULTON STREET, NEW YORK 











Norwich 
Fixtures 


The Standard Fixtures 
for the Shoe Trade 
for More Than Forty 
Years. 


OF COURSE you believe 
in window dressing BUT 
your confidence in the sel- 
ling power of the show 
window will increase 100 
per cent after you use Nor- 
wich Display Fixtures. 


We have a catalogue which 
tells you all about them. 
It will be sent you freely 
upon request. Write to 


J. R. PALMENBERG’S SONS, Inc. 
Consolidation of Palmenberg, Norwich, Kindlimann 
sutelincens, apie St., N. Y. 26 Kingston St., Boston 
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THE BEAUTY OF KID 
AT HALF ITS COST 


We achieve this by special tannage — 
converts Cabrettas and 

desirable outside leathers. They are aoe 
cut to good advantage by many shoe manu- 
facturers. There’s a saving without. a 
sacrifice of style. Glazed Black, Mat 
Black, Havana Brown. 


BAKER & KIMBALL, INC. 


38 South Street 
4 ° MASS. 


We Have Facilities for 
Export Trade 
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Howard & Foster Company 


Makers of the “H & F”’ 


Men’s and Women’s Welts 
Brockton, Mass. 








An attractive line 
of Oxfords for 
Spring, 1919 











Officers’ shoes and 








; Leggins ? 
ry “a 
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O 
3 Quality and- Reliability | 
4 : 
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O 
| Branch Offices: 
Boston, 134 Summer Street 
New York, 1008 Marbridge Building 
. ® 
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RARCINE.WIS. 
The Ideal Shoe for Every Man 
that works—anywhere. 


Anall leather, Brown Zebu,unlined 
Army Blucher, Munson Army Last. 
Overweight out-soles, grain leather 
in-soles, full grain gusset, grain 
leather counter, $3.50. 


No. 14-W. A com 


anion shoe to 


No. 15-W with full double soles, $3.85 


The Two Greatest Work Shoes the 
world has ever worn. 
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Meet The Miller 
_ War Time 
Salesman 


Watch for the MILLER WAR 
TIME SALESMAN—look over 
his “samples”—compare his 
MILLER-MADE Values with 
whatis being offered by others 
at his prices and at prices 10 
per cent to 20 per cent higher. 


Just now he is presenting eleven of 
the greatest all leather shoe values 
you have or are going to see. 


If he doesn’t reach you promptly— 
drop us a line—or send your order 
NOW for a comprehensive showing of 


No. 15-W described and illustrated 


here. 


All his models are ready for 
SEPTEMBER 15 DELIVERY. 


THE JOSEPH MILLER 


SHOE COMPANY 
Racine, Wis. 
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Cygott” 
A Shoe That’s Right 


Se 
eS 


mow R SPRING LINE 

is in salesmen’s hands 
for your inspection. 

A line of Men’s Welts which 

represent style, selling qual- 

ity and good profits for 

merchants. 





Our Stock Department 
Is at Your Service 





TWO NUMBERS READY FOR FALL DELIVERIES 


No. 731 No. 739 
CHERRY RED BAL TONY RED CALF BLUCHER 
Argyle Last O’Sullivan Rubber Heel 
Widths B,C, D,E  Sizes5 toll Dixie Last 


Widths B,C, D, E Sizes 5 to 11 


Send for Stock Catalogue and Prices 


om 
“~ 


KELLY-BUCKLEY CO. 


MANUFACTURERS -- BROCKTON, MASS. 
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Why hesitate to commend a new product that serves better ? 
Once experiencing the superiority of Cordo-Hyde the wearer 
finds little satisfaction in the commonplace lace. 

The Cordo-Hyde lace is totally unlike any other lace—a new found material, 
capable of resisting wear. 

Cordo-Hyde has nothing in common with the ordinary fabric lace—it is in no 
sense a substitute for leather—it is a scientific answer of what a shoe lace should be. 
Cordo-Hyde will outwear many pairs of any other lace. 

Cordo-Hyde excels the leather lace, for as a manufactured product, it has uniform 
strength and it positively stays tied. 

Cordo-Hyde has the look and feel of leather—blending with and looking a part 
of the shoe. 

Cordo-Hyde can be dressed with the shoe and “‘smartens” with polishing. 


The special Display Box simplifies the introduction, holds one gross of laces, 18 
pairs each, black, tan, mahogany and cocoa, and billed at regular gross prices. 


The round lace 0216, 30-inch lengths, $4.50; 40-inch lengths, $6.00. 
The flat lace, 890, 30-inch lengths, $5.10; 40-inch lengths, $6.80. 

Be sure and specify assortment desired, giving number and length. 
Samples and complete price list if you prefer. 


QO. A. MILLER TREEING MACHINE CO. 


Brockton, Massachusetts 











No. 4250 & 
| FITTING STOOLJ 


This is our regular No. 4250 Fitting Stool guaranteed for 
two years and never sold for less than $3.50. 


Golden Oak, Mahogany or Walnut Finish. Foot Rest inlaid with 14 inch 
Battleship Linoleum will last a lifetime. Polished oxidized metal heel 
rest. Wood saddle seat. Absolutely the best quality of 
material and workmanship, if not satisfactory return 
at our expense. In your order state kind of finish. 


To introduce the best Fitting Stool ever 
made we offer to send two only, exactly as 
above described to any shoe dealer in 
U.S. A. providing we receive the order at 
our office accompanied by coupon on or 
before October 15th. This offer 

means that a shoe dealer can 

procure two $3.50 Fitting 

Stools for $2.75 each. 


We are the oldest and largest 

manufacturers of seating and : 

special furniture for shoe stores. se: pane 

Write for our illustrated cata- Pe This coupen te goed for. a reduction 
log containing 120 half-tone of 75c each on two Fitting Stools 


° ; No. 4250, if received at our office on 
reproductions. Bo Bah mec or before October 15th, 1918. 


The C.F. Streit Mfg.Co. 


1047 KENNER ST. 
CINCINNATI - OHIO 
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The ““WINNER’’-Laces— 


There Are Dollars for You in the Sale of These Laces 
_ To Be Convinced, Send for Sample Card and Prices 


Pattern No. 225 
Best Quality Mercerized Yarn. Round Lace. Plain Metal Conical Tip. 14 Shades. All the Standard Colors. 


Pattern No. 540 
THE FAIRY TIP LACE 
Easy and Quick to Lace and Unlace. Narrow Tubular. A Popular Seller. All Colors. 


Deeeneeeeenes: §= Pressed Steel Buckles 
Cuts Show Our Dollar , eames merit y 7A Small and Medium 
TR eee NE Sizes. 3.00 to 7.50 per 


i d Steel 
Line Imported Stee doz. prs. 


Buckles with Cut hte oO ROO fy «Small Vamp Orna- 
Steel Points. aT hee ak eae = ments. Imported Steel 
Fos =eS aaa 1.50. to 3.00 ee prs. 


No. 1115. Steel or Bronze. 1.00 per pair 


Imported Cut Steel Buckles $2.25 to $5.50 per pair 


No. 1060. Steel or Bronze 1.00 per pair. No. 1059. Steel 1.00 per pair 


Leather Covered Buckles. Latest Colonials. Large and Small Designs. 
Order Sample Pairs. 
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CREIGHTON’S 


New Fall--IN-STOCK--Offerings 
STYLE 961 





9-inch Pattern Goodyear Welt 
Havana Brown Kid 


13-8 Heel, Widths A, B, C, D 
Price $6.25 
Same in Black Vici Kid, Style 970 
Price $5.00 


Our New Fall Catalog Is Just Off the Press 


A. M. CREIGHTON 


LYNN MASS. 




















KE, 





Panacea 
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SHEEPSKIN BOOTS 
and MOCCASINS 


Order Now and Save Money 


We are the largest manufacturers of sheepskin footwear in the — 
country. The moccasins shown on this page are designed to 
be worn inside of rubber boots or shoes, or can be used for 


indoor wear. : | 


No. 992 
Women’s Turned ’ 
Cuff Sheepskin 
Moccasins 





No. 992 
Sheepskin sole, one eyelet, ribboned. The very best moccasin 
manufactured for-indoor wear. 
Pio i<édassasnqeceee eee per dozen pair $16.25 
Be os cccccrcavagecene BEE cncncvaessct » = 7 15.75 


No. 990 Packed in indiyidual cartons. 





No. 990. 6-in. Sheepskin Moccasins No. 991. Women’s Turned Cuffed Sheepskin 
Sheepskin = Five Eyelets, Laced. 5 $ 

EEO Be Te Ee per dozen pair $17.00 Moccasins 
es ete t ee eee ence eens ma J ste e teens me i ie = = Same construction as No. 992, only sole is reinforced with brown 
Ds dcnessnexydte stcascssua ek 16.50 eee. i 
Misses’........ Seto? es ci ae “ “ “ 16.00 Ladies’...........+-+-+++ on, TT per dozen pair $17.75 

Packed =. pair to a carton. | Sr ere. > 11-2. eoccccccece 17.25 

‘ Packed in individual cartons. 


No. 995. Sheepskin Moccasin 


Same as No. 990, only sole is reinforced with brown split leather, 
giving extra durability. 


|. Eee St eS per dozen pair $18.50 
SIEBOT CIS errr rey pe 17.75 
| err eee _ ” - 17.25 


Packed twelve pair to a carton. 


No. 998. Sheepskin Morcasin 
Same as No. 990, only ten inches high, eight eyelets, laced. 


ere 6-12............ per dozen pair $19.00 
SE 6a eins bheeecuedina BOP chiac«dacews 5 
MEE 0 <b.cctn 1l- 13 b exigdep deni ie . os 17.75 


"Packed twelve peir to a carton. 


No. 999. Sheepskin Moccasin 


Same as No. 990, only ten inches high, sole reinforced with brown 






split leather, eight ‘eyelets, laced. 

OS RS ee peta a Pee ee per dozen pair - 50 No, 997 
Dt a¢éecsctukeaceeane ie pike eeddeade = 9.75 

po  - Dac asaticees bi 5 19. 25 


Packed rt a pair to a carton. 


No. 996. 4-in. Sheepskin Moccasins No. 997. 3-in. Sheepskin Slippers 


Sheepskin sole, no eyelets. 
6-12 


Four pieced Upper Sheepskin sole, two-eyelets, laced. ° 
BI ci uk ike Koay cue eee RE pee per dozen pair $14.00 iion'p pe ceccccoccvecccccs DEBeccccecesece per dozen pair oy 
DI inc exéc5 004 seu tete Pere 13.50 pone iaee: 1-5 wee eee eee ae isa 4 Ss 
SE << ci-ncnnaasntaeeeawadaakinwes a 6 8 ee ouths’.... 2.6.0.0... ee I1-13..........-. oe ge 
Oe Se eran 3 - ee ee 5 = ad 13.75 —— Brees see cece eens 3-8... 1. eee ee wi és ry 4 
2 St ee OS “aan ita “ “ 13.50 Mes Com d vakd doesn 2 Peer a” 1 
Packed twelve pair to a carton. } 


Packed Fa ol pair to a carton. 


NOTE: If desired packed in individual cartons, add 35 cents per dozen pair. 


ATHLETIC SHOE CQO. 


1425-1441 CARROLL AVE., CHICAGO 


Managers New York Office: More & Simon, 258 Broadway 
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SHEEPSKIN BOOTS 
and MOCCASINS 


Full Stock on Hand---Prompt Deliveries 





No. 987 Price $8.75 per dozen pairs 
Moccasin is made from Sh in pieces pasted 
on strong split leather and sewed together. 
Also has split leather sole. 





No. 975 


No. 975. Sheep-lined Boot 


Made of specially tanned Buffalo Calf, blucher 
style, full bellows tongue. Wool sheep-lined 
throughout, srow and dirt proof, Oak leather, 
full and slip sole with shank re-inforcement. 
Goodyear stitched and nailed. Hard box toe 
and leather heel. Made in men’s sizes only, 
6 to 12, no half sizes. Price per pair... .$4.50 


ATHLETIC 
SHOE CO. 


SPECIAL PIECED 





MOCCASINS AT 
LOW PRICES 





No. 994 


Men’s Turned Cuffed Sheep- 
skin Moccasins 
Ber: in sole, no eyelets. 
Men’s.. . 6&1 - per dozen pair $16.75 
Boys 1-5 ° 16.00 
Youths’. i 13. my 34 ”" 15.50 
Packed in individual cartons. 


No. 993. Men’s Turned Cuffed 


Sheepskin Moccasins 
Same as No. 994, only sole is reinforced 
with ee _ eather. 
Men’s.... 6-12 -per dozen pair “ss 
Boys’. > ee 17.50 
Youths’. 3 3 ae os * 17.00 
Packed in individual cartons. ’ 


**Whatever 
the Sport, 
We Make 

the Shoe” 





No. 958 Price $9.50 per dozen pairs 
Moccasin is made from Sheepskin pieces sewed 
together and reinforced withbinding tape, and 
hasa split leather sole. 





No. 981 
No. 981. 14-inch Sheepskin Boot 
Made in three heights, six, nine and fourteen 
inches. They are sheep wool lined inverted 
which naturally produces comfort and warmth. 
Made with our celebrated snow and dirt proof 
seages Strong leather oak sole and leather 


h 

Packed in bulk, sizes 5-12, per pair... .$3.50 
Packed in individual cartons, per pair. -$2.55 
No. 983. 9-inch Sheepskin Boot 
Packed in bulk, sizes 5-12, per pair... .$2.80 
Packed in individual cartons, per pair. - $2.85 
No. 980. 6-inch Sheepskin Boot 
Packed in bulk, sizes 5-12, per pair... .$2.45 
Packed in individual cartons, per pair. -$2.50 


1425-1441 Carroll Ave. 
CHICAGO 
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SHanY dito ; 


| TWO “BEAUTIES” 
From the Plant Bros. New 
Line Now Being Shown 


Complete in style variety, including a full line of 
blacks, brown calf, brown kid, etc., in most attractive 
patterns of boots, oxfords and pumps. 


Wait for Plant Bros. Salesman. 


No. 





470— Kid, Three-quarter Fox, Lace, 
Imitation Turned, 1] Louis Leather Heel, 


with Aluminum Plate 


Price $4.20 





No. 464— Kid, Three-quarter Fox, Lace, 
Eight-inch, Imitation Welt, 14 Colonial 


Wha a< 66-6056 650ceudeneden Price $4.15 





Here are the Salesmen Now Showing Plant Bros. 
Line for Spring: 


E. H. WHITTREDGE—New York State, Conn. and Rhode Island. 

WILLIAM E. GERRISH—Maine, N. H., Vt. and Mass. 

H. H. BENNETT—New York City, Brooklyn, Long Island, New Jersey. 

JOHN M. MEGGETT—Pennsylvania and Eastern Ohio. 

ISAAC N. EMERSON—Indiana, Mich. and Ohio. 

H. B. ROSENTHAL —Illinois, Missouri and Kansas. 

ROBERT J. LEISER—Minnesota, Wis., Iowa, North and South Dakota. 

ERNEST J. SIBBALD—Pacific Coast. 

J. H. ALLENDORF—Texas, Western La., Okla. and Ark. 

HOWARD L. VAUGHN—Alabama, Miss., Tenn., Western Ky., Eastern La. 

FRANK M. PERR YMAN—Georgia, Fla., North and South Carolina. 

HARROLD G. WEAVER—Maryland, Del., D. C., Va., West Va., Eastern Ky. 
and Philadelphia. 








Sant dros 


Main Factory 


Manchester, New Hampshire 
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Ivory Soles and Heels versus Painted 


[\. the inevitable difference between the real and the imitation. 








Vaughan’s Ivory soles and heels are ivory-white all through. No mere 
surface covering, to crack, crumble and quickly wear away! 


The Vaughan exclusive tanning process, applied to uniformly high-grade 
hides, puts the ivory-white color into every fibre of every sole and heel 
—outside, inside and all through the leather. 

And Vaughan’s soles and heels are light, durable, beautiful. 


Ivory Sole Leather has contributed more to the popularity of 
white shoes and sport shoes than any other material. 


COST NO MORE THAN OTHER GOOD SOLES 


GORGE C:-VAUGHAN 


TANNERIES 
96 koster Street 


“PEABODY MASS - 
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Save 50 cents to $1.00 per Pair 




















No. 2646. Ladies’ d No. 107. Ladies’ 
eae oe 

match, ace, th top to 
Leather Louis heel, match, leather 
$2.20 width, 


Louis heel, D ; Same in leathe 
$2.20 Lode. heel, C and 
R\ D width. .”..$4.00 


FOR “AT ONCE”’ 


Ladies Black Vici Kid 
Lace, 


Louis — = No. 10. Ladies’ 
Havana Brown, ‘ D 3 Havana B rown, 


— > te > ‘ Ladies’ Havana 

D width..... $2.20- q Brown Kid, Low or 
g Louis Heel, B to . 

ee 


No. 3248. Ladies’ 


Ladies’ Gray Buck, 
full covered Louis 
Heel, B to D. . . $4.50 


SPECIAL 


Childs’ and Misses’ 
Gun Metal, High Cut 
Lace and Button,8 4-— 
11, $1.45, 11-2.$1.60 








We own thousands of cases of smart, 
ee well made shoes bought before prices 
All Ladies’ Shoes _ reached their present high average. All Goods Sold 


9-inch Tops We offer them on our long standing Strictly in 
Made in © policy of small profits at a sure saving Case Lots Only 


Smartest Styles of 50 cents to $1.00 per pair. Terms Net 30 Days 
All Ready for ‘‘Now’’ Delivery 


S. ROSENBERG “3S Boston, Mass. 


The House that Saves You 15% to 30% 
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BOOTS AND SHOES 
NOT IN DEMAND 


But Dealers Are 
Advised to Stock Up 


The first Fall month is here, and the 
shoe merchant is now prepared for thc 
Fall trade in leather footwear. As long 
as the weather remains warm and fair, 
he will be more interested in filling the 
demands of those proceeding homewards 
from vacations. But let the weather turn 
cold and stormy, and then rubber foot- 
wear must have its innings. Probably a 
large proportion of the retail dealers are 
already well prepared for the possible call 
for light rubbers, and those who usually 
wait till the call comes can probably 
secure quick delivery goods from the 
jobbers, for these latter have stocked up 
as far as manufacturers will allow, and 
have enough, at least, for the early Fall 
demand, though whether they have enough 


to withstand an early, long and severe . 


Winter is another matter. 


TENNIS SEASON 
NOW AT AN END 


But Orders Coming 
for Next Summer Season 


The season for tennis lines is practically 
over, though there are sales at the stores 
where odd lots are offered at some dis- 
count from early-season retail prices. 
Forehanded people are reported to be 
taking advantage of these sales, and pur- 
chasing tennis shoes for next Summer’s 
wear, and others are purchasing for in- 
door wear, or for sports and gymnastics. 
Several companies are now making work- 
shoes of canvas with fibre soles, which 
are taking well with some classes which 
have usually purchased low priced leather 
work shoes. 


CRUDE RUBBER 
VERY INACTIVE 


And Prices Remain 
Below Fixed Maximum 


The crude rubber market continues 
dull and uninteresting. There seems to 
be little disposition on the part of manu- 
facturers to anticipate their requirements. 


SUF 





The Rubber 
Market Review of Rubber 
Footwear, Supplies ‘and Prices 
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There is a considerable amount of un- 
certainty on the part of manufacturers 
as to what will be their requirements, for 
with the restriction of automobile manu- 
facture must come a diminution in tire 
demands. This, however, will hardly be 
a proportional decrease, for if fewer auto- 
mobiles are manufactured, fewer will be 
“junked,” and there should be nearly or 
quite as many tires required next year as 
are used this year. As the manufacture 
of tires uses more than half the entire 
consumption of crude rubber, the present 





Work shoe of extra heavy duck, soles and 
heels to match, of extra heavy wear-resist- 
ing material; one-piece bellows tongue. 
Made by Apsley —* Co., Hudson, 


ass. 


uncertain attitude of manufacturers makes 
a dull market. The ruling of the War 
Trade Board is that manufacturers having 
licenses to import must take 50 per cent 
in South or Central American rubber. 
These rubbers must be washed and dried 
before using, and must therefore be pur- 
chased further ahead than plantation 
rubbers, and this fact may make itself 
felt in the market soon, though no change 
is apparent at present writing. 

A noticeable feature of the rubber 
situation is the decline in rubber company 
shares in the London Stock market, 
owing to the accumulation of plantation 


A} MMMM : 
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rubber at shipping points in the Far East, 


and consequent decline in prices. How- 
ever, plantation shares have been wonder- 
ful money earners for several years, many 
paying 50 to 200 per cent per year, and 
shareholders can well afford to have a 
dividend passed once in a while. 

Prices are practically unchanged since 
last report, and are still below the maxi- 
mum fixed prices, as shown by the follow- 
ing list: 

Maxi- Current 
mum Quota- 


Prices tions 
Upriver fine para......... $0.68 $0.56 
Island fine para.......... 59 50 
Upriver coarse para...... 40 32 
Islands coarse para....... ae oat 
Caucho ball upper....... Ss ae 32 
Caucho ball lower........ 36 32 
First latex pale crepe..... 63 40 
BIOWE ChEPE 5... 5. a o's 60 36 
Smoked sheet............ -62 38 
Mexicans and Centrals.... 39 
ee ae 35 
Guayule washed and dried. 48 


SCRAP RUBBER 
STILL VERY WEAK 


And Dealers 
Not Anxious to Buy 

Reclaimers have not yet seen sufficient 
demand for their product to induce them 
to purchase largely, and such sales as are 
made by the scrap rubber dealers have 
been either for small lots, or have been 
forced upon the reclaimers by the induce- 
ment of unusually low prices. Under 
such circumstances dealers are more 
indifferent buyers than are the reclaimers, 
and the consequence is further weakness 
in the markets East and West. 

Dealer’s buying quotations per hundred 
pounds are Boots and -Shoes:—Boston, 
$7.60 to $7.70. New York, $7.50 to 
$7.60. Philadelphia, $7.40 to $7.50. 
Chicago, $7.30 to $7.40. 

Trimmed Arctics:—Boston, $6.10 to 
$6.30. New York, $6 to $6.25. Phila- 
delphia, $6 to $6.15. Chicago, $6 to 
$6.40. K . 

Untrimmed Arctics:—Boston, $5.10 to 
$5.30. New York, $5 to $5.25. Phila- 
delphia, $5 to $5.15. 











KEDS Advertising 


Covers the Nation 


UBLICITY that reaches from Peacock Alley to 
the Factory Lanes—Magazines that appeal to 
the smart set and the working set—the big representa- 
tive national periodicals will carry the story of Keds 


in 1919. 


This vast publicity which seeps into every town and 
hamlet will attract new buyers and remind last season’s 


purchasers— 


“Oh yes! I’ve got to get some Keds.” 


Will Your Store Make the Sale? 











THE NATIONAL SUMMER SHOE 


Never before in the footwear world has there been such an overwhelming demand for one 


brand of shoes. 
Like the talisman of the magician, Keds is the magic word—the sensation of the footwear 


world. _ 
25,000,000 pairs of Keds left our factories last season. More than 50,000 of the most pro- 


gressive stores selling footwear wrapped up the packages, and rang up the sales. 
25,000,000 people—think of it—one out of four of the men, women and children in the whole 


country walked away with Keds. 
Get Your Share of the 
Big Summer Business 


With a grip in one hand and an order 
book in the other, thousands of sales- 
men from the principal wholesalers and 
rubber stores are speeding along to call 
on retailers with the complete line of 
Keds samples. 

Don’t place your order until he gets 
there. Because of the success of Keds, 
other brands of footwear with rubber 
soles and canvas tops may be offered 
you. 

Keep your mind open and your order 
book shut, until the salesman with the 
genuine Keds calls on you—and then 
you’re in safe hands. Then place your 
order for next season. Make it liberal. 
Stock the full line of Keds. 


United States Rubber Company 
New York 
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JOHNSON BROS. 
SPRING STYLES ~- 


STYLE No. 451 
LAST No. 110 


PATENT LACE OXFORD 
LEATHER LOUIS HEEL 


Oxfords, Pumps, Boots, in Black, White 
and Brown—A complete line that is unusally 
attractive in its style appeal. More than 
ever the ‘‘Bread and Butter Line” for the 
retail merchant. 
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THE 
Preston B. Keith Shoe Company 


MAKERS OF 


“Keith’s Konquerors” 





Not saying much but 
working for the Retailer’s 
interest all the time 


FACTORY AT 


Brockton (Campello Sta.) Mass. 


New York Office Boston Office 
299 Broadway Room 415 207 Essex Street 


N. B.—Interest Yourself in Unlocked Process Shoes 
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IT’S TIME TO DISPLAY YOUR 
COMFY SLIPPERS 


Have you one of the Comfy Display Stands ? 
It takes only a small space in any window 
and is fine for inside display. 


Styles for MEN, 
WOMEN and 
CHILDREN, in 
Fancy PICTURE 
CARTONS. 


More people than 
ever before are in- 
sisting on seeing 
the COMFY 
Trade Mark. 


DANIEL GREEN FELT SHOE CO. 


Stock Division, 25 Madison Avenue, New York City 





























Trade Marks in F aa 


Smart Bench Made Oxford 


O accommodate our rapidly increasing business, we 
have just taken over additional floor space in our 
Brooklyn factory, where we are making strictly 

bench made high grade pumps, oxfords, and evening 


slippers. 
The style illustrated here may be had in top grade 
patent colt, tan Russia calf, black or white kid in 


ordered. The last shown carries long stylish ——_ 
and has met with much favor with the high class tra 


K. M. Stone Importing Co. 


. 12 E, 22nd St. 








NEW YORK, N. Y. ) 








: Trade in Cuba, Mexico, the South American Countries and also 





Countries 


Do you Realize the Importance of Protecting your Forvign 


in Europe, Asia and Africa? 
Certain Foreign Countries award exclusive trade-mark age 
in a trade name or mark to the first applicant, 





AAA to D widths with full Louis heels, sizes 1 to 8. 
We will not carry these goods in full stock assortments, prior use by another. This allows the piracy of valuable Fad 
but will be able to make deliveries promptly on goods marks in such countries. 

The Boot and Recorder maintains a Patent and Trade- = 


mark Department fully equipped to prom handle your 
plications for Registration o: gp BR my oy all “Foreign Tenn, = 
tres, aa, well ag in the United Stata Addrese all ae Se 
Boot Recorder Patent and Trade-mark 

South St., Boston, Mass. —, 
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THE WAR WILL BE WON BY 
PATRIOTISM 


What is Patriotism?—It is the love we show for our country— 
The willingness with which we make sacrifice after sacrifice— 
The way in which we co-operate along all lines asked of us. 


We have not yet started to really sacrifice as the people of 
the Allied countries have sacrificed for four years and more. 


We must do more and we will do more—whether it be wheat- 
less days or lightless nights—whether we drive pleasure cars 
six days a week or not at all—the American people will co- 
operate gladly and with the satisfaction of doing their small 
“bit”? toward ridding the world forever of the most terrible, 
the most atrocious organization that ever existed. 


BLUM SHOE MFG. CO. 


DANSVILLE, NEW YORK 
U.S.A. 
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eighth page per issue: 


4inch..... 15.00 12.00 





Space ltime 7times 13 times 
1 inch..... $4.00 $3.00 $2.75 
2 inch..... -8.00 6.00 5.25 


3 inch..... 12.00 9.00 7.75 
10.00 


Payment in advance is required, except when regular advertisers, as amounts 


Classified and Opportunities Department 


“Recorder” rates for space less than one- Poaox WANTED: Three cents per word for 


inimum amount 
26 times 52 times One 
ar $2.00 come in care of 
4.7 4.00 tisement for — 
7.00 6.00 civerti 








9.00 8.00 — 


are too small to open accounts 


amount 
up to five o'clock Tuesday P.M. When advertisers 
this twelve words must be allowed in each adver- 


i TE TA Answers to ads. must be sent 


each insertion 
, Sixty cents. For other “Want” ad- 








SALESMEN WANTED 


HELP WANTED 


WANTED TO PURCHASE 





ALESMEN wanted, one for Northern Ohio, 

one for Indiana, one for Arkansas. An ex- 
ceptional opportunity for a Live Wire to sell the 
strongest line of Work Shoes and Outings, made in 
the middle west by concern owning and operating 
their own Tannery and Factory. Address, Michi- 
gan Shoemakers, Rockford, Mich. 


MANAGER and Buyer for a Shoe Department, 
one who understands the shoe _ business 
thoroughly, who is not subject to draft, and is 
also capable of handling the advertising and 
window trimming for a department store. State 
age, salary, past experience, and when at liberty 
tocome. A. Froney & Co., Bowling Green, O. 








ESTABLISHED | concern wants capable sales- 
man with retail or traveling experience for 
balance of year and 1919. STRONG proposition. 
Staple line to general retail trade. Unusually 
favorable commission contract. If capable of 
earning $4000 yearly, write at once. Geo. 

— 1920 Euclid, Cleveland, Ohio. Dept. 

9. 





WANTE D shoe salesmen to represent old estab- 
lished Chicago firm carrying —— line in 
following established territories: Southern Ne- 
braska and Northern Kansas, South Dakota, also 
other Sry > we may have open caused by new 
draft. Must be men who, due to their classifica- 
tions, are draft exempt. Not necessary to have had 
sales experience on road, men with good retail 
shoe experience or men who have been connected 
with retail stores and who have had traveling 
experience will be satisfactory. Address “B 58,” 
care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. . 


W/ANTED—Two experienced retail shoe sales- 
men, exclusive first-class shoe store. Per- 
manent position; good salary. Apply, with refer- 
ences, Post Office Box 775, Shreveport, La. 





WORK SHOE SALESMAN—For Milwaukee 
line exclusively work shoes of high grade, 
wide variety and at competing prices. Just one 
state in East, one in North and one in South 
remain open. Want good mixer, persistent, self- 
confident man on straight commission basis. 
Appointment subject to personal interview. State 
ualifications and references in first letter. LUEDKE 
SCHAEFER BUTTLES CO., Milwaukee. 








SALESWOMEN WANTED 


WANTED—Two experienced retail shoe sales- 

ladies, exclusive first-class shoe and hosiery 

store. Permanent position; set salary. Apply, 

_ references, Post Office Box 775, Shreveport, 
a. 











POSITION WANTED 


ASSISTANT Manager and Buyer desires change 
to a position of a more extended field of scope. 
Al reference, age 24. Am in deferred class, “B 57,” 
care Boot and Shoe Recorder, 207 South St. ™ 
Boston, Mass. 





OSITION wanted as manager or bases for 

retail shoe store or a live line of shoes for road. 
Can furnish best reference. Joe Fredberg, Brad- 
ford, N. H. 


ANTED— Position as traveling salesman, 

covering Louisiana and adjoining states pre- 
ferred, for strong, teliable shoe company with a 
complete stock. Only those who can deliver the 
goods need reply. Am live wire and can furnish 
highest credentials. Address B48, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 


ASSISTANT SHOE BUYER 


A a New York Mail Order House, 
offers a good opportunity for an assistant 
- buyer. ust have factory or jobbing 
ience. Your application will be con- 
fidential and contain full particulars as to 
experience past and present connections, 
age, family, salary expected. “B 56,” 
Care Boot 7 Shoe esine, 207 South 
St., Boston, Mass. 








TO LET 


T°? LET—One-half sample office, in the heart of 
the shoe district on Essex St. Rent reason- 
able. Apply to S. & S. Shoe Co., Haverhill, Mass. 











FOR RENT 


OFFICES to rent at 78 Lincoln Street. Street 
floor suitable for shoe man. Address John R. 
Evans Company, 76 Lincoln Street, Boston. 








FOR RENT—Chicago sample and stock rooms 
in the shoe centre, Lees Bldg. Simon B. Wax, 
Lees Bidg., Chicago. 








WANTED TO PURCHASE 


Address 





7 Purchase—Single Shoes wanted. 
= Ryan ShoeJCo., Hannibal, Mo. 




















CASH PAI 


for shoe stores or surplus stocks 
er fer other merchandise. Leases 


Max Kalter Mereantile Co. 


100-102-104 Grand 8 New York City 
Phone, } 9418 





We Buy for Cash | 


Mecca Jobbers’ ony 
etailers’ Surplus Stocks, Jo 
Closeouts we 


NO QUANTITY TOO LARGE | 
We also purchase entire stocks | 
fi or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
537 Docodway, New York, N. Y. 
Telephone 2248-2249 Spring 








Highest Cash Prices Paid 


for entire shoe stocks. We also 

buy your surplus or slow sellers. 

Quantities no object. Retail or 

wholesale. Short term leases 

taken off your hands. 

ire or Phone us 

ndence Confidential 
blished 1890 


GLAUBERG & CO. 
4C1 Broadway, New York 
Phone 2438 Franklin 
We also purchase clothing, 
hats, furnishing goods, etc. 


Corres 








We quick and pay highest cash price 
tor and wholesale stocks of shoes or 5) J 
any merchandise. 
no object. 


emcees re kone ag ee 
gh gh " 

2828 W 
"Phone, 2828 Williamsburg 

















No matter what policy you may pursue 
in selling to the shoe trade, 
you need the “BOOT AND 
RECORDER” all the time. 


SHOE 
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MISCELLANEOUS 


wk SAVINGS SHOE SALES—Every sale 
given. my personal attention. Can reduce 
your stock one-third to one-half in ten days. Write 
Fred Debolt, Merchants’ Sales Promoter and Ad- 
vertiser, Peru, Indiana. 








Woodbine, N. J. 


has two brick buildings suitable 
for manufacturing purposes, one 
containing about 12,000 square 
feet of floor space, the other about 
20,000 square feet. Both located 
a few hundred feet of the Penn- 
sylvania R. R. Station, which is 
in the heart of the town. Elec- 
tric power and steam heat, Lib- 
eral inducements to proper par- 
ties. For further information 


write to 
Board of Trade 








Every Shoe Store Needs 


a pair of 


“MANCHESTER” 


(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


‘“‘“Manchester”’ 
Trade Mark Reg. U.S. 
Pat. Off. 
nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 

sole. 
Be sure and specify 


“MANCHESTER” 


curve jaw when order- 
ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 

Price, $4.50 


Frank W. Whitcher Co. 


Patentees and Manufacturers 





Chicago Branch 
Boston, Mass. 323-325 ‘W. Lake St. 











Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too Large. Short 
Leases Taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 


New Shoe Stores 


Frank Russ, Sealy, Texas, shoe depart- 
ment. 

R. B. David & Bro., Livingston,. Texas, 
shoe department. 

The Fashion, Okmulgee, Oklahoma, 
shoe department. 


Clarence Arnold who, for the past 
year, has been absent from the selling 
force of the Mrs. A. R. King, Inc., 
Philadelphia, is again associated with the 
concern. Mr. Arnold who was for nine 
years with the Mrs. A. R. King line, has 
many trade friends who will welcome him 
on his return. He will cover the large 
cities in his old territory, the Middle 
West, also principal Canadian and Pacific 
Coast points. Mr. Arnold’s permanent 
office and sample room will be at 1218 
Century Building, State and Adams 
Streets, Chicago. 








MISCELLANEOUS 








“FISHER” 
i Mark ~ 
eg. U. S. 
4 Off. 
HEEL and 
COUNTER 
SUPPORT 
A Help to 
Weak Ankles 


Prevents the Counters of Boots and 
Shoes from Running Over. Easily A 
plied. No Repair Department should 
be without them. 





Without With 










The New Improved 
“E,W.” 


SHOE STRETCHER 


will adjust 3 itretch 
shoes two whole = Rony without 
fag | the shoe. Range of 

” 13 to men’s 12. 





across the base end or of tip to 
ive greater height or wid 
x. $2.00 each. 


F. W. WHITCHER CO. 


Chicago 























100,000 
Milbradt 
Ladders 


Now in Use 


Milbradt Rolling 
Step Ladders are be- 
ing used throughout 
the country. They 
are real time and 
money savers and 
are noiseless. 
Shipped subject to 
approval and satis- 
faction guaranteed. 
Write for cat show- 
ing Milbradt dders 
suited for every kind of 
shelving. 


Milbradt Mfg. 

Company 

2410 N. 10th Street 
St. Louis, Mo. 
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Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
Wooden Sole 





‘Seon as gp nga cecesccccccces $1. tr ee $1. = 

High MM cn os 2.1 

Boots, fourteen inch ........ 2. 3s te 338 
Send for Catalogue 


REECE SHOE CO. - - COLUMBUS, NEB. 
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shoe merchants. The c 





hief purpose of the “‘Boot and 
basic problem upon which de 
leather; their production and 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


Getting More Shoes Sold Right; not only ‘“more’’ but “‘right’’; sold for the right pur 
wearer, in the right fitting, for the right price, at the right profit. This is the great problem of the retail 

hoe Recorder” is to help solve it; for this is the 
nds the progress of the entire allied industries relating to shoes and 


istribution 


Member of the Roo 


Newspaper Ass'n 


, to the right 
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CONSERVATION IN FOOTWEAR DOES NOT 
MEAN WEARING CLUMSY, UNATTRACTIVE 
SHOES. WOMEN WILL ALWAYS HAVE A SOFT 
SPOT IN THEIR HEARTS FOR SMART, DAINTY 
FOOTWEAR. THEY WILL CONSERVE IN PRICE, 
BUT THEY WILL NEVER SACRIFICE LOOKS. 


FOX FOOTERY IS MQDERATELY PRICED, 
SMART AND DISTINCTIVE. 


THEY ARE ALL-YEAR-ROUND SELLERS— 
EQUALLY DAINTY AND APPEALING, WHETHER 
WORN WITH OR WITHOUT SPATS. 


IF YOU WANT TO ESTABLISH YOUR STORE 
AS A CENTER FOR DISTINCTIVE FOOTWEAR 
AT POPULAR PRICES, THE FOX LINE WILL 
DO IT. 


--™\ Charles K. Fox, Inc. 


Haverhill - - - Mass. 
> CHICAGO: 
Great Northern Bldg. 
BOSTON: 


54 Lincoln Street 


NEW YORK: 
Marbridge Building | 


Broadway and 
34th St. 


Room 632 
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STOCK No. 655 


Cordovan plain toe Blucher. Officers’ shoe 
on Swagger Last. Ready for immediate de- 
livery. A wide, 7-11. B, C, D wide, 6-11. 


Style and a High, Uniform Quality | 









Have Given the “Dalton” Shoe Its 
: Great Prestige. | 
: IMPORTANT 









All our shoes will be made according 
to suggestions and requests of the 
War Industries Board. 











THE DALTON COMPANY, Ine. 


Makers of Honest Value Shoes 
BROCKTON, MASSACHUSETTS 


CHICAGO: 1415 Great Northern Building NEW YORK: 651 Marbridge Building 
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These LENOX SHOES 
are the kind of shoes it is 
profitable to have in your 
store all the time. Their 
value is increasing rather 
than diminishing the 
longer you have them. 
They will be ready for 
shipment between Septem- 
ber the first and fifteenth. 


School Days 
Almost Here 


We have in stock ready for 
your at once needs, a strong, 
sturdy, full-valueline of school 
shoes in Gun Side and Glazed 
Kid Tip Button and Lace, V 
fox, regular cut, at following 
prices: 

5 to 8 $1.75 8% to 11 $2.00 

11% to2.... $2.25 


Have some of these on hand ready 
for the September first rush. 


[CICICICICICIC 16 ISICISICICIC 


HSS SSSSHSSSSSSSSSSSssssqsqsqsswsses 


GOOD VALUE 
ALL THE TIME 


(CS ICICICICISICICICIC ICICICICICIS 





a 


Children’s Patent ‘eather Turn Button of Best 
Grade . 
1 to 5. No Heel...$1.50 | 4 to 8, Wedge...... $1.75 
Tan Glazed Kid Button, Plain Toe 


7586—4 to 8, Wedge 7587—1 to 5, 
Heal ....cccccce $2.00 No Heel........$1.75 


y 


Tan Glazed Kid Pony Cut Lace 
ee BB Bivdcs cdvccccsccidhisscensoaa $2.50 





3.35 
8639— Made on the new Dix Last, Low Heel. 24% 
DF. .0ccscesdidsensdadlapedoss pe esee 4.25 


Tan Side Pony Cut Lace 


THUR 6. 0D Bisckcihi cissteicdscceeudssned $2.50 

TOGO BIG 00 Bhisinide 600. 060.n006550400%60600000 2.90 

Teen COG, ig bn Hs gh ses see senne sean 3.35 

SN SG WU Baka ais ch hss da ncabe casdeees 4.25 
Gun Metal, Dull Top 

S to 8........$215 ee Preerss 2.90 

O65 WEE. .ccccas 2.50 2% to 6 Dix Last. 3.50 


Weimer-Wright & Watkin Co. 


PHILADELPHIA 


DISTRIBUTING HOUSE, 35 S. 2ND STREET 
FACTORY, 12 TO 70 E. ALLEN STREET 


























Making 
Another 
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VERY time your repair department 
applies a pair of Firestone Non-Skid 


Rubber Heels another satisfied customer is 
bound to result. For you are Sivin’, him 
a better heel t! an he expects. Better wear, 
better rubber, better resiliency and better 
protection against slippage. 


resione 


Non-Skid Rubber Heels 


are not dependent upon a mere roughened sur- 
face of rubber for slippage protection. A rough 
surface soon wears off and the protection is gone. 
The Firestone Non-Skid Barsare deeply recessed 
in the rubber. The shoe will be discarded long 
before the effectiveness of these Non-Skid bars is 
destroyed. The easy air-cushion chamber be- 
tween the shoe and heel Zives added resiliency. It 
acts like a pneumatic cushion; softens every step. 


Firestone Non-Skid Rubber Heels are easy to 
apply. The concave edge has been mathematic- 
ally calculated to provide a perfect fit without 
undue strain on the nails. Complete line of 
sizes for both black and tan shoes, Send for 
details and prices, 


FIRESTONE TIRE & RUBBER COMPANY 
FIRESTONE PARK AKRON, OHIO 






























Tread Surfaceof 
Heel, Showing 
Non-Skid Bars 






















Showin: 
ir-Cushion 
mber 
in Heel 
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PRING and Summer 1919 Samples are about 

to be shown the trade by our salesmen on 

their respective territories. An early opportunity 
will be yours to inspect the line. 


The restrictions and suggestions of the War Industries 
Board have been followed in the Spirit and to the letter 
in working out this season’s line. It is our policy to co- 
operate with the War Industries Board in its work to 
the fullest extent and we urge our customers to do like- 
wise. 


The careful intelligent buying on the part of the retail 
merchant as is required to meet present conditions, is 
just what the Thompson proposition will be found to 
facilitate. With the same standards of values and a 
lately enlarged factory capacity, we aim to give our 
customers a quality product at a minimum price and the 
best service that can be maintained under war conditions. 


If you are not a “THOMPSON” customer a request 
from you now will insure a call when our representative 
is in your section. 


THOMPSON BROS. IN 


MEN’S FINE SHOEMAKERS 
BROCKTON 








NEW YORK BOSTON CHICAGO 
1018 Flatiron Building 207 Essex Street 35 South Dearborn St. 


Address all Communications to Brockton (Campello), Mass. 
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“A PERFECT DRESSING FOR EVERY SHOE” 






| “Eagle Brand” 


| 

The name alone is a powerful incentive to move them quickly 

from the shelves of the store. “EAGLE BRAND” Polishes sell 

easy; they’re positive repeaters; they satisfy the trade and hold it! 

All jobbers stock “EAGLE BRAND” —get your supply NOW! 
| | 


| The American Shoe Polish Co. 


CHICAGO, U.S.A... . 
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LEND 
YOUR MONEY 
BUY W.S.S. 


Quality, value and approved styles make 

us pre-eminent in the market for the medium 

and for the better grades of Women’s Spec- 
ialty Footwear. 

If your deliveries are late try the Ginzberg-Gordon 

in-stock quick service department—all advertised shoes 

shipped same day your order is received. 

We have salesmen to serve you—they will show complete 
lines on request—or write for samples of special numbers 
you need at once. 

Forward your order today for the numbers illustrated—in stock in all sizes 

and widths—2% 10 days, net 30 days. 


UPTOWN 
satesroom = AH Ginzberg-Gordonln PY orrice™* 
Sales Bldg. 2 305 Denckla Bldg. 
130-32 W. 42d St. Women's Specialty-footwear a “ iL o 
amue: onte. 


New York City 4 
H.S. Kushins in charge '41 Duane Street: New York. ace 
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~ Saleable Shoe in America. 


A NEIGHBORHOOD STORE 


BUT HE NOW DRAWS TRADE 
FROM ALL OVER THE CITY 


A shoe merchant in a big eastern city owns a 
neighborhood store in one of the suburbs. 


He formerly depended on the immediate vicinity 
for his business. 





A few seasons ago he put in a line of Red Cross Shoes and ad- 
vertised in the newspapers the fact that the famous “Bends 
with your foot comfort” plus style was for sale at his store. 








Today he draws trade from all over the city. 

‘“‘Women,”’ he says, “‘will spend ten cents and two hours’ time 
right along to get a real fit in the Red Cross Shoe. You cer- 
tainly tell the truth when you say your shoe is ‘The Most 
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This merchant has learned the real value of concentrating on a line of 
shoes that is big enough to supply all reasonable demands, quality con- 
sidered, and that has a salability that no other shoe possesses. He is 
actually throwing out lines he has bought for years and devoting his time 
and stock investment to the Red Cross Shoe. 

The result will be that he can develop a bigger business with a compara- 
tively smaller stock than he would with any other line or combination of 


lines. (His name on request). 





Perhaps you, too, are interested in spreading out; in drawing bigger 
trade; in doing more business with less stock investment. 


Write us for an interview. No obligation on your part. 


The Krohn-Fechheimer Co. 
631 Dandridge Street .°. Cincinnati, Ohio 

















Model No. 544 


This very dark 
brown kid oxford 
with its sensible 
Cuban heel, per- 
forated tip and 
vamp line, is in- 
deed charming. 





Model No. 521 
An oxford built on 
the wonderfully 
comfortable snug- 
heel-and-little- 
wider-ball last. In 
soft glazed kid. 











HESE attractive Red 

Cross Shoe models 
for Spring, 1919, are 
made in accordance 
with request of 


The Economy Section 
of The War Indus- 
tries Board 


They will be featured 
in the national maga- 
zines read by the wom- 
en in every dealer’s 
community. 











Model No. 533 
Fashioned of gold- 
en-brown kid in 
studied simplicity. 
Also comes in black 
glazed kid. 


**Bends with your foet”” 
Trade Mark 





pn Umerirca._—TODAY! 


t 


Model No. 528 
The charm of ex- 
treme simplicity is 
found in this pretty 
model of gleaming 
patent. 


A 


Model No. 464 


The perforations 
around the top add 


greatly to the re- - 


finement of this 
very simple patent 
pump. 
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| THE WEAR OF A MILLION SOLES 


HAS PROVEN THE VIRTUES OF 


















es 











Loxsol IS different It WEARS different 
It LOOKS different It is MADE in a different way 
It FEELS different from different MATERIALS 


Loxsol is a firm, flexible, waterproof 


long wearing, non rubbery, and non stretch sole 
INSIST ON SEEING IT 


H. E. LOCKE & CO., Inc. 


ee 99 Chauncy Street, a 


St. Louis 
gable Rochester 
Philadelphia Boston, Mass. 
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Meeting the Economy Issue 


ID you see our first Fall ad- 
D vertisement in last week’s 

SATURDAY EVENING 
POST? 


It was the opening gun in the 
Bates “publicity barrage” that is 
to be laid down during the coming 
three months upon the thinking 
men of the country—the intelligent 
consumers of good shoes at reason- 
able prices. 


ATURALLY, it is interest- 

N ing to us to see the demand 

for Men’s footwear turning 

so strongly and unmistakably to- 
ward moderate cost shoes. 


It justifies our judgment in deciding, 


long ago, that Bates Shoes would find 
their great success—for both the con- 
sumer and the retailer—in being made to 
appeal to men who want good-looking, 
good-wearing shoes at sensible prices. 


in 
So, we have from the first preached 
the doctrine of economical footwear. 


Already we have shown several thou- 
sand shrewd, enterprising retail shoe 
dealers of this cOuntry the value and 
concrete profit to themselves in becom- 
ing the distributors of Bates Shoes. 


And now has come the War time, to 
give further proof that, after all, it is 
high value that most men want in the 
shoes they wear—not high price. 


The present very interesting pro and 
con discussion of “Liberty”? Shoes is in 
reality driving home this very point: 


Our salesmen are showing the Bates 
Spring, 1919, samples. We'd like 
to arrange for you to see them. A 
post card from you will do it. 


*‘Nationally Advertised” 


A.J. BATES COMPANY 


FACTORIES AND 
GENERAL OFFICES 
WEBSTER, MASS. 


CENTRAL DISTRIBUTING HOUSES 
328 W. MONROE STREET 
CHICAGO, ILL. 
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TAN 40 BROWN LEATHER 
BOOTS “0 SHOES 
TAN VICI KID 
“POSITIVE 
( ESwnaive oat 

ThE BLENDE esnorr 

geen --sigegan ati _ 

SOFTENING QUALITIES 
GRIFFIN MFG.CO, 
NEW YORK USA 
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CLEANERS 
AND 
DRESSINGS 


FOR 


PRESENT-DAY 
SHOES 


OF COURSE — | Beane epee: 


THEY 
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WHITE CLEANER 














CLEANS AND WHITENS EQUAL TON 
NUBUCK BUCKSKIN, SUEDE.C ANVAS, LINEN, 
YACHTING,T ENNIS AND NAFPV b EAIHER SHOES. 

DOES NOTCOVERTHE DIRT OVER, SUT CLEANS. 


GUARANTEED NOT TO STIFFENOR 
HARDEN THE LEATHER OR CANVAS. 


FOR WHITE OULL KIO 
we Rec 

















69 MURRAY ST. 
.Y. CITY U.S.A. 


ARE 

















LOTION CREAM in 
light tan and dark brown, 
black and white. Softens, 
polishes and cleans high 
grade tan and brown and 
black leather boots and 
shoes. It is useful for 
puttees, too. 3 oz. (25- 
cent size) $20.00 gross, 
$1.75 per dozen. Half 
pint 30‘cents each, $3.00 
per dozen. Pint 50 cents, 
guart 90 cents, half gal- 
lon $1.60 and _ gallon 
$3.00. ’ 











od 
GRIFFIN 


SEASONABLE, SALABLE [AND PROFITABLE 
—AND—THEY ARE SURE TO PLEASE YOUR 
CUSTOMERS. 





WHITE KIDINE, a 
thorough white cleaner 
for white kid and calf 
snoes, white gloves and 


GLACE KID CREAM 
in black, light and dark 
gray, brown, champagne, 
ivory and white. Cleans, 
colors and polishes all 


glazed kid leathers. This and pliable, and is not 
cream is to tne leather inflammable. Supplied in 
what cold cream is to the two sizes. S (15-cent 
skin. 3 oz. (25-cent size) size) $13.80 per 
$20.00 gross, $1.75 dozen. $1.20 per dozen; ge 
Ask your jobber. If he (25-cent size) $21.00 per 
can’t supply you, we gross, $1.80 per dozen. 
i Samples free on 


request. 


® Bes 


BUCK WHITE 
CLEANER 


A thorough white buck- 
skin and canvas cleaner, 
not a whitewash. Will 
renovate ual to new. 
15c size $1.20 dozen, 
$13.80 gross, 25c size $1.80 
dozen, $20.50 gross. 25c 
size in neck box. 





SOFTENS THE LEATHER 
AFTER THE RAIN’ 
GRIFFIN MFG.,CO. 


9 MURRAY Sf. 
WEW YORK,USA 
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Buyers’ Easy Reference Directory 


A BIG SAVING ON 
OXFORDS 


Fifty cases stylish black patent leather Oxfords, 17-8 full Louis 
XV heels, aluminum plate, ready to deliver. A to D, in case lots. 


PRICE, $3.00 


These shoes cannot be made up for less than > 50. Here’s a 
bargain. How many cases do you want? Be qui 
N.B.—A few cases of light and dark tan calf pumps on floor. 


Get our prices. 
Write or Wire 


MALBON SHOE CO., Inc. “*mass'*™ 


Boston Office --- 117 Lincdéln Street 


TT 4 
ET 


x 


We Have For Immediate Delivery 


OVERGAITERS 


FELT AND CLOTH 


8, 9 and 10 Button 
In Wanted Shades 


ALSO A SPECIAL LINE OF 
FELT BOUDOIR SLIPPERS 


AT INTERESTING PRICES 


Laing, Harrar & Chamberlin 
43 N. Third Street Philadelphia 


CREUOUQERUREEOQEERGOUCEEDGGUGEROOOEEOOERS 
PITTI iit iis 


LLL 


IN STOCK 





The Largest Assortment of Women’s Novelty 
Footwear in America, including the celebrated 


Duane Shoe DeLuxe 
Sample Pairs Gladly Sent On Approval 


Duane Huoe GC. 


143 DUANE STREET NEW YORK 
Factory, Brooklyn, N. Y. 











STUUEUEEOCERUEGOOROCROGEOEOEOCECGEEULGUEOOGCHOCURCGEGEOGUOOUOUOGUGUOOSEOELS 


We can put you in touch with the 
big European Buyers of Leather 
and Shoe Supplies. It will pay 
you to investigate this busi- : 


service which we can render you 








Address BOOT AND SHOE RECORDER 
207 SOUTH STREET, BOSTON, MASS. 











ness and the information and :, 








PUCEOUNOEOOHORONOROONOCONOcRenoceetecsenooaenong SPUUEUECHUERUQUCGEEOAECOUORODEOQORCOOUOROGUOUORODEEL: SUUCUCEERGEOREOUGREODEOOROGOGGEEUUGGERDOOGROGOORR0GS 


Snappy Lasts 


Black and Chocolate 
In Stock 
Case Lots. All Sizes 


650S—6-inch oak sole, 
Goodyear Welt "$4. 75 


ORDER A CASE TODAY 


CHIPPEWA SHOE MFG. co. 





CHIPPEWA 
FALLS, WIS. 





erence ener rina inti ati ie ee i 


ELIAS BERLOW 


New York Selling Agent 
Tweedie ‘“‘Hylo” Boot Tops 


118 West Broadway 
ew Yor! 


In Times of Trouble 


an insurance policy in theyright{companyj is 
like a tower of strength. We have been 
specializing on fire insurance for years and 
are so successful in our work that we can save 
you as much as 25 per cent. Look into our 
proposition before definitely deciding} on 
another. 


Fitchburg Mutual Fire Insurance Company z 


FITCHBURG, MASS. 


The city of 141 diversified industries, 
99% of which are seid owned 


HITT 








ality shoe laces for every 
At all jobbers. Always 


n request. 
ny Fx x7 wingEee Pa. 
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ACTUALLY WASHABLE 


= 3 ys Ol OY ee 


THE WHITEST WHITE 


LEVOR GRAIN KID 


MADE OF CABRETTA SHINS 


IL v- REMAINS WHITE -~1 
ASK YOUR NEIGHBORS 


(CA AYO) Fe Of © a] Tor 


MANUFACTURERS 


GLOVERSVILLE, N.\. 
NEW YORK: 88-90 GOLD ST. 


ST. LOUIS: LEATHER EXCHANGE BLDG. BOSTON: 145 SOUTH ST. 
JOHNSON, STEPHENS & PATTON LEATHER CO. THE G.LEVOR COMPANY 
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Buyers’ Easy 


i ee 


A Striking Style : 


Steel Gray Calf, Full Foxed, = 
Leather uis Heel Enam- = 
elled with Aluminum Plates, : 
Simulated Tip, Goodyear : 
Welt. 


AA to D, 2% to 8 
$5.75: 
IN STOCK 


122-124 Duane St., New York City - 


PowellkCampbell. 
ee MARTINIQUE 


Style 
80 





- 


The 
House of 
Taylor 











32d & 33d 
ew York 
Direct Entrance to 
Broadway Subway and: 
Hudson Tubes. 
One Rlock from 
Pennsylvania Sta. 
Equally Convenient for 
Amusements, Shop- 
ping or Business. 


Rates $2 Per Day and Up. 


A SPECIALTY 
155 Pleasant Rooms, 
with Private Bath 
$3.00 PER DAY 
The Martinique Res- 
turants are well known 
for good food and rea- 

sonable prices. 


Broadwa 
Sts. 














BOOT AND SHOE RECORDER . 


Reference Directory 





RADI UM: 
WHITE 


Does not cover up but 
All| removes grease and 
dirt from white leather 
4ii shoes and gloves. 
Leaves them soft and 
| whiter with each clean- 
ing, and good as new. 


THE RADIUM DYE COMPANY, INC. 
Kansas City, Mo. 




























No. 751 
Black Vici Kid, Dark 
Grey Cloth Top, Good- 
year White Welting 


Nine Inches 
18/8 Louis Leather Heel 
C and D 


IN STOCK 
$4.85 


W. T. Holmes Co, 


15 No. 4th St. 
PHILADELPHIA 





Uy Fancy Spats 
Fine Grade Felt 


Well Tailored 
The Kind That FIT 
10 Button, Black, White, Cham- 
gne Tan, Dark Gray, Light 


F xs. Brown. 


$14.50 Dozen Pair 









The Lincoln Company 


General Shoe Store Supplies 
1508 Washington ‘Ave., St. Louis 





Pe 





Standard 
fine felt e 
oe 


— Samples 
"submitted upon 
request. Ask 


b od aan OF- ha- Ble) 


fanda rd Felt Company 


West Alhambra Californ 
New York, Chicago. San Francisco 














LO SHOE CO. 


()LO 100 READE ST. 


NEW YORK, N. Y. 









A LIMITED QUANTITY AT 
A SPECIAL PRICE 

No. 502——-Pearl Elk Scout Bal. 

Keller Rhodes Chrome Sole. 

5 to 8, $1.40 8% to 11, $1.60 

11} to 2, $1.85 


No More Elk Stock 
When These Are Sold 


PROMPT ORDERS ARE NECESSARY 

















jf 
Bancroft oft Walker Company . 
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WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


| WE HAVE THE MACHINE 








The illustrations above show but a few of the big range of mae 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 


They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed te 
have you ask any of them about us or our machines. 


Write us today for a catalog. 








UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY. STREET, BOSTON, MASS. 











| 
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MEDIUM BROWN  =—~SC«~ARK BROWN 


LAWRENCE LEATHERS 


Official Colors for Civilian Shoes 


Beginning October 1, 1918, in accordance with the ruling of the 
War Industries Board 


GUN METAL CALF 
GUN METAL SIDES 


Color 10: Medium Brown Color 13: Dark Brown 
WEILDA (Suede) Calf NUBUCK 


Color 4: Medium Brown Color 1: White 
Color L: Dark Brown Color 24: Medium Brown 
Color 5: Black Color 25: Dark Brown 


Color 21: White 


This is the first printed guide of the official colors. We shall be pleased 
to send to any shoe dealer who desires them, samples of these leathers. 


A. C. LAWRENCE LEATHER COMPANY 
161 SOUTH STREET, BOSTON, MASS. 


New York Chicago St. Louis Ci Rochest Gl ille 
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Style 477 
Last 109 





Russia Calf Pump 
13-8 Heel, Welt 
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Styles for 


Spring 










Style 487 
Last 110 


Reignskin Lace Oxford’ 
Louis Heel, Enamel Sole and Heel 


Style 469 
Last 109 


Russia Calf Lace Oxford 
13-8 Heel 





HERE ARE THREE 


CLEAN CUT STYLES FROM 


JOHNSON BROS.’ LINE 
FOR THE COMING 
SEASON 


THESE SHOES GIVE YOU 
JUST AN INSIGHT: OF 
THE STYLE RANGE 
THAT THE NEW LINE 
AFFORDS, AND THE 
OPPORTUNITY FOR SANE 
BUYING OF MODELS 
THAT ARE UNUSUALLY 
DAINTY 


SALESMEN ARE NOW IN 
THEIR TERRITORIES 
WAIT FOR THEM 








Style 482, Last 109—Same in Gun Metal 





JOHNSON BROS. SHOE MFG. Co 


Hallowell, Wine. 
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NOVELTY Number 
for Fall being sup- 
plied by Harney-to :: :: 


NOVELTY SHOE CO. 
19 South Fifth Avenue 
CHICAGO, ILLINOIS 


Their Stock Number 
1210 


Specifications 


Nine-inch Boot. Gray Nubuck Top. Over ° 
Black Patent Colt Vamp. Number Seventeen 
Last. Three and Three-quarter inch Vamp. 
Eighteen-eight Half Louis Leather Heel. 





P. J. HARNEY SHOE COMPANY 
Lynn, Massachusetts 


Boston Office and Coast Distributors 
Salesroom H. S. BELL & COMPANY 
183 Essex Street Los Angeles 
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Women’s Smartest Pumps and Oxfords 
In Stock rrect Dodge- In Stock 








Our Silver and Gold Cloth Slippers 
t be lied in thorough 
value at anything like our prices. 














217—Silver Cloth Opera, 15-8 Full Louis 
Speed ne ae eptiont sbiem-) $3.85 


216—Gold Cloth Opera, 15-8 Full Louis 
BN inc cctbeccsassdbaceeranageen 93.85 


Terrrrrrr rrr rrr rrr reser es se 


225—Black Satin Opera, 15-8 Full Louis 
Heel $3.60 


235—Patent Opera, Full Louis Heel . .$3.60 
236—Gun Metal Calf Opera........ $3.60 





Havana Brown Kid Oxfords like our 
244 will be large sellers this season 
judging from orders we have 
received. 






















Tr 
ot 





230—Same in Patent Leather........ $4.00 


Nathan D. Dodge Shoe Co. 


Newburyport, Mass. 


Philadelphia Chicago | 
600 Denckla Bldg. | 20 W. Jackson Blvd. 417 Pacific Bldg. 20 Galena Ave. 


Boston New York 
lc Essex St. 130 W. 42d St. 


FOR ALL OCCASIONS 


WE cannot impress you 
too strongly with the 


importance of placing even 
stock orders early. 


You may feel assured that 
the goods you will receive 
will show a very high stand- 
ard of workmanship.. 


The illustrations here con- 
vey an accurate idea of the 
graceful lines to our shoes. 
Materials used are mos 
carefully selected. 


That prices are reasonable, 
you will admit, when you 
have received your pur- 
chase and inspected it. 


These points we want to im- 
press on the minds of: buy- 
ers who have never yet 
done business with us, and 
who may hesitate to buy 


lest they be disappointed 


in values. 
The. shoes illustrated can 
be had in AA, 4 to 7; A, 3% 
to 7; B, C, D, 2% to 7. 


All shoes have Aluminum 
plates in heels. 








San Francisco Montgomery 
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Educator Shoes 
are Carried in Stock 
by these Distribu- 
ting Houses: 


The Rice & Hutchins New 

York Company 

The Rice & Hutchins Bal- 

timore Company 

The Rice & Hute hins At- 

lanta Compa 

= Rice aE echtes Chi- 
ago Compan: 

The , Rice -. "* Hutchins 


The thee & Hutchins Cin- 
cinnati Company 

The Rice & Hute shins St. 
Louis Shoe Company 
The Atlas Shoe Company 
Boston, Mass. 

Joseph I. Meany & Co., 
Inc., Philadelphia, Pa. 





(Government 
Regulations 


and 


RICE & HUTCHINS 
ETAILERS who sell 









DUCATO 
OHOE 


REG. U.S. PAT. OF F. 





Educator Shoes may 


congratulate themselves 
upon having in their stock a shoe 
not affected by present or meditated 
government changes. 

The advantage of this ‘‘Standard- 
ized’’’ shoe is recognized by every 
shrewd buyer in the retail business. 


Rice & Hutchins, Inc. 
20 High St., Boston, U.S.A. 

















